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Fewer Local Agents 
In Suburban Field 
Rating Body Reports 


Moderate But Steady Decline in 
Counties Adjacent to New York 
Metropolitan Area 


DISTRIBUTION OF PREMIUMS 





Larger Percentage of Income From 
Other Than Local Agencies 
William H. Stoop Says 





In the New York City suburban area 
the number of local agents in business 
has shown a moderate but steady decline 
since 1931, according to figures compiled 
by William H. Stoop, deputy manager 
of the New York Fire Insurance Rating 
Organization in charge of the Suburban 
Division. In the eight counties there 
were 2,151 agents in 1931 and 1,959 last 
year. The largest reductions were in 
Westchester, Queens and Nassau coun- 
ties, the comparative figures being as fol- 
lows: Westchester, 561 agents in 1931 
and 512 last year; Queens, 583 agents in 
1931 and 531 in 1934, and Nassau, 429 
agents in 1931 compared with 368 last 
year. Th 1934 figures for the other 


¢ as follows: Putnam, seven- 
, _ Rockland, sixty-one ; Bronx, 
‘ Suffolk, 277, and Richmond, 
W,'° She close of 1934 the records of the 


Suourban Division show a total of fifty- 
one general agents, thirty-eight having 
jurisdiction over the entire territory for 
sixty-two companies, eight having juris- 
diction only over the Long Island part 
of the territory for sixteen companies 
and five having jurisdiction only over the 
mainland counties for five companies. 


Premium Returns 


Premium returns from the suburban 
territory for 1933 amounted to $13,918,680, 
a reduction of 13% from 1932. The de- 
tailed figures for 1934 are not yet avail- 
able. An increasing percentage of the 
Premiums is being written at other than 
local agencies. Of the 1933 premiums $89,- 
$81,072 were written by local agencies 
and $4,037,608 by others. In 1932 the 
division was $11,860,952 and $4,142,712. In 
1924 when the total premiums amounted 
to $12,616,022 local agents wrote $9,832,- 

Qin premiums and only $2,783,725 were 
Written at other than local agencies. 
Further extracts from the report of 
Deputy Manager Stoop follow: 

Sprinklered Risk Department 


“The sprinklered risk department re- 
Ports fifteen new equipments installed; 
total number of risks now rated under 
sprinkler schedule, 432; total number of 
"sks with partial or sub-standard equip- 
ment, for which an allowance is made in 
the rate, 128; total number of risks with 
Partial or sub-standard equipment, for 
which no allowance is made in rate, 84; 
or a total of 644 wholly or partially 
Sprinklered risks throughout the terri- 
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“Keeper of the Gate” 


They are not all novices who, not finding their pros- 
pect in, leave his office without contacting the “keeper 
of the gate.” A great total of life insurance is written 
each year by contacting a secretary or other outer office 
occupant. 


Example—from our Harrisburg Agency :— 


The secretary said that her employer was in New 
York until next month. The two representatives asked 
to see his assistant. When he learned that they repre- 
sented this Company he told them he was a policyholder 
and had two sons, working, who he thought were insur- 
ance prospects. The Agents met him and his sons at 
luncheon. Three applications for $2,000 each were 
secured—two on the sons who were working, and one 
on a fifteen-year-old son. 


And why not? Is the employer the only needer of 
life insurance in the executive circle? Thousands of 
aggressive underwriters make sales that would astonish 
the man who stalks out when either his prospect has 
rebuffed him or is absent. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 
PHILADELPHIA 


Independence Square 




















N. Y. Legislature 
Holds Hearing On 
New Section 55 C 


Annuity Proceeds Would Be Pro- 
tected by Third of Similar 


Sub-sections 


BACKED BY STATE ASS’N 








Introduced as an Insurance Depart- 
ment Bill; Delegation at Al- 
bany Hearing 

A third subdivision, “C,” of New York 
State’s famous Section 55, Insurance 
Laws, is under consideration at Albany, 
a bill having been introduced. Being an 
Insurance Department bill it is expected 
to pass into the Jaw and round out the 
protection granted to legitimate pro- 
ceeds of contracts written by insurance 
companies as against the claims of cred- 
itors. The new subdivision deals with 
payments under annuity contracts. 

The bill is carefully drawn to exclude 
the fraudulent debtor, the man who buys 
an annuity while insolvent or with fraud- 
ulent intent. It provides protection for 
annuities bought as old age income or 
such purposes. 

The three subdivisions, “A,” “B” and 
“C,” of Section 55 are the result of ef- 
forts by the New York State Association 
of Life Underwriters to make certain 
that insurance proceeds give the protec- 
tion that was planned when the policies 
were taken out, and that creditors of the 
head of a family do not destroy the pro- 
vision he has made for the family. 

A committee from the New York State 
Association attended an Albany hearing 
this week, the group including Frank 
Wenner, Utica, president of the associa- 
tion; Julian S. Myrick, George A. Ked- 
erich and Clancy D. Connell from New 
York City and Albert Hirst, counsel for 
the association. Also Spencer McCarty, 
president, Albany Association; John G 
Wintsch, Syracuse, secretary-treasurer, 
State Association; Herbert Wall ol 
Rochester. 

Mr. Hirst in his brief on the new bill 
says: 

What Section 55 C of the Insurance Law 
Proposes to Do and What It pro- 
poses Not to Do 


“Our association does not propose to 
go as far as legislation in a number of 
our sister states has gone; we do not 
propose completely to exempt annuities 
from the reach of creditors of the man 
who paid for the annuity. 

“We have been careful to exclude 
completely from the operation of the bill 
the fraudulent debtor; if a man buys an 
annuity while insolvent or with fraudu- 
lent intent, or if he has an annuity and 
assigns it while insolvent or with fraudu- 
lent intent, the proposed bill does not 
apply to his case, and the law remains 
exactly as it always has been. 

“Incidentally, annuities are not an easy 
vehic’e for the fraudulent debtor; the 


(Continued on Page 18) 
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Would Eliminate the 
Probationary Agent 


This week the special committee of the 
Association of Life Agency Officers that 
has been conferring on the part-time 
agents question with a similar group rep- 
resenting the National Association of 
Life Underwriters headed by the presi- 
dent of the association, T. M. Riehle, 
sent to all of its 130 members in the 
United States and Canada a proposed 
plan of guiding principles and agreement 
on the part-time matter. This commit- 
tee was appointed at the association’s 
annual meeting last Fall as a “committee 
on agency practices” and it has been 
working throughout the winter to effect 
adefinite plan of action. The chairman 
of the committee is Frank H. Davis, vice- 
president of the Penn Mutual, and on 
the committee are some of the most 
prominent agency officers of the business. 

The plan is in the form of an agree- 
ment which the companies will be given 
an opportunity to sign. The committee 
says in a statement that in thus suggest- 
‘ing an inter-company agreement the 
committee has followed the precedent of 
the association’s other committee—that 
on substitution of business—which has 
been so successful in securing the signa- 
tures of almost 100 companies. 

No Probationary Period Provided For 


As this proposed agreement is being 
currently interpreted, the most signifi- 
cant effect is not directly expressed in 
the plan as drawn. It really means, it is 
pointed out—if widely accepted by the 
companies—the definite elimination of 
the probationary part-time agent in cit- 
ies of 50,000 or over. Unless some other 
construction can be put upon the pro- 
posed agreement the fact stands that no 
Provision is made for induction of new 
agents in cities of 50,000 or more for a 
tral period. There is no provision for 
ew agents to enter the business in cit- 
les except definitely on a full-time basis. 
If the companies go along with the 
agreement as proposed it will be one of 
the most notable steps ever taken in con- 
nection with agency practices. It means 
the day of the part-time agent in the 
city 1s past. 
Agents in cities now on a part-time 
basis would be given an opportunity only 
until the end of this year to enter the 
business on a full-time basis or their 
licenses would be cancelled. 
To Check Up on New Agents 


Furthermore, it is agreed that the pro- 
ction of all newly appointed agents 
shall be reviewed regularly at the end of 
the first six months and in cases where 
the business is inadequate contracts 
would be cancelled. No minimum amount 
 Dusiness is suggested in the agree- 
ment. Such details are evidently left to 
_ out by local groups by agrec- 
Recognize Ceneral Insurance Agencies 
a matter that is cleared up by this 
goed plan is the status of general 
lurance agencies or brokers. The lan- 
Rage of the proposed agreement says 
het time agent is defined to be one 
i 4 In addition to selling life insurance, 
be Ngaged in work other than insurance 
any of its branches.” So that gen- 


« 





THE PROPOSED PART-TIME AGREEMENT 


In order to reduce agency turnover, to increase public confidence 
in life underwriters and in life insurance, to eliminate obviously un- 
qualified persons entering the business—all of which would result 
in increasing the flow of quality business, and creating improved 
field morale, the following Declaration of Guiding Principles is form- 
ulated in the hope that it will be generally subscribed to by those 
in the life insurance business charged with agency responsibility. 

1. An urban center is defined to be a city of 50,000 persons or 
more, according to the 1930 United States census, and shall be un- 
derstood to include certain territories within a radius of ten miles 
(more or less) from the center or boundary of such cities. In- 
cluded also shall be certain additional natural population centers 
adjoining such urban centers. 

2. A part-time agent is defined to be one who, in addition to 
selling life insurance, is engaged in work other than insurance in 
any of its branches. 

3. No part-time agents, as defined in paragraph 2, will be here- 
after employed by this company to sell life insurance or annuities 
in urban centers, as defined in paragraph 1. 

4. Part-time agents, as defined in paragraph 2, now employed 
in urban centers, as defined in paragraph 1, shall be given an oppor- 
tunity between now and December 31, 1935, to decide whether they 
wish to give up their other occupation or occupations, and thereafter, 
if they do not give up such other interests, their contracts shall be 
cancelled. 

5. No contract shall be made with or business accepted from 
the so-called “one case” man who is not engaged ful! time in the 
insurance business. 

6. The production of all newly appointed agents shall be re- 
viewed regularly at the conclusion of the first six contract months 
and those contracts shall be cancelled where the business sold is in- 
adequate in our opinion. ;' 

7. In addition, we shall review periodically the contracts of all 
agents with a view to cancelling those who are unfit. 

8. We agree to make an earnest effort to improve the selection 
of agents, involving more care in the process and probable reduction 
of numbers hired. 

9. We agree that no contract will be made with an agent now 
employed by another life insurance company without first communi- 
cating with the home office of the employing company. 

10. We agree to request the Superintendent of Insurance to 
cancel immediately the licenses of all agents whose contracts with 
this company are cancelled. 











eral insurance agencies and brokers come 
within the definition of the insurance 
business and would not be considered 
part-time agents. 

The document itself is entitled “Plan 
for Improving Agency Practices—Decla- 
ration of Guiding Principles and Agrée- 
ment.” 


Members of the Committee 


The members of the committee of the 
Association of Life Agency Officers 
which drafted and sent out the proposed 


agreement are the following: Frank 
H. Davis, chairman, Penn Mutual; H. 
H. Armstrong, Travelers; W. P. Coler, 
American Central; W. W. Jaeger, Bank- 
ers of Iowa; W. W. Klingman, Equita- 
ble of New York; D. C. MacEwen, Pa- 
cific Mutual; T. A. Phillips, Minnesota 
Mutual. Henry E. North, Metropolitan. 
chairman of the executive committee of 
the Agency Officers Association, and 
John .Marshall Holcombe, Jr., secretary- 
treasurer of the Agency Officers Asso- 
ciation, are ex-officio members. 


| Proposed Part-Time Agreement 


N. Y. Managers Table 
Part-Time Question 


REELECT E. W. ALLEN PRESIDENT 





In View of Agency Officers’ Agreement 
Being Submitted to Co.’s Viewed 
Action as Unnecessary 





Edward W. Allen was re-elected presi- 
dent of the Life Managers’ Association 
of Greater New York at its annual meet- 
ing held at the Bankers Club on Tues- 
day. Harry Gardiner was elected vice- 
president and Walter E. Barton secre- 
tary-treasurer. In a letter written by 
Julian S. Myrick, one of the organizers 
of the association who was absent be- 
cause he was attending a hearing of the 
insurance committee of the New York 
legislature at Albany, a fine tribute was 
paid to Mr. Allen for carrying on the 
leadership of the association during its 
formative years. He suggested that now 
that the association is well established 
as a functioning organization it would 
be desirable in the future to have the 
president serve not more than two years. 

Aside from the election of officers the 
matter of most general interest sched- 
uled to come before the meeting was the 
resolution concerning part-time agents 
which had been tabled at a_ previous 
meeting. Mr. Allen stated that as the 
Association of Life Agency Officers had 
drafted an agreement on this subject 
which would be submitted to each of its 
130 company members it seemed unnec- 
essary for the Managers Association -to 
go into the subject and he suggested that 
the resolution remain on the table, which 
was done. The retiring secretary-treas- 
urer, William J. Dunsmore, reported a 
favorable financial condition of the or- 
ganization before turning his records 
over to Mr. Barton. S. S. Wolfson moved 
that the association contribute $100 to 
the Life Insurance Week fund, which 
was authorized. 

The association had as guest speaker 
Fred Bremier, assistant manager, divi- 
sion of commercial research, Curtis Pub- 
lishing Co., who gave the results of the 
life insurance survey made in conjunc- 
tion with the Sales Research Bureau of 
Hartford which was first given before 
the Life Agency Officers and Research 
Bureau meeting in Chicago last Fall. 

In the absence of Mr. Mvrick, chair- 
man of the nominating committee, K. A. 
Luther, a member of that committee, re- 
ported the nominations of the officers 
previously mentioned and also the fol- 
lowing committees, which were duly 
elected. 

Committees Named 

Committee on Membership—S. Samuel 
Wolfson, chairman: William R. Collins, 
Max Hancel, George Kutcher, Charles J. 
Zimmerman. 

Committee on Twisting—William J. 
Dunsmore, chairman: William F. Atkin- 
son, George Will, Osborne Bethea, Sam- 
uel Davis. 

Committee on Rebating—Ralph G. En- 
gelsman, chairman; Harry F. Gray, John 
A. McNulty, LeRoy Bowers, Harold H. 
Letcher. 

Committee on Misleading Comparisons 
—Roscoe H. Keffer, chairman: Eugene 
Homans, Melvin H. Leonard, Frank W. 
Pennell, J. Elton Bragg. 

Committee on Proselytizing of Agents 
—Louis A. Cerf. Tr., chairman; Thomas 
G. Murrell, Melvin J. Sackerman, Clif- 
ford L. McMillen. Frank W. Pennell, H. 
Arthur Schmidt. 

Nominating Committee—Tulian S. My- 
rick, chairman; Gerald Eubank, Shep- 
pard Homans, Lloyd Patterson, K. A. 
aN 
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R. LESTER DODSON 


CONRAD R. WHITE .W. T. COLEMAN 


AT YOUR SERVICE 


The MASSACHUSETTS MUTUAL LIFE INSURANCE 


COMPANY enjoys an enviable reputation for service among those 


who buy insurance and among those who sell it. 


This Agency is firmly resolved to follow the traditions of the 
Company, and these three men stand ready and willing at all times 


to serve you efficiently in handling any surplus business you may 


General Agent. 


wish to place with us. 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
CHASE NATIONAL BANK BUILDING ‘ 


20 PINE STREET NEW YORK, N. Y. 


“THE AGENCY FOR FULL TIME AGENTS” 
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Plans Approved For 
L.O.M.A. Conferences 


INCREASED INTEREST EVIDENT 





d Reports Seven New Members 
a October; Eastern Meeting 
Here April 22-23 





Plans for the 1935 annual conference 
andthe special conferences of the Life 
fice Management Association were 
drawn up at the winter meeting of the 
hoard of directors held in the executive 
afices, New York, last week. Frank L. 
Rowland, executive secretary, reported to 
the board that since the establishing of 
permanent headquarters with a full-time 
gaf there has been an increased inter- 
et in the activities of the association and 
the membership has grown to more than 
1) companies. Seven new members 
have been admitted since the 1934 Fall 
conference. : 

The Eastern special conference of 
LO.M.A. will be held at the Hotel 
Roosevelt, New York, on April 22 and 23. 
Two meetings will be held simultaneous- 
ly, A two-day session in charge of Gor- 
don A. Hardwick, vice-president, Penn 


Investment (Mortgage Loans) and Prop- 
ety Routines.” Albert F. Jaques, ad- 
ministrative supervisor, claim depart- 
ment, Prudential, will be general chair- 
man of the other session which will de- 
yelop the subject “Home Office and 
Agency Functions in the Handling of 
Claims and Surrenders.” 

The Midwest special confereace will be 
held at Hotel Muehlebach, Kansas City, 
Mo. on May 20, 21 and 22. Richard Bois- 
ard, vice-president, National Guardian 
Life of Madison, Wis., is general chair- 
man of the conference. C. L. O’Brien, 
superintendent, underwriting department, 
Minnesota Mutual, has developed the 
program for the first two days of the 


fines will be devoted to “Home Office 








| 
























meeting which will be devoted to a con- 
sideration of “Home Office Underwrit- 
ing and New Business Activities of Small 
and Medium Sized Companies.” On the 
third day L. D. Ramsey, secretary, Busi- 
ness Men’s Assurance Co., will preside 
over the program. Addresses and dis- 
cussion will be on the subject “Collection 
and Conservation Efforts and the Main- 
taining of Records Incidental to Hand- 
ling Reinstatements, Paying Commissions 
on Reinstated Business, etc.” 

The Netherland Plaza Hotel, Cincin- 
mati, Ohio, will be headquarters for the 
1935 annual conference which will be held 
on September 30 and October 1 and 2. 
The association will be the guest of the 
Cincinnati member companies. Charles 
Hommeyer, vice-president, Union Central 
life, is chairman of the committee on 
arangements. A one-day seminar for 
company educational supervisors direct- 
ing L.O.M.A. Institute work will be held 
in Cincinnati the day following the close 
of the regular session. 





Macnab New Advertising 
Manager for Great-West Life 


The Great-West Life of Winnipeg, 
(nada, has named F. F. Macnab adver- 
ising manager for the company. He has 
had experience in boih advertising and 
insurance. 

Mr. Macnab for the past five years 
has been manager of advertising and 
field service for the Dominion Life, Wat- 
flo, Formerly he was connected with 
the advertising departments of the Lon- 
don Life and the Confederation Life and 
ot two years he carried on a general 
Msurance business of his own. 








POLICY LOANS BETTER 
The State Mutual Life of Worcester 


pad out in new loans in January only 


MM% as much as in January a year ago. 
ls decrease, which the company takes 


BS the sien of a healthier general atti- 


€ toward business conditions, is fur- 
tr indicated by figures which show 


Peater than a 20% decrease in the num- 


ber of loan requests. Loan repayments, 
ttal and total, increased 21%. 














As Souip As 1T APPEARS 





For years, the Northwestern Mutual 
agency force has secured over 50% of its 
total new business from policyholders. Thus 
the familiar slogan, “Once a policyholder— 
always a prospect.” 


Each policyholder application is a signed 
testimonial of satisfaction, created through 
the personal service or an agent, and based 
on the policyholders’ appreciation of North- 
western ideals and performance. 


During 1934, the percentage of new busi- 
ness upon the lives of members previously 
insured in the Company was 51.75%. 


The Dividend Paying 
Company of America 


The sum of $34,600,000 has been allotted for 
dividends to policyholders in 1935—an increase of 
over three million dollars. 


* * * 


Dividends paid to policyholders during 1934 were 
$31,560,000—approximately 27% of the partici- 
pating premiums collected. 


The 
Northwestern 
Mutual 


LIFE INSURANCE’ COMPANY 





The assets of the Northwestern Mutual, as reported to state insurance 
departments, now exceed a billion dollars—a great estate administered 
for the mutual welfare and protection of more than 600,000 policyholders 
with over three and a half billions of insurance in force. i 








Florida Ass’n Stages 
Tampa Sales Congress 


DEARING ELECTED PRESIDENT 





Commissioner Knott at El Pasaje Din- 
ner; Lackey, Gray, Riehle, Johnson, 
Cummings on Program 





Frank P. Dearing, manager for the 
Mutual Life in Jacksonville, Fla., was 
elected to be new president of the Flor- 
ida Association of Life Underwriters 
when that group met last week in Tampa 
for their annual sales congress and busi- 
ness meeting. Sessions were held at the 
Tampa Terrace Hotel, the auditorium of 
the Tampa Gas Building and at EI 
Pasaje, a colorful Spanish restaurant in 
Ybor City, a suburb of Tampa. 

Mr. Dearing presided over last weck’s 
meeting in the capacity of association 
vice-president as the retiring president, 
Harvey Payne, Florida, manager of the 
Prudential, was ill at his home in Miami. 
Other officers elected are three vice-pres- 
idents: Albert Litschgi, Equitable So- 
ciety in Tampa; Charles Gibbs, New 
York Life in Miami; A. A. Boone, Or- 
lando. New secretary-treasurer is Hal 
Chaille, Equitable Society in Jackson- 
ville. Miami was chosen as the 1936 
convention city. A resolution was passed 
recommending amendment of the state 
laws to make exempt from creditors the 
proceeds from accident. health or disa- 
bility insurance the same as life. 

Commissioner W. V. Knott addressed 
the banquet at El Pasaje. He estimated 
that life premiums in Florida last year 
were $21,500,000, an increase of 10% 
over the year before. The peak was in 
1927 when premiums were $25,035,894. He 
hopes that the bill for qualification of 
life agents will be passed this year. Other 
speakers on the program were George 
E. Lackey, Massachusetts Mutual gen- 
eral agent in Detroit; A. E. N. Gray, as- 
sistant secretary Prudential; T. M. 
Riehle, president of the National Asso- 
ciation; Holgar Johnson, Penn Mutual 
general agent, Pittsburgh, and O. Sam 
Cummings, Dallas general agent, Kansas 
City Life. 





L.I.W. to Feature Newspaper 
Advertising; Appoint Agency 

Extensive use of newspaper advertis- 
ing will be made a feature of Life 
Insurance Week from May 13 to 18 ac- 
cording to plans which were launched 
at a meeting of the committee held in 
New York recently. M. Albert Linton, 
president of the Provident Mutual, who 
is chairman of Life Insurance Week, 
with members of the Life Agency Offi- 
cers committee and the publicity sub- 
committee reviewed advertising plans and 
selected the Young and Rubicam adver- 
tising agency, 285 Madison Avenue, New 
York, as advertising counsel. 

In the larger cities human interest 
advertisements will run almost a_ half 
newspaper page in size and will be illus- 
trated with striking photography. The 
copy will tell the story of what life in- 
surance is doing for the individual Am- 
erican home. All siatistics have been 
eliminated and the closing paragraph 
of each advertisement will refer to a 
booklet to be distributed by the local 
underwriters of the contributing compa- 
nies. 

The newspaper ads, the booklet and 
the customary use of posters will form 
the basis for publicity during the week. 
The program is being built to be of 
maximum advantage to the agent. 


DIEFENDORF BETTER 

Warren E. Diefendorf, manager for the 
Mutual Life of New York at 165 Broad- 
way, is recovering in health and is ex- 
pected to return to the office shortly. 
For the past two and a half months he 
has been away due to an injury. Forrest 
L. Morton, tax expert of the New York 
Life, addressed the agency Monday 
morning. 
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HEARD on the WAY 





The United States News says that 
holders of mortgaged property in Cali- 
fornia are given more liberal terms than 
ever in the mortgage moratorium bill 
passed by the state legislature and signed 
by Governor Merriam three hours before 
expiration of the old moratorium law. 

The new law, effective until September 
1, 1935, provides that a court may decide 
how little an owner will have to pay 
to retain the property, provided he pays 
taxes and insurance costs. 





Careers of men whose promotions at 
the head office of the Travelers was 
printed in The Eastern Underwriter last 
week follow: 

Ralph L. Smith, formerly assistant 
agency secretary, joined the Traveiers 
in May, 1916, in the Philadelphia office. 
A year later he was made assistant man- 
ager of that office and in August, 1920, 
went to the home office, first as field 
assistant, then as agency assistant and 
later as assistant superintendent of agen- 
cies. In 1929 he was made assistant agen- 
cy secretary. He is now assistant super- 
intendent of agencies. 

Weymouth L. Murrell joined the com- 
pany at Lynchburg, Va., and on April 
1, 1925, was appointed field assistant at 
Richmond and later became assistant 
manager of that office. He was taken 





MERGE LOS ANGELES OFFICES 





F. M. McMillan Penn Mutual General 
Agent There; Will Ferguson 
Becomes Associate 


The two agencies of the Penn Mutual 
Life in Los Angeles have been merged 
and will be operated as one under a new 
general agent, Fred M. McMillan. Mr. 
McMillan has been supervisor for the 
company in the Atlanta, Ga., general 
agency. He entered life insurance in 
1928 at Columbus, Ga., and came to the 
Penn Mutual in 1931 as Columbus dis- 
trict manager under the direction of the 
Atlanta general agent. The next year 
he went to Atlanta as supervisor. 

Will O. Ferguson, one of the retiring 
general agents, will have the title of as- 
sociate general agent under merger. He 
has been a general agent of the Penn 
Mutual for forty years, having had that 
post many years at Evansville, Ind., and 
later at Los Angeles. For a score of 
years he has held executive positions in 
the Penn Mutual Agency Association and 
is an important producer. 

Before leaving for his new position 
Mr. McMillan was guest at a farewell 
luncheon given by Atlanta general agents. 
Members of the Penn Mutual agency 
headed by General Agent Hurd J. Crain 
gave him a farewell dinner. 





CANADIAN 4% LIMITATION 


Two bills have been introduced into the 
Ontario house of commons which would 
put back into the law those clauses pro- 
viding for paid-up insurance in lieu of 
forfeiture which were omitted from the 
act of 1932, although included in the 
insurance act of 1927. An entirely new 
clause limits to 4% the interest rate 
which can be charged on loans on a pol- 
icy or on computing the amount of paid- 
up policy to be granted or the amount 
to be applied by the company to maintain 
the policy in force at its full face value. 
Of the two bills one applies to domestic 
and one to foreign companies. After 
three annual premiums have been paid 
if premiums cease there shall be a paid- 
up policy, surrender value or extended 
insurance, the law provides. 





TUCKER CARRINGTON DEAD 


Tucker Carrington, auditor of the 
Union Central Life, died recently in Cin- 
cinnati after a short illness. A native 
of Virginia, he had been with the Union 
Central since 1906 and was elected audi- 
tor in 1920. 


into the home office on February 1, 
1928, as group supervisor and in January, 
1930, was appointed agency assistant. He 
is now assistant superintendent of agen- 
cies. 

W. Carson Hodges joined the Travel- 
ers in June, 1925, as field assistant at 
Charlotte, N. C. In 1927 he went to the 
home office as assistant supervisor, agen- 
cy field service. Later he was appointed 
agency assistant, life, accident and group 
departments. He is now assistant su- 
perintendent of agencies. 

Harry W. Anderson joined the Trav- 
elers in 1920 in Chicago and after a wide 
experience there he was appointed 
agency assistant, life, accident and group 
departments at the home office in 1934. 
He is now assistant superintendent of 
agencies. 

Talbot O. Freeman, after demonstrat- 
ing considerable sales ability in the Trav- 
elers organization, was appointed assist- 
ant group supervisor in 1934. He is now 
group supervisor, home office agency de- 
partment. 

Milton F. Jones, who was formerly 
manager life, accident and group depart- 
ments at Yonkers, N. Y., joined the 
Travelers as a field assistant in Omaha 
in 1924. In 1927 he was made assistant 
manager there, in 1928 he was transferred 
to St. Louis and in 1930 was made man- 
ager at Yonkers. He is now assistant 
supervisor of agency field service. 





While in Hartford Saturday the man- 
agers of the Phoenix Mutual presented 
to Colonel D. Gordon Hunter, vice- 
president, a chest of silver matching up 
almost exactly with a silver set which 
was a wedding gift to the Hunters 
eighteen years ago. 

Uncle Francis. 


Kiplinger Book On 
Inflation Effects 


TOUCHES ON LIFE INSURANCE 





Layman Should Study Purchasing Power 
of Insurance Maturing During 
Expanding Period 





Although off the press but a few days 
“Inflation Ahead! What To Do About 
It,” by W. M. Kiplinger, publisher of 
“Kiplinger’s Washington Letters,” and 
Frederick Shelton, associated with Mr. 
Kiplinger, is already being widely read. 
The theme of the book is that the aver- 
age man should give thought to how 
inflation will affect him and his affairs 
and life insurance is touched upon in this 
connection. The coming inflationary 
period is assumed to run roughly from 
1936 to 1940 or 1941 and a life expect- 
ancy table is given with the idea of fig- 
uring what life insurance maturities will 
fall due durine a period of low purchas- 
ing power of the dollar. The book says: 
“On life insurance consider your age, 
your life expectancy, your dependents 
and nonder whether your insurance is 
likely to be paid during the inflation 
period ahead—1936-1940.” 

The book goes on to say that “young 
men are justified in taking more risks 
than older men. Men with earning ca- 
pacity are in a different position from 
those whose earning days are past. 
Young men ordinarily can afford to ven- 
ture, to ride the upswing of the cycle. 
But then they must ponder family obli- 
gations, question capacity to judge busi- 
ness risks, and allow for innumerable 
other personal or individual factors. 

“Older men, retired men, need certain- 
ty of income protection of the purchas- 
ing power of their income more than 
they need increase of capital. In a pinch 
a retired man might even lose part of 
the -urchasing power of his income rath- 
er than risk losing a substantial part of 
his income in dollars in an effort to go 
on with the trend.” 
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MIDTOWN MANAGERS MEET 





Interesting Discussion on Subjec 

ting the Day Started 1 he 

Keane Names Committee ’ 

_ The Midtown Managers’ Associatig 
in its monthly luncheon meeting held ; 
the Uptown Club in the Lincoln Build 
ing last Thursday developed an interest. 
ing discussion regarding methods ys¢j 
by different general agents to help their 
men get into the office early so as t 
be ready to leave before 9:30 in the 
morning. Most of the general agents 
and managers want their men on the 
job by 8:30. 
_Donald Keane, president of the asso- 
ciation, appointed a committee of three 
to plan the subjects for the monthly 
meetings. |The members are Willian 
Fitting, George Kutcher and Horace 
Wilson. _ As a check on the attendance 
at meetings members were paired with 
a fellow member and each man is rf. 
sponsible for the attendance of the other 
Meetings are held the third Thursday 
of the month. : 





MEDICAL STAFF ENLARGED 





Provident Mutual Adds Dr. F. M. Beres. 

ford; Dr. Herbert Old and Dr. F. 

R. Everett Promoted 

The Provident Mutual Life has ap- 
pointed Dr. Herbert Old and Dr, Frank 
M. Beresford as associate medical direc- 
tors and Dr. Franklin R. Everett as as- 
sistant medical director. Dr. Beresford 
is a new member of the company while 
Dr. Old has been’ assistant medical di- 
rector since 1914. Dr. Everett has been 
in the medical department since 1931. 

Doctor Beresford is well versed by 
experience in the insurance business. His 
schooling has been very extensive includ- 
ing study in Basel, Jena and Vienna. 
He received his A.B. and MS. degrees 
from George Washington University 


where he also studied medicine. The de-) 


grees of B.S. in medical science and of 


M.D. were conferred by Marquette Uni-) 
Post-graduate work took him) 
to the Universities of Michigan, Califor-| 


versity. 


nia and Minnesota. He served as assist- 
ant surgeon in the United States Nav 
and as a member of the staff of a well- 
known clinic. For eight years he has had 
direct contact with medical work in con- 
nection with life insurance and is well- 
known in insurance circles. 





WM. J. SIEGER HONORED 

William J. Sieger, vice-president and 
superintendent of agencies of the Bank: 
ers National Life of New Jersey, recent- 
ly observed his sixth anniversary with 
the company and in recognition of i! 
agents of the company turned in half 4 
million of business during the week of 
February 18 to 23, which was known a 
“Bill Sieger Week.” 





F.C. MORROW GROUP MANAGER 


The London Life has appointed Franl 
C. Morrow, who has been supervisor 0} 
Group insurance in western Ontario, 2’ 
manager of Group agencies for the Do 
minion. Mr. Morrow. joined the compan) 
in 1924 and has been consistently on 
of the company’s leading representatives 
Twice he has been president of the com 
pany’s production club. 





SPECIAL LIBRARIES ASS’N 
Miss Elizabeth Burrage, librarian © 
the School Administration Library ° 
Boston, has been named as chairman © 
the twenty-seventh annual conferen® 





of the Special Libraries Associatioy 
which is to be held in Boston, at t 
Hotel Statler, June 11 to 14. Sever 
insurance company and organization 
brarians are members of this associati0 





HULL’S LEGION SPEECH ~ 
Roger B. Hull, managing director \ 
tional Association of Life Underwrite 
talked on “The Struggle for Secutll) 
before the Advertising Men's ? 
American Legion, New York City, ' 
Monday noon of this week. 
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hmasies Now Pension- Minded 
Opinion of ‘Thomas A. Buckner 


America is now pension-minded, ac- 
cording to Thomas A. Buckner, presi- 
dent of the New York Life. In a recent 
speech he said in part: 

The economic depression has made 
America pension-minded. This is demon- 
strated by the recent enormous increase 
public 


in annuities purchased by the 


from life insurance companies. Invest- 
ment conditions are such as to necessi- 
tate greater conservatism on the annuity 
question. We believe that present lack 
of opportunities for sound investment at 
reasonable interest rates is more or less 
a temporary condition, and that annui- 
tants should receive the advantage of any 
upswing in the investment field, but in 
any event cause no loss to life insurance 
policy-holders. For these reasons we de- 
cided to charge a safe consideration for 
annuities and allow them the advantage 
of participation in the profits of such 
business. 

Another proof that our people are pen- 
sion-minded lies in the fact that many 
institutions now provide for old-age pen- 
sions for employes. A few states and 
cities have done something along these 
lines. This sentiment is growing. State 
and government pensions on a wide scale 
are now actively advocated by legislators. 

553 Senior Nylics 

The New York Life was among the 
first to adopt pension plans for its em- 
ployes: First the system of “Nylic for 
Agents” and later the retirement plan 


P. D. SLEEPER GETS TROPHY 








Winner of Aetna Life President’s Award 
for Entire Country; Four Others 
Get Wall Plaques 
The P. D. Sleeper agency of the Aetna 
Life in Washington, D. C., won the na- 
tional award in the company’s annual 
President’s Trophy contest during 1934. 
Awards have just been made to five 
general agents by Morgan B. Brainard, 
president of the company. The awards 

are bronze wall plaques. 

The eastern division award was won 
by the W. R. Harper agency, Philadel- 
phia. In the southern division the tro- 
phy went to the Gordon H. Campbell 
agency at Little Rock. The O. T. Crop- 
per agency, Topeka, won the western 
division award, and in the Pacific divi- 
sion the winner was the W. M. Ham- 
mond agency, Los Angeles. 

These awards were inaugurated in 1929 
as a recognition of those agencies show- 
ing during the year the greatest general 
improvement in the major phases of 
agency building, a large agency having 
no advantage over a smaller agency. 





OKLAHOMA CONGRESS A HIT 

The 1935 Oklahoma Sales Congress 
staged at Oklahoma City recently had 
a record attendance, exceeding that of 
any previous year by a substantial mar- 
gin. Recognition was given to leading 
producers in the Oklahoma field, those 
who took a bow in the spotlight being 
Charles F. Linder, Pacific Mutual; Bert 
R. Reed, Kansas City Life; Arthur 
Woods, New York Life, and Miss Jos- 
ephine Lincoln, Equitable Society. 
Speakers at the congress were Frank 
H. Davis, vice-president Penn Mutual; 
7 M. Riehle, president of the National 
Association Life Underwriters; Paul 
Speicher, editor R. & R. Service; A. L. 
Farmer, New York Life, and H. K. Lind- 
sley, president Farmers & Jankers Life 
of Wichita and of the American Life 
Convention. 


for all whole-time home office and branch 
office salaried employes. There are 553 
Agents now drawing life pensions as 
Senior Nylics and 191 employes are on 
our retired list. Old age pensions, like 
annuities, are expensive. To provide pen- 
sions at age 65 under our retirement plan 
for employes entering the service at age 
20, costs approximately 10% of the sal- 
aries they will probably receive, on the 
average, during all their years of service, 
before reaching the retirement age. 

For the state or government to provide 
every man and woman with a life pension 
sufficient to live upon, beginning at age 
60, as has been proposed by Dr. Town- 
send, and others, would be a cost so 
great as to make the government’s pre- 
sent budget look like thirty cents. 

A Scientific Basis Needed 


Some broad pension plan for industrial 
workers probably should be undertaken, 
but the cost must be very carefully con- 
sidered and worked out on a scientific 
basis. It should be sustained by employer 
and employe. Many institutions, and 
some cities, are said to have set up re- 
serves entirely inadequate to meet their 
pension requirements. If true, this will 
bring trouble and grief later on. We 
hold reserves for our pension systems, 
—agents’ Nylic and employes’ retirement 
plan—on an actuarial basis approved by 
the Insurance Department of the State 
of New York—a very severe, but a very 
safe basis. 


NEW COURSE FOR NEW AGENTS 

The Northwestern Mutual Life has is- 
sued a new educational pamphlet, “Short 
Course to a Northwestern Career,” for 
training of new agents and as a reference 
work for older representatives. 
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OLIVIER SPRINGFIELD MGR. 





Appointed by National of Vermont to 
Succeed W. A. Fletcher, Jr.; Comes 
from Manchester, N. H. 

J. Mulford Olivier of Manchester, N. 
H., has been appointed general manager 
for the National Life of Vermont in 
Springfield, Mass., where he succeeds 
William A. Fletcher, Jr., who has re- 
signed as general agent. The Spring- 
field office has supervision over the west- 
ern Massachusetts territory for the com- 
pany. Mr. Olivier has been head of the 
agency in Manchester. 


CALLAHAN PEORIA SPEAKER 

James G. Callahan, secretary of the 
National Association of Life Underwrit- 
ers and a Metropolitan branch manager 
in St. Louis, addressed the Peoria Asso- 
ciation of Life Underwriters on Wash- 
ington’s Birthday. 





TORONTO C.L.U. ORGANIZED 
The Toronto chapter of Chartered Life 
Underwriters has been organized and of- 
ficers have been elected. Bernard A. 
‘ise is president; Norman McKibbin 
vice-president; Eric Troop, secretary- 
treasurer, and George G. Emery with 
Harry J. Marshall are members of the 
executive committee. 
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Le 
Takes One Week-End 
Every Month to Do 
His Planning 


C. D. Ott of the Rochester agency, 
Connecticut Mutual, has an unusual plan 
for monthly planning of his campaign, 
He says in ConMuTopics: One week-end 
at the beginning of every month, I give 
up all social engagements to go through 
my entire prospect file, taking out the 
slips of the people I want to see and sell 
during the next thirty days, and zone 
them according to location. Upon com- 
pletion of this step I analyze the select 
prospects and pick out my “best bets” 
for the coming month, and enter them 
in the inventory book. 

1 find that this monthly planning sys- 
tem makes daily selection easier. It has 
reduced my suspect file about 75% to 
a red hot prospect file which will permit 
more calls and better interviews. 

Now comes my weekly planning. It 
has *been a habit with me for the past 
seven or eight years to reserve Sunday 
evening for planning the week’s work. 


MUTUAL SOCIETIES ASS’N 








Organized With Headquarters at South 
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Bend by Forty-one 
Outfits 

Following a meeting in Chicago of rep- 
resentatives of forty-one mutual compa- 
nies, organized into the National Asso- 
ciation of Mutual Societies, preparations 
were made for the immediate opening of 
offices of the association at South Bend, 
Ind. Edward J. Becker of South Bend, 
president of the American Aid Associa- 
ation and leader of the movement to 
organize the association, said the head- 
quarters will be located in a suite in the 
Odd Fellows Building. Mr. Becker also 
was named treasurer of the new associa- 
tion. 


AUSTRIAN “EMPEROR” INSURED 
Austrian Monarchists have invented 3 
novel method to obtain a large insurance 
on the life of “Emperor” Otto, and of 
his brothers and sisters. A leading Aus- 
trian insurance office has issued policies 
which aim to secure this large insurance 
sum. These policies are sold in the mar- 
ket. If a faithful Legitimist desires to 
show his loyalty to the Imperial family 
he can buy a policy, or a share in a 
policy, while poorer people can subscribe 
smaller sums. Many wealthy people have 
subscribed substantial sums. 








FEDERAL LIFE MEETINGS 

The Federal Life held the first of @ 
series of regional meetings in Chicago 
on February 6. The next meeting was 
in Daytona Beach, Fla., on February 
11 with members of the Federal Life 
Club. Other meetings will be held 
throughout the territory during February 
and March. I. M. Hamilton, president; 
L. D. Cavanaugh, executive vice-pres! 
dent, and George Barmore, vice-pres- 
dent and superintendent of agencies, wil 
attend each of the meetings. 





INDIANAPOLIS LIFE MEETING 

At a méeting of agents of the Indian 
apolis Life held recently the speakers 
were A. LeRoy Portteus, vice-president; 
Lester O. Schriver, Peoria general agent 
for the Aetna Life, and Harry E. Me 
Clain, Indiana Insurance commissionet. 
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— 
Stevenson’s Article on Ads 
Given Wide Circulation 


An article on insurance advertising by 
ohn A. Stevenson, general agent for 
the Penn Mutual Life in Philadelphia, 
has been reprinted by the Federal Ad- 
ertising Agency of New York and is 
slag distributed to insurance salesmen. 
the article originally appeared in “The 
jdvertiser.” It reads in part: I regard 
national advertising aS a means of cre- 
ating what someone has called a ‘mass 
consciousness favorable to life insurance. 
It established and impressed upon this 
mass consciousness the fact that the 
Penn Mutual is one of the strong, de- 
pendable, well-managed, mutual compa- 
nies and was a means of convincing the 
reader of the necessity for placing the 
life insurance premium among the neces- 
ities listed in the family rather than in 
the surplus. ' 

“There is no question at all that na- 
tional advertising strengthens the agent’s 
morale, lifts his chin a little higher, 
makes him more aggressive, and there- 
fore helps him to win more cases than 
he could have won without it.” From 
this last sentence the agency took the 
phrase for the title of the folder, “Chin 
Lifting.” 


HAS FIFTY-FIFTY CLUB 





American Central Life Home Office Em- 
ployes Get Rewards for Sending 
Leads to Field 


The American Central Life of Indi- 
anapolis has what it calls the Fifty-Fifty 
MClub, an organization of home office em- 
ployes who submit leads to the field force. 
Two grand prizes are offered the em- 
Pployes, and one grand prize to the group 
oncluding department managers. 1934 was 
the club’s most successful year. 

Bert P. Edwards, accounting depart- 
ment, earned the right to attend the 
kompany’s field meeting, expenses paid. 
Joseph J. Conner, agents’ fund depart- 





nent, won a trip to Washington, D. C., 
s second prize. Otis Perkinson, build- 
ing manager, also won a place at the 
eld club meeting. 

Fifty-Fifty Club standings are based 
on the amount of premium income actu- 
ally resulting from leads given the agents 


by Fifty-Fifty Club members. 





OCCIDENTAL’S POLICY LOANS 


}Reduced 45% During Past Year; Com- 
pany Promotes Five at Home Office; 
Has New Building 
The Occidental Life of Los Angeles 
reduced policy loans by 45% during 1934, 
the amount of reduction being $2,376,- 
78. Many policies were rewritten. New 
insurance paid for during 1934 totaled 
33,522,988 and at close of the year total 
nstrance in force in the company was 
183,821,311. The surplus gained 47%. 
On March 30 the main office will be 
loved to the company’s newly pur- 
hased building at Eighth and Spring 
treets, 
The directors at their meeting re-elect- 
d the officers and also made the follow- 
§ promotions: W. S. Hoskings, auditor, 
'as elected controller; N. J. Fyfe was 
hosen auditor; H. F. Brace, assistant 
cretary, was made secretary; H. W. 
Town, manager of the mortgage loan 
cpartment, was named assistant secre- 
ary, and E. F. Sheldon v-as chosen as- 
stant medical director. 





WITH PRUDENTIAL 25 YEARS 
iG. Kindschi, representing the Pru- 
ntial at Beloit, Wis., completes twenty- 
Ne years of service with the company 
May and tomorrow evening he will be 
Nest of honor at an old guard dinner 
en by R. C. Stephenson, superintend- 
Mt at Madison. 


MELVILLE ST. LOUIS G. A. 
Claude Melville is the new general 
' for the Continental Assurance in 
: Ouls. He has been a general insur- 
ma recently with his own office; from 
. to 1930 he served as general agent 

the St. Louis Mutual Life, 





























MW WSEZ 


O-OP HRATIOWN 
Doubles the Value 


of MINUTES 


* An agent's time is expensive in New 


York. He has 360 minutes a day to get 
interviews; five days a week to boost 


his income. 


His minutes have a double value here. 
While he is working, an adequate staff 
is working with him... in the office 


and on the firing line. 


The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
of more than 600,000 policyholders. 

















Wm. L. Royall on April 1 
Will Take Chicago Post 


N. Y. LIFE ANNOUNCEMENT MADE 


Fé. L. Morton Sato Vanderbilt Ave- 


nue Branch; Royall To Have Charge 
of Chicago Branch and Service 
Dearborn Branch 


The New York Life Insurance Co. this 
week made the following announcement: 

William L. Royall, supervisor in charge 
of the Vanderbilt Avenue Branch of the 
New York Life in New York City will 
from April 1, 1935, be in charge of the 
Central Branch in Chicago with super- 
vision over the Dearborn Branch of that 
city. 

Forrest L. Morton of the company’s 
Agency Service Bureau will take charge 
of the Vanderbilt Avenue Branch. 





PHOENIX MUTUAL AWARDS 
The Albert T. Churchill agency, Phoe- 
nix Mutual Life, Rochester, N. Y., has 
won the Director’s Cup for the second 
year in succession for its outstanding 
work during 1934. The cup was present- 
ed at the managers’ convention held re- 
cently at St. Simons Island, Ga. A close 
contender and runner up for the award 
was the Sam P. Davis agency located 
in the Lincoln Building, New York. The 
Davis agency has been presented a reso- 
lution from the directors of the company 
commending it on its well rounded 
achievement during the past year 
MUSIC TEACHER MAKES GOOD 
Paul Paul, musician, orchestra leader and 
teacher, was the leading producer of the 
State Life of Indianapolis in December. 
His territory is Fresno, Cal. His entry into 
life insurance came in 1925 when he had 
as one of the amateur musicians in an 
orchestra he directed for a Russian opera 
the late J. Wesley Tilton, district man- 
ager there for the State Life. Mr. Til- 
ton persuaded him to try selling, and 
Mr. Paul wrote three applications his 
first day. He has more than 1,000 pol- 
icyholders. 





STILL ARGUING SUNSTROKE 

Is sunstroke a disease or accident is 
the question being pondered by Judge 
John C. Kleczka, Circuit Court, Milwau- 
kee, Wis., who has taken under advise- 
ment the suit of Mrs. Frances Hruzek 
against the Old Line Life of America 
to collect double indemnity under a 
$2,500 policy carried by her husband. 
He died of sunstroke while swimming 
in a public park pool on July 31, 1931 
Court decisions vary on the question. 





JACOB L. AARONS DEAD 

Jacob L. Aarons, who was associated 
with the Milwaukee office of the New 
York Life, died February 19 at Roches- 
ter, Minn., following an operation. He 
was born in Milwaukee in 1883 and joined 
the New York Life in 1927. In 1934 he 
was leading producer in the northwestern 
department. His son, Robert J. Aarons, 
is in the Milwaukee office of the com- 
pany. 


REPRESENTS SUN LIFE 
Earl T. Bryant, who for many years 
was with the advertising department of 
the Lexington Leader, has been appoint- 
ed representative for the Sun Life of 
Canada in the Lexington, Ky., territory 


W. W. DAY DIES 
Wilbur W. Day, superintendent of 
agencies, Bankers’ Life of Nebraska, died 
February 23. He had been with the 
company thirty-eight years. 


WALTER HOWE ANNIVERSARY 

Walter Howe, auditor of the State 
Life, Indianapolis, completed his fortieth 
anniversary with the company last month. 


MET. PRINTING HEAD DEAD 

William J. Merrill, printing production 
supervisor of the Metropolitan Life, died 
on Tuesday. 
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Fire Group Circulates 
Life Insurance Data 

RESULT OF A MARKET SURVEY 

London Assurance to Publish Data About 


Group, Business Insurance and 
Salary Allotment 





According to a market survey recently 
made by the National Association of 
Credit Men among 12,000 manufacturers 
and 10,000 wholesalers, one angle was 
what these concerns are doing for em- 
ployes in the matter of social security 
insurance. It developed that 69% of 
these firms that qualify for the insurance 
offer their employes’ families insurance 
against the death of the wage-earner ; 5% 
offer insurance against old age; and 20% 
against disability—in addition, of course, 
to compensation insurance. 

The life and disability insurance data 
in the market survey of the National As- 
sociation of Credit Men greatly im- 
pressed Jarvis Woolverton Mason of the 
London Assurance and its associated fire 
insurance companies, who co-operated 
with the N.A.C.M. in collection of the 
insurance material gathered in the mar- 
ket survey. Although these fire compa- 
nies do not write life insurance they 
will publish all the results of this market 
survey in booklet form for their agents. 
Completed, unsigned questionnaires were 
returned to the association by a 5% sam- 
ple of this business group in forty-six 
cities in forty states. 

The questionnaire asked for the num- 
ber of employes in each concern. Of 
the entire group 62% have more than 
thirty-seven employes and it was as- 
sumed that these firms would qualify for 
and should have group insurance. Oi 
the 3,900 wholesalers who fall in this 
class, 3,400 have group life insurance. Of 
the 9,600 manufacturers who need it, less 
than 6,000 have it. Among the whole- 
salers all prospects had been solicited by 
salesmen. Among the manufacturers less 
than 1,400 of the remaining 3,600 pros- 
pects had been solicited for this kind of 
group insurance. 

The same numbers qualify for group 
pensions, or annuities, and only 5% of 
the firms involved had so insured their 
employes. Testimony to the fact that 
life underwriters afe not such diligent 
salesmen as they are popularly consid- 
ered lies in the fact that of the remain- 
ing 13,000 prospects for this type of group 
insurance less than 700 have been ap- 
proached by life insurance salesmen. 

There are 13,600 of these firms that 
qualify for these types of group insur- 
ance. Among the manufacturers 1,900 
have group disability insurance and 
among the wholesalers 800 have it, or 
a total of 2,700 which is about 20% of 
the total qualified. Insurance salesmen 
have done a little better here, for of 
the remaining 11,000 prospects they have 
tried to sell this type of insurance to 
2,200. But for such a reputedly pave- 
ment-pounding, prospect-searching group, 
calling on 20% of the real prospects is 
hardly an amazing record. 

The survey also queried these leading 
American firms about a plan which over 
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OPENINGS ARE AVAILABLE 
for live, aggressive Agencies and Men 


OCCIDENTAL LIFE INSURANCE CO. 


Old Line Legal Reserve Life, Accident, Health 
HOME OFFICE, Los Angeles, Calif. 


V. H. Jenkins, Vice-President, in Charge of Production 














the years has proven a successful way 
of helping men pay for their life insur- 
ance: the salary allotment or salary de- 
duction arrangement whereby when a 
policyholder gets his policy he author- 
izes the cashier or paymaster of the 
firm for which he works to deduct the 
necessary small amount from his pay 
checks and send it direct to the life in- 
surance company. The same number of 
firms qualified for this plan and of them 
only 16% have installed the plan. And 
though more life underwriters are trained 
in this branch of insurance selling, only 
14%, or 1,700, of the remaining 11,500 
prospects have ever been approached. 
The other application of life insurance 
in business, insuring the life of a key 
executive for the benefit of the firm, or 
insuring the life of a major stockholder 
or partner for enough to buy out his 
share, or insuring the officers to provide 
pensions at retirement age, is not as 
generally used as is group life insurance, 
but far more used than the other types 
of group insurance. It was roughly esti- 
mated that half of these 22,000 leading 
firms need business life insurance for any 
one of a number of purposes. On this 
basis 56% of the prospects, or 6,200, have 
such insurance. Of the remaining 4,800 
prospects salesmen have tried to sell this 
kind of insurance to a little over 1,700. 


LONDON LIFE’S HALF BILLION 





Business in Force of Canadian Company 
Reaches High Mark During Organi- 
zation’s Sixtieth Year 
The sixtieth annual report of the Lon- 
don Life of Canada, submitted by Pres- 
ident J. Edgar Jeffery, K. C., and by 
Edward E. Reid, vice-president and 
managing director, shows the company 
with total assets of $92,448,738, an in- 
crease of almost $8,000,000 from the 
year before. These assets include $43,- 
306,445 in first mortgages on real estate 
and $19,322,922 in bonds of or guaran- 

teed by Canadian governments. 

New insurance issued in 1934 was 
$94,961,847, or $2,383,316 more than the 
year before. The number of new poli- 
cies was 142,550, an all-time record for 
the company. 

During the year the company passed 
its half-billion mark in insurance in 
force, the amount now being $500,634,493 
after deduction of reinsurance. The 
gain on the net basis was $23,822,766. 
Insurance in force doubled since 1926. 


D. S. DICKENSON MONTH 
February was Dickenson month for 
the Security Mutual of Binghamton in 
honor of President David S. Dickenson’s 

twentieth anniversary in that office. 





$61,000,000 Written : 
By Manufacturers Lij, 

REPORTED BY J. H. LITHGoy 

President W. G. Gooderham, Eighty.ty, 


Years Old, Leads Annual Meeting: 
General Manager's Figures _ 








New business for last year in the Ma, 
ufacturers Life of Canada was $61,00)(j 
as against $54,000,000 for the previo, 
year, an increase of 14%, according , 
the report of J. H. Lithgow, gener 
manager, presented at the annual meet. 
ing of the company. 

A feature of the meeting was the pres. 
ence in the chair of W. G. Gooderham 
president of the company, who had bee 
absent the past three annual meetings q 
account of ill health. He is eighty-ty 
years old, a descendent of the Gooder. 
hams who were among the founders oj 
Toronto. 

Mr. Lithgow reported that premium jp. 
come was a quarter of a million dollar 
greater in 1934 than in 1933, insuranc 
and annuity premiums both being large 
than in the previous year. Income frop 
interest and dividends was also highe: 
being $275,000 greater than in 1933, 

On the usual aggregate tables of mor. 
tality the ratio of actual to expecte 
claims for 1934 was 53%, as against 64% 
in 1933. 


Assets Total $124,822,028 


The assets of the company now tots 
$124,822,028—an increase during the yea 
of five and one-quarter million dollar: 
. . . Bonds and stocks total $62,000,00 
and are held in the balance sheet at 
value well within the requirements of th 
Dominion and Provincial Departments 
Insurance, the book value being mor 
than $800,000 less than the values officia 
ly quoted . . . Cash collections on bot 
city and farm mortgages showed a dis 
tinct improvement in 1934, the cash rat 
of interest collected being 5%4%. 

In spite of the lower rate of intere’ 
obtainable on new investments, the con 
pany earned a gross rate of 5.13% ft 
the year, due in part to improved intere: 
collections on mortgages and to the ca: 
rying of lower cash balances. 

Studying Participating Premium Rate: 

The non-particpating premiums of th 
company on which new business is cu! 
rently written do not provide what mig! 
be considered as reasonable margins " 
view of present trends in interest rate 
and such premiums are now under caref 
review. Where increases are found net 
essary they will probably fall most hea’ 
ily on plans in which the investment clr 
ment is predominant. 

In the participating section of the con 
pany’s business there is of course | 
considerable margin in rate and the sca 
of dividends to policyholders was © 
duced in 1932 with a view to maintain 
the company in a strong position. 


CHADDICK’S THIRD AWARD 

Clyde Chaddick of San Anton 
Texas, has won the title of most valt 
able producer of the Lincoln Natioté 
Life for the third consecutive yeat. 
award is made for volume, persistent 
and average size of policies. His nar 
will be carved for the third time ™ 
the wall of home office lobby. 





a 





from birth to 65 next birthday. 


Basil S. Walsh 
President 





INDEPENDENCE SQUARE, 


THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 





—————— 








NORTH CAROLINA 


R. S. Plummer, for many years a successful Supervisor for this Com- 
pany in Philadelphia, is returning to his native North Carolina. 
Mr. Plummer will have openings for General Agents in several 
North Carolina cities (Charlotte excluded). 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. 
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e OF HARTFORD, CONNEC 





Fifteen years have passed since the Phoenix Mutual 
began to employ only full-time men on its sales force. 


In that fifteen years, the company has made steady 
progress. Its achievements pay tribute to the sound- 
ness of its sales plans and the loyalty of its men. But 
never has there been a greater tribute than the com- 
pany’s record for 1934! Here are the highlights: 


41% Increase in Sales: With practically the same 
size field force, new life insurance paid for in 1934 


showed a gain of 41% over 1933. 


487 Gain in New Premiums: Excluding single 
premiums, new first year premiums increased 48%. 


Gain in Insurance in Force: Insurance in force 
increased about $600,000 —a noteworthy achieve- 
ment this year, especially for a company not writing 
group or industrial insurance. 


Record Income: Total premium income was larger 


than in any previous year and exceeded 1933 by 
$3,770,000. 


Other Increases: Assets increased $10,000,000 and 
surplus, $996,000. In the past five years, assets have 
grown $40,000,000. 





A copy of the company's 84th Annual Statement 
and Presidents Report will be sent on request. 




















ICE COMPANY 


ORGANIZED IN 1851 
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Future of Farm Loans and Railroads 
Topics of A. L. C. Financial Meeting 


Inability of life insurance companies to 
compete with federal land banks in the 
farm loan field and the opinion of a rail- 
way expert that 1935 is a crucial period 
in the history of railroads with the pos- 
sibility that even the federal co-ordina- 
tion scheme now before Congress may 
not be sufficient to meet the situation if 
spring traffic fails to meet expectations, 
were highlights in the mid-winter meet- 
ing of the American Life Convention’s 


Financial Section held February 22 in 
Chicago. 

The two significant statements were 
made respectively by D. T. Torrens, 


vice-president of the Kansas City Life, 
and Dan N. Bacot, former railroad exec- 


utive, who is consulting engineer for 
Railroad Analyses of Baltimore. Mr. 
Bacot’s talk gave many practical tests 


to apply to railway securities and brought 
out that financial and operating state- 
ments of railways frequently do not dis- 
close hidden strength. 
To Have Clipping Bureau 

The Financial Section, due to courtesy 
of the United Mutual Life of Indianapo- 
lis, will have a press clipping bureau for 
dissemination of valuable information on 


securities. The offer to reproduce se- 
lected material without cost to the sec- 
tion was made by Harry V. Wade, sec- 
retary of the section and assistant to 
the president of the United Mutual, and 
was accepted by resolution. 

Mr. Bacot was hopeful of 7 to 10%, 
possibly 15 to 20% increase in railroad 
traffic this year, but he said 15% will be 
necessary to meet higher operating cost 
due to rise in price of coal and many 
other items. Even if the proposed freight 
rate increase should be 5%, 8% additional 
income would be needed to earn the nets 
of last year. He was opposed to rate 
increase, terming it a barrier to traffic 
movement. 

Important indices are density of traf- 
fic, transportation ratio, net railway op- 
erating income. Depression was whole- 
some for the railroads. They, made re- 
markable progress in economy and effi- 
ciency, retrenching drastically. He said 
management is a factor not given enough 
weight by insurance officials generally. 
The fact that bonded or funded debt 
is high is no sure sign of fundamental 
weakness. Capital structure may not be 
all that it should be, but other factors 
may serve as an offset, such as volume 
of traffic and the element of movement 


in volume. Financial officers should 
avoid depending too much on the past 
in their analysis of rails, Mr. Bacot said. 
His comments are printed in further de- 
tail elsewhere in this issue. 


Federal Land Bank Competition 


Federal land banks, Vice-President 
Torrens said, with the privilege of lend- 
ing on farms up to 75% of value whereas 
life companies are limited bv law to 50%, 
have great advantage. There also is the 
threat of 34% interest, or the same 
amount as the guaranty on reserves of 
many life companies. He said some mar- 
gin over and above that is necessary for 
the companies. There is fear of the ef- 
fects of new laws, of government domi- 
nation in the field, of lower morale among 
borrowers due to moratoria so _ they 
might not make the same effort to repay 
loans as did borrowers in the past. 

Mr. Torrens said the period 1908-13 
was the best for farm loans, and the field 


has not been good since. The worst 
period was 1919-21. Then the govern- 
ment entered this field. He doubted 


that the companies’ farm loan business 
would improve so long as the vovern- 
ment agencies are competitors. The fed- 
eral land banks pay no taxes, he pointed 


out. He believes the people eventual) 
will realize that these banks must operat 
on a proper business basis or go out oj 
business; that farmers will return to lif 
companies farm loans. 
Excellent Results from Foreclosed Farm; 
Mr. Torrens reported excellent result 
in handling foreclosed farms, sales t 
date showing a profit, although ther: 
was no effort to sell properties. Most of 
the sales have been for cash. 
Welcome was extended to the financig 
officers and many guests by Herbert kK 
Lindsley, president of the Farmers 
Bankers Life, Wichita, president of the 
American Life Convention, 
B. Robbins, manager and general coun. 


sel. E. B. Raub, Jr., general counsel 
Lafayette Life, chairman of the sectior 
presided. 

Don F. Roberts, treasurer of the Aca- 


cia Mutual, read a paper on government 
bonds, making the point that close ob- 
servers of the market can increase th 
yield considerably by judicious trading 


Other speakers whose talks are re 
ported in this issue were George E 
Phelps, public utilities analyst; Georg 


A. Bangs, president United Mutual Life 
and C. J. Claassen, president Farmer 
National Co. 


and Col. Cj 





Federal Projects May Affect Value of 
Municipal Bonds, G. A. Bangs Shows 


The possibility of a large Federal Gov- 
ernment project removing huge areas 
from taxation rolls of a state or munici- 
pality is a factor to be considered in de- 
termining the attractiveness of a munici- 
pal bond as a life insurance investment, 
George A. Bangs, president United Mu- 
tual Life of Indianapolis, told the Finan- 
cial Section of the American Life Con- 
vention at its meeting in Chicago last 
week. Ability to raise money by taxa- 
tion might be affected by such plans as 
he T.V.A., Columbia River Development, 
Mississippi Flood Control, National Parks 
and similar legislation, he said. 

“It is, I believe, axiomatic that prop- 
erty owned by the Federal Government 
is not subject to taxation by the state, 
not even for the purpose of paying bonds 
issued by the state or subordinate gov- 
ernmental agency prior to the acquisition 
of the property by the Federal Govern- 
ment. To illustrate, if the Federal Gov- 
ernment acquired all the property in the 
county of “A,” there would be no prop- 
erty therein remaining subject to taxa- 
tion, with the probable result that the 
bondholders would suffer the loss; the 
T.V.A. has seriously impaired the debt- 
paying ability of many Tennessee and 
perhaps other counties and cities by ac- 
quiring real and other property therein 
and thus retiring the same from the tax 
rolls. 

“In Union County, Tennessee, the area 
to be acquired by the T.V.A. is 80,000 
acres out of a total of 150,400 acres, or 
more than one-half; in Campbell County 
the area to be acquired by the T.V.A. is 
and 
plant, or possibly 
taxes upon an as- 


32,000 out of a total of 293,780 acres, 
in addition 
plants, 


a utility 


now paying 


sessed valuation of $603,640 is to be ac- 
quired by the T.V 
Effect of City-Owned Utilities 

“The same result is accomplished in- 
directly by the impairment or destruc- 
tion of taxable property by installing 
utilities at governmental expense to com- 
pete with privately owned plants, which 
now pay taxes. To illustrate, in one city 
the assessed valuation of the utilities is 
from $15,000,000 to $20,000,000, which is 
almost 20% of the entire assessed valua- 
tion. If the T.V.A. installs competing 
utilities, the tax-paying power of the 
present utilities may be impaired or de- 
stroyed with a consequent loss to the 
municipality, which, in turn, may readily 
result in the impairment of the value of 
the investments.” 

Moral Obligation of States to Guarantee 
Municipal Bonds 

Mr. Bangs feels that states have moral 
obligations to guarantee the bonds of 
their subdivisions, counties, cities, school 
districts, and so forth. The right of these 
subdivisions to borrow rests on the grant 
from the state, he pointed out. 

“The states deliberately and intention- 
ally required life and other insurance car- 
riers, fraternal societies, banks, trust es- 
tates, etc., to invest in the bonds of these 
subordinate governmental agencies by 
limiting the investment power, thus forc- 
ing such institutions to invest their funds 
in such bonds; in one or more states this 
trend has gone so far that the reserves 
upon all policies within the state must 
be invested in municipals or other se- 
curities within the state and other meas- 
ures, having the same purpose, have been 
enacted. 

“For all of these, as well as for other 
reasons that might be readily advanced, 
there is a primary moral responsibility 
upon the states to safeguard and protect 


ithe municipals, and to make every rea- 
sonable effort and provision to prevent 
their default and to provide for their 
payment.” 

Municipal Bankruptcy Act Not Much 

Called Upon 

In discussing the federal statute for 
municipal bankruptcy, which was opposed 

y the Financial Section of the American 
Life Convention and many other organ- 
izations, Mr. Banks said: “It is grati- 
fying to note that there has been almost 
an entire absence of attempts to take 
advantage of this law by the financially 
embarrassed municipalities; there has 
been a general feeling that no munici- 
pality should attempt to avail itself of 
the so-called benefits of the law; the 
stigma of bankruptcy and _ repudiation 
was too great.” 





MONARCH AND SERVICE IN A.L.C. 

Two additional companies have been 
admitted to membership in the American 
Life Convention, the Monarch Life of 
Springfield, Mass., and the Service Life 
of Omaha, Neb. Clyde W. Young is 
president of the Monarch, which was or- 
ganized in 1926, and besides life insur- 
ance does a large accident and health 
business in many states. John A. Farber 
is president of the Service Life, which 
was formed in 1923 and writes ordinary 
life insurance. 


ON GUARANTY LIFE PROGRAM 


President Herbert K. Lindsley of the 
Farmers & Bankers Life, Wichita, presi- 
dent of the American Life Convention 
of Chicago, and Col. C. B. Robbins, man- 
ager and general counsel of the Con- 
vention, took part in the agents’ con- 
vention of the Guaranty Life of Daven- 
port, Ia., as guests of President Lee J. 
Dougherty. 








ELECTED TO FELLOWSHIP 
Lloyd M. Dalgliesh, executive assistant 
of the London Life, Ontario, has been 
elected to fellowship of the Chartered 
Institute of Secretaries, Loridon, England. 


Farm Management Methods 





Told in Financial Section} 


Better landlord farming was the sub 


ject of an address delivered before thf 


Financial Section of the 
Convention in Chicago last 
speaker, C. J. Claassen, is president d 
the Farmers National Co., Omaha, whid 
organized a system of group manage 
ment twelve years ago to protect the ir 


week. Th 


American Lif} 


comes of farm owners who do not famf 


their own lands. Mr. 
out some of the features of 
lord farming. 

In his opening remarks he prophesied 
that when the present investment cyck 
has completed its swing, the well-placel 
corn belt mortgage will be in the from 
rank of the insurance companies’ port 
folios. In support of this prophecy ke 
cited a report issued by the Equitabk 
Life of Iowa which showed the net te 
turn on farm properties as 3.35% i 
1932, 3.89% for 1933 and 4.46% in 19H. 

Regarding group landlord farming he 
said in part: “Group management is if 
effect the application on a large numbe 
of farms of the principles which hart 
been proved profitable on the best mat 
aged of individual farms. 
is handed over for management a super 
visor makes an analysis and survey af 
the property. The immediate tasks at 
to discover the exact condition of the 
farm in every detail; to gain the cont 
dence of the tenant; to see that the right 


seeding and tilling methods are used; 0 


attend to soil erosion troubles and (0 
recommend the more pressing —— 
ments. To accomplish these things # 
vital requirement of a good rental super 
visor is adequate past experience. 

“You gentlemen who are temporatill 
the involuntary trustees for farming 
properties will find better tenant fam 
ing practices, either through your owt 
organization or such a one as I repr 
sent, yielding you both a worth- while se 
curity of mind and a reasonably satis 
factory dividend.” 


Claassen pointe 
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S Four yardsticks used in taking the di- 
nsions of public utility securities were 
presented before the Financial Section 
of the American Life Convention last 
week by George E. Phelps of Duff & 
Phelps, Chicago. He gave these as ter- 


me 


y ritory, capital ratios, management and 
earnings. He stated that in analyzing 
7 any security, rules and ratios cannot be 


substituted for judgment. His remarks 
follow, in part: 


‘ventually} “Territory: Utilities and railroads are 
St operat:| subject to rigid conditions with respect 
ZO out of o the source of their business and must 


stand or fall with the territory in which 
their property is located. It seems logi- 
cal, therefore, to find out first of all 
where the company operates and some- 
thing about its territory. As we observe 
the development of the business of dif- 
ferent ‘utilities, we reach the conclusion 
that the most significant fact about ter- 
ritory is the income status of the indi- 
vidual. Population density is also im- 
portant and probably takes first place 
in gas operations. Trend of population 
is likely to become more important in 
the future than it has been in the past. 


rn to life 


ed Farm; 
nt results 
sales t 
gh ther 
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rmers ¢ 
nt of the 
1 Col. Cj 
ral coun- 
. pase Necessary to Ascertain Value of Assets 
“Capital ratios: The determination of 
the ratios of the various items of capi- 
talization to the value of the assets sup- 
porting them necessitates the ascertain- 
ment of the sound value of those as- 
sets. Since in the case of public utili- 
ties fixed property in most cases makes 
up something like 90% of the total as- 
sets it is necessary that very careful 
consideration be given to the sound 
value of fixed property. 


“Property value in the case of public 
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A alyses of Utility Securities 
Considers Present Day Trends 


on the books of the company but this 
may, and very often does, have no rela- 
tion to the cost of constructing the 
property, as frequently it arises from 
the evaluation of purchased properties 
at figures considerably at variance with 
their cost of construction. 

“The United States Supreme Court 
has said that both original cost of con- 
struction and the present day cost of 
reproduction must be taken into consid- 
eration in fixing a fair value for rate 
purposes and accordingly these ques- 
tions must be given consideration in es- 
timating rate-making values. 

“We have in utility accounting a thing 
which is called a consolidated statement 
and if I were to nominate one thing to 
be eliminated in the process of elimina- 
tion which seems to be now under way 
I should certainly nominate the consoli- 
dated balance sheet and income account. 
When a company owns certain fixed 
property on which its bonds have a lien 
and also owns securities representing 
the ownership of other companies it is 
practically impossible for one who is 
concerned primarily with the mortgage 
bonds to determine his position from a 
consolidated statement. 

Management Forecasts Credit Status 

“Management: Probably the most im- 
portant thing to consider in judging 
public utility credit, and at the same 
time the hardest to express in definite 
terms, is the quality of management. 
Financial management, of course, can be 
observed to some extent from the pub- 
lished financial reports, but if this sub- 
ject is to be thoroughly understood more 
detailed reports than those usually made 
public are necessary. Operating man- 
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of the physical plant, rate policies, mer- 
chandising policies, attitude toward the 
public and operating efficiency. 

“The pressure from the national ad- 
ministration and other governmental 
agencies for rate reductions and the 
steadily rising tax burden has placed 
upon the operating management of all 
utilities the necessity of building load 
quite rapidly if earning power is to be 
maintained. The rapidity and extent of 
the response to these changed condi- 


tions is a measure of efficacy of the op- 
erating management in any individuai 
case. 

“As in the case of rates and merchan- 
dising we are more favorably inclined 
toward the management which takes a 
conciliatory attitude in disputes with 
public officials or its customers. The 
principle that the business is a monop- 
oly and what the public thinks of it is 
of little consequence is now out of date 

(Continued on Page 18) 





Analyzing Railroad Securities as 
Discussed Before Section by Expert 


Certain fundamentals underlying the 
analysis of railroad securities were ex- 
plained before the mid-winter meeting 
of the Financial Section, American Life 
Convention, in Chicago last Friday by 
Dan N. Bacot, consulting engineer as- 
sociated with Railroad Analyses, Inc., of 


Baltimore. Mr. Bacot said the anal- 
ysis of railroad securities involves the 
study of five major factors: capital 


structure, density of traffic, transporta- 
tion ratios, net railway operating in- 
come and non-operating income. 

He continued: “The effect of the de- 
pression was most wholesome in that 
it forced practically all railroads to ex- 
ert themselves to the utmost in mat- 
ters of economy and efficiency and in 
many instances to achieve results far 
beyond any previous expectations.” In 
another part of his address Mr. Bacot 
emphasized that a transportation ratio 
unjustifiedly high is a danger signal. 

He summed up the essence of his re- 
marks with a series of “don'ts”: 

1. Don’t condemn indiscriminately 
railroads with an apparent excess of 
funded debt. 

2. Don’t underestimate the importance 


into the financial factors and operating 
conditions on railroads of low traffic 
density. 

4. Don’t overiook determining the pro- 
portion of income from freight traffic 
which is being absorbed by losses from 
passenger service. 

5. Don’t forget the importance of the 
transportation ratio. 


6. Don’t fail to discriminate between 
the railroads which apparently have 
reached the maximum of efficiency in 


operation and the railroads whose earn- 
ing power potentialities have not been 
fully developed. 

7. Don’t minimize the importance of 
the esprit de corps and caliber of rail- 
road managements, remembering that 
faulty management is discoverable prior 
to any depreciation in market values. 

8. Don’t place too much dependence 
upon freight traffic density in comput- 
ing mortgage district income unless 
conclusions thus reached are adjusted 
to include losses from passenger service 
and equipment rent charges. 

9. Don’t exclude from your calcula- 
tions of mortgage district income some 





utilities seems to be a rather elastic agement questions which deserve con- cf the ratio of fixed charges to gross consideration of the contributory in- 

term. The balance sheet shows a fig- sideration include engineering policy as revenues. come value of a mortgage district to 
hods ure at which fixed property is carried reflected in the condition and efficiency 3. Don’t neglect to inquire thoroughly the remainder of the system. 

== ee 





— pee Sn a EY 





‘ . p 
ection 
the sub- 
fore thi 
ican Likg) 
ek. The 
sident of 
1a, whic 
manage 
‘t the in 


——— 












Financial Statement, December 31, 1934 
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Statement of Financial Condition 


ASSETS 
SSE a peNcare ig Aid Sia RNS a ARTS RR $52,000,469.74 


56,000.00 
3,636,401.75 
786,206.39 
3,603,585.04 
18,787,311.34 
4,491,542.94 
880,671.51 
1,731,311.62 


$85,673,500.33 


ich hat 
est mat: LIABILITIES, CAPITAL AND SURPLUS 
<a | Reserves :—Life, Accident and Health................20000: $75,752,086.02 
el Dividends to Policyholders at Interest...............+++++++ 1,839,992.53 
asks 2 Apportioned for Future Dividends to Policyholders......... 699,047.56 
of tel Claims Awaiting Completion of Proof, Premiums Paid in | 
he cone Advance and Commissions Due Agents..............++: 509,413.77 
the rivhtll Accounts Payable and Unearned Interest................. 442,680.54 
sek ENE TRE DO TNs 5 oesiss cnnnetenedonseessnngs 342,000.00 
and tt Sere high iednc IL sthaaskensdnndnaisseawbtehss 1,000,000.00 
improve RR onke We lupunkdand Aue esevavexeenenbaweeeee 3,638,279.91 
things RI NUNIN i ohh cos biialongeitasienens GaGae eee nea 1,450,000.00 
super a 
is $85,673,500.33 
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*Bonds valued on Amortized basis. 


Statement of Income and Expenditures 


INCOME 
sera ikea aan dea tater $15,599,535.11 


Interest on Mortgages 


Interest on Policy Loans and Other Interest Items........... 


Income from Real Estate and Other Items 


EXPENDITURES 





Death Claims, Cash Surrender 


Policyholders 


Values 


CK hewlea yi wekennne $10,663,349.34 


2,282,937.56 
199,666.06 
1,193,652.21 
59,388.79 


$19,335,179.73 | 









and Dividends to 








Commissions, Agency Expenses, Taxes, Licenses, Traveling 
Expenses, Medical and Inspection Fees, Expenses of Con- 
ducting Accident and Health Department and Other Dis- 


bursements 


2,740,761.90 


Salaries, Rents, Advertising, Printing, Postage, Legal Ex- 


penses and Miscellaneous 


INCREASE IN ASSETS $5,162,692.50 


“IN RELIANCE THE WILL TO WIN COUNTS IN 1935” 


722,252.16 


ann hive dea acbarcia ate Sie $14,126,363.40 


5,208,816.33 
$19,335,179.73 
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Better Business Bureau 
Folder on “Twisting” 


DISTRIBUTION BY NAT'L ASS’N 


William M. Duff  Comanittes Sends 


Copies to Local Officers; Suggests 
Co-operation With Bureaus 

The National Better 
Inc., is co-operating with the Nationa! 
Association of Life Underwriters in the 
publication of a new folder, “Don’t Be 
Twisted.” William M. Duff of Pitts- 
burgh, chairman of the committee on 
business standards of the National As- 
sociation, has sent a bulletin to officers 


Business Bureau, 


associations 


enclosing 


underwriters’ 
folder and 


of local life 
describing the 
a copy. 

The pamphlet is published in the in- 
terest of life insurance owners by the 


National Better Business Bureau and 
the distribution of it is to be chiefly 
through the National Association. Mr. 


Duff’s bulletin advised local association 
officers to get in touch with their locai 
better business bureaus and make plans 
to spread the booklet throughout the as- 
sociation district. Newspaper advertis- 
ing campaigns, by the business bureau, 
life underwriters’ association, or both, are 
suggested. Passing out the folders 
freely at meetings of Chamber of Com- 
merce or service clubs is another sug- 
gestion. 

A previous folder on the same subject, 
“Don’t Let the Twister Twist You,” 1s- 
sued by the National Association itself, 
has had a wide distribution. It is ex- 
pected that this one, with the imprint 
of the National Better Business Bureau, 
will have even more effect. 

Members of the committee in addition 
to Mr. Duff are L. D. Fowler, Warren 
K. Magruder, Henry K. Schoch, Law- 
rence E. Simon, Maurice H. Stearns and 
E. B. Thurman. 

Among other items the booklet re- 
prints what New York Superintendent 
Van Schaick has to say about the evils 
of twisting, and a list of what to do 
when solicited by a twister. 


GEOFFREY MARKS RETIRES 





Actuary Has Spent Fifty Years With 
National Mutual of London; Headed 
Company and Associations 
Geoffrey Marks, C.B.E., has resigned 
from the board of the National Mutual 
Life Assurance Society, London, having 
reached the age limit laid down in the 
articles of association. During the last 
fifty years he has done much for the 
society and for life insurance in general. 
Mr. Marks retired from the position 
of general manager of the National Mu- 
tual in 1932. He is a past president of 
the Institute of Actuaries and was chair- 
man of the Life Offices’ Association in 
1914-16, and chairman of the British In- 
surance Association in 1926. He has 
served on Royal Commissions and has 
done much public work outside the ac- 
tuarial profession, of which he has long 
been one of the leading British members. 
Mr. Marks also retires from his place 
on the board of the company. He is 
one of the few Britishers who have 
spent half a century in the service of 
one insurance company. C. T. Dyne 
Burchell, also retiring as a board mem- 
ber, has held that office forty-seven 
years. His grandfather and granduncle 
helped found the company one hundred 

and one years ago. 





E. A. WOODS CO. INCREASES 

The Edward A. Woods Co., Pittsburgh 
agency for the Equitable Society, paid 
for more than $6,000,000 new business in 
January. The month exceeded December, 
which was considered the best month in 
the agency’s history, by $1,000,000. The 
agency is thirty days ahead of its quota 
assigned by the home office and expected 
to close February with another banner 
month. 


Parkinson’s Report On Equitable 
Year Shows Trends, High Records 


Several all-time high records of the 
Equitable Society in 1934, as reported by 
President Thomas I. Parkinson at the 
annual meeting, are indicative of the in- 
surance irends during the past year. 
The company’s total income, at $414,861,- 
901, was largest in its history. Highs 
were also reached in the number of in- 
dividual annuity contracts issued and in 
the number of Group pension plans 
placed on the company’s books. 

Total assets on December 31 were $1,- 
657,301,147, an increase of $136,593,768 for 
the year. 

Ordinary insurance issued during the 
year excluding revivals and additions was 
$356,814,648, an increase of 11.55% over 
1933, and the new Group life insurance 


$102,389,354, an increase of $22,624,686 
over the Group issues of 1933, making 
a total of $459,204,002 in issued and paid- 
for insurance for the year. 

The outstanding insurance, Ordinary 
and Group, at the end of the year was 
$6,143,158,113. 

Payments to policyholders _ totaled 
$198,972,447, of which $66,105,847 repre- 
sented death claims, and $132,866,600 pay- 
ments to living policyholders in matured 
endowments, dividends, annuities, etc., 
bringing the aggregate payments to pol- 
icyholders since organization seventy-five 
years ago to $3,401,426,751. 

Dividends apportioned for distribution 
to policyholders in 1935 total $32,993,797. 
The unassigned surplus at the end of 
the year was $43,149,057. 





DAVIS HEADS SECURITY L. & T. 

Egbert L. Davis has been elected presi- 
dent of the Security Life & Trust of 
Winston-Salem, N. C. He had been ex- 
ecutive vice-president and treasurer. At 
the annual meeting several changes were 
made. George A. Grimsley, founder of 
the company, retired as chairman of the 
board and was elected vice-president. Dr. 
Fred M. Hanes, who has been president, 
became chairman of the board. W. 
Grady Southern, manager building and 
loan department, was elected vice-presi- 
dent in charge of that department. 





PHIL WORKS’ “SHOWBOAT” 
“The Showboat” is the picturesque new 
name of the agency bulletin of the Philip 
O. Works agency of the Penn Mutual 
Life at St. Louis. Previously this weekly 
publication has been known as “The 
Spirit of St. Louis.” 


FIDELITY MUTUAL MEETING 





Managers at Philadelphia Home Office 
Early Part of Week; Heard Dr. 
Huebner and Vash Young 

The Fidelity Mutual Life held a con- 
ference of its managers at the home of- 
fice in Philadelphia Monday through 
Wednesday of this week. Vash Young 
was the principal speaker at a dinner 
Monday night and Dr. S. S. Huebner 
addressed the group at a Wednesday 
luncheon. 





VIRGINIA AGENTS’ MEETING 

Virginia agents of the Eureka-Mary- 
land Assurance met in Richmond last 
week. The principal speaker was T. J. 
Mohan, field manager, who spoke on im- 
proved business conditions. Joshua N. 
Warfield, president of the company, and 
Paul Kruger, division manager, were 
present from the home office. 
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of its million policyholders. 


policyholder or beneficiary. 
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THE UNITED STATES 


The Sun Life Assurance Company of Canada was incorporated in 1865. 
In this way 


SUN LIFE ASSURANCE COMPANY OF CANADA 








It has maintained an active organization in the United States for 38 
years. Its progress in the United States has been steady and con- 
sistent, its American clients now numbering a very large proportion 


It is licensed in 39 states, in the District of Columbia and the Territory 
of Hawaii and maintains fifty-five branch offices in the United 
States, giving coast to coast service. 


Payments due under United States policies are made in United States 
currency either at the branch office through which the application 
was made or at the branch office at which the policy is recorded 
at the time of settlement—whichever best suits the convenience of 


The Sun Life keeps on deposit with United States trustees approved securities 
to the value of its net liability to American policyholders. 
absolute protection to policyholders in the United States is assured. 


MONTREAL 
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Joins Lamar Life 





EDGAR G. OLDEN 


Edgar G. Olden, newly appointed sy. 
perintendent of agents of the Lamar Life; 
of Jackson, Miss., is a native Mississip. 
pian who has recently been an agenc 
official in New York City byt now is re. 
turning to his home state. He has beer 
home office agency field assistant for th: 
Home Life of New York. 

Mr. Olden began his life insurance 
career in Jackson as a producer in th, 
Whitten agency of the Home Life. Late 
he was transferred to the home offe; 
and during the past few years has don: 
agency field work from Portland, Me 
to Denver. In his new post he will hay: 
charge of training plans for Lamar Lif 
field men. 


CANADIAN BUSINESS GAINS 








Ordinary Ahead 19% for January; Or 

tario Sales Increase 40%; Figures 

by Provinces 

_ Sales of new Ordinary life insurany 
increased 19% in Canada and Newfount 
land during January as compared wit 
January, 1934, according to the Life Ir 
surance Sales Research Bureau. Ontari 
led with sales of $15,672,000 compart 
with $11,133,000, an increase of mor 
than 40%. ' 

All western provinces of the Domini 
showed increases, Alberta being up 
Saskatchewan 16%, British Columbia 
and Manitoba 8%. Nova Scotia led 
Atlantic provinces with sales of $1, 


000, an increase of nearly 30%. 4 





































foundland registered a gain of n 
39%. New Brunswick and Prince 
ward Island showed declines and Quel 
reported a drop of 4%. Sales for 
month by nineteen companies ha’ 
more than 90% of the business in f 
in the Dominion totaled $32,988,000 
compared with $27,728,000 in Jan 
1934. Sales by provinces follow: 





} 
JOHNSON APPOINTS CHAIRMEN 


District membership chairmen Na 
al Association Life Underwriters as 
pointed by national committee ee | 
Holgar J. Johnson are: 


Roderick Pirnie, Berkshire, S 
J. D. Bookstaver, Travelers, “3 
Furey, Berkshire, Pittsburgh; J. Orlando 
Pan American, Birmingham, Ala.; Ray H 
Ohio National, Cincinnati; Hugh Van de 
er, Ohio State, Detroit; Ernest Crane, N 
western Mutual, Indianapolis; Fred Bru 
New York Life, Chicago; Victor Stamm, 
western Mutual, Milwaukee; Charles E. 
Mutual of N. Y., Detroit; J. F. Trotter, 
of N. Y., Kansas City, Mo.; F. T. Mo 
bacher, Sun Life, New Orleans; O. P. Sc 
Jefferson Standard, San Antonio; Kello 
Winkle, Equitable Society, Los Angeles; 
S. Bell, Equitable of Iowa, Seattle. 
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Bills-Bills-Bills 


Confronted with a pile of bills at the begin- 


ning of each month, a man is likely to wonder 








ointed se how those bills would be paid if he were not 


amar Life} 
Mississip. 
ms around with a check book or a wallet. 
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ri That is where Field-Men can help. They can 
has ‘es show prospective clients how a_ practical 
ama Li Program of Life Insurance may be made to 
SINS include a family income that will take care of 
ary; On . 
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The Metropolitan’s March* advertisement 
































solicits the earnest thought of the reader on 
this subject. 








** Business Week, Collier's, Cosmopolitan, Forbes, 






Nation's Business, Saturday Evening Post, Time. 
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How Co.’s Handle Urban Real Estate 


A.L.C. Survey Shows Forty-four Members Use Correspondents; 
Thirty-five Management Companies; Sixteen 
Through Home Offices 


Information on how life companies 
handle urban real estate has been com- 
piled by the American Life Convention 
through the use of a questionnaire sent 
out to all member companies and an- 
swered by them. The answers included 
the following figures: 

Forty-four companies depend on cor- 
respondents to handle urban properties, 
thirty-five use management companies, 
sixteen handle through home offices, and 
a Canadian company through salaried 
branch superintendents. Some use real 
estate departments of banks. 

There were fifty-four companies in- 
dicating they list such properties with 
only one real estate brokerage firm; 
twenty-two, more than one; one with 
all reliable brokers. Exclusive listings 
are given by twelve companies to brok- 
ers; sixty-seven do not do so. Exclusive 
listing generally is given only in excep- 
tional cases, and for limited time. 

The companies do not pay a commis- 
sion rate on sale of property in excess 
of local real estate board rate, a few 
qualifying, “Unless board rate low and 
would preclude sale.’ Advertising ex- 
penses incurred by correspondents in 
selling urban property are paid by four- 
teen companies, not paid by sixty-two. 
One company handles its own advertis- 
ing; a number make exceptions. Three 
companies accept as low as 5% down 
payment, thirty require 10%; six 15%; 
ten 20%; four 25%. Interest rate ranges 


between 5 and 6%, thirty-two companies 
asking 6% and eight 5%. Exceptional 
cases are decided on their merits. Re- 
mainder in most cases is amortized over 
ten years at 2 to 5%. 

Thirty-one companies give correspond- 
ents price lists on all properties, forty- 
six do not; some have no definite asking 
price, depending on market conditions. 
Some set minimum asking price. In most 
cases the companies consider present and 
possible future market values in setting 
a price, and make careful survey with 
present value a large factor. Fourteen 
companies determine on basis of invest- 
ment, thirty-three on present market 
values and possible future values. One 
company takes five-year market value as 
a guide. 

Pay 5% for Management 


Fee paid for property management in 


most cities is 5% of gross income. Only 
eleven of the companies allow corre- 
spondent a fee of 10% of cost of im- 


provements and rehabilitation to com- 
pensate for time and supervision; fifty- 
seven do not do so, but the rate varies 
from 5 to 10% in some cases. There 
are forty-five companies withholding 
property from the market for possible 
future profit from sale; twenty-nine do 
not do so. 

Experience on churches is not satis- 
factory and many companies are discon- 
tinuing such loans. 








REPAYING POLICY LOANS 


Girard Life Annual Report Shows De- 
crease in Requests, Increase in 
Amounts Being Returned 


On December 31, 1934, loans to Girard 
Life policyholders were $65,453 less than 
at the beginning of the year, a marked 
contrast to the fact that on December 
31, 1933, such loans 200,000 
greater than at the beginning, it was 
pointed out by Albert Short, president 
of the company, in his annual statement. 
He attributes the reduction in policy 
loans to two factors; first the new loans 
were only about 50% of those for 1933, 
demand being little above normal; sec- 
ond, the loans paid off or reduced by 
cash repayment increased. 

The Girard Life has assets of $7,051,- 
691, of which 41% is in first mortgages 
on real estate. During the year the 
company exchanged $93,918 in mort- 
gages for Home Owners Loan Corp. 
bonds. New paid-for insurance was 
$3,346,914, an increase of 60% for the 
year. 


were 


CANADA LIFE APPOINTMENT 

The Canada Life has appointed George 
M. C. Morris as acting manager of the 
investment branch of the company for 
North Saskatchewan with headquarters 
at Saskatoon. He succeeds John W. Mac- 
quire who is retiring after twenty-five 
years as investment manager. 





SHEBOYGAN ASS’N OFFICERS 

The Sheboygan, Wis., Association of 
Life Underwriters in its election of offi- 
cers chose E. R. Lehmann, manager, 
Metropolitan Life, president; Earl C. 
Bryan, Northwestern Mutual, vice-presi- 
dent, and William F. Patzer, Aetna Life, 
secretary-treasurer. 





JACKSON ASS’N ELECTION 
The Life Underwriters Association of 
Jackson, Mich., elected Morris W. Smith 
president at the annual meeting recently. 
Other officers are Herman Marx, vice- 
president, and Russell K. Whitcher, sec- 
retary-treasurer. 


FEDERAL LIFE STATEMENT 





Capital, Surplus and Reserve Total $1,- 
333,585; Bond Holdings Up 200%; 
Loans Decrease 
The Federal Life in its annual state- 
ment reported a successful year in 193} 
with an increase of nearly 200% in its 
holding of government, state and munici- 
pal bonds. There were marked decreases 
in both mortgage loans and policy loans. 
At the same time the state insurance 
department at Springfield, Ill., prepared 
to release the convention report made by 
examiners of the Minnesota, Kansas and 
Illinois departments which comments fa- 
vorably on activities of the Federal Life. 
On December 31, 1934, resources of the 
company totaled $14,654,614. The re- 
serve set aside to absorb losses was $650,- 
000 while capital and surplus totaled 
$733,585. I. M. Hamilton. president of 
the company, in making the report said 
that more than $42,600,000 has been dis- 
tributed to policyholders and beneficiaries 
since the company was organized thirty- 

five years ago. 





NEW MANAGER FOR A. M. P. 

Andrew William Sneddon of Sydney, 
Australia, has been appointed manager 
of the Australian Mutual Provident So- 
ciety, one of the largest life insurance 
organizations in the British Empire. He 
succeeds A. C. Hollingworth, retired. 
Mr. Sneddon joined the society in 1897; 
was at the London branch from 1908 to 
1913, was last year appointed chief in- 
spector and secretary. 





BANKERS LIFE APPOINTMENT 

The Bankers Life of Nebraska has ap- 
pointed Ivan L. Devoe as manager of 
agencies to fill the vacancy left by the 
resignation of A. B. Olson, who is mov- 
ing to Omaha. Mr. Devoe has been as- 
sociated with the Bankers Life for the 
past nine years during which time he has 
served as assistant to the agency man- 
ager. 





NAME BOWEN GENERAL AGENT 
The Indianapolis Life has announced 

the appointment of George A. Bowen as 

general agent at Wanamaker, Ind. 


Canadian Gov’t Annuities 
Had Record Year in 1934 


The Canadian federal department of 
labor sells government annuities and last 
vear established a record when the pur- 
chase of these annuities reached $7,071,- 
439, an increase of 100% over the figure 
for the year before. The previous high 
inark was in 1929 when $4,272,000 was 
received. 

Analysis of the government annuity 
fund statement shows a total as at March 
31, 1934, of $35,024,000. Total receipts 
amounted to $8,522,000, the bulk of which 
was received for immediate annuities and 
deferred annuity payments. 


Affirms Royal Union Contrag 

The United States Circuit Court oj 
Appeals at St. Louis this week affirme; 
the decision of the Des Moines distrig 
court which found the Royal Union Lif 
insolvent and approved the reinsurang 
contract with the Lincoln National Lif, 
of Fort Wayne, holding that it was the 
best available plan for the protection oj 
Roval Union policyholders. 





HARDIN ADDRESSES ROTARY 


John R. Hardin, president Mutyal 
Benefit, addressed the Summit, N, ] 
Rotary Club this week. 





Ohio and Wisconsin Plans Of 


Unemployment Insurance Compared 


The Ohio plan of unemployment insur- 
ance versus the Wisconsin plan was con- 
sidered in an address made by Stanley 
Mathewson of the National Labor Re- 
lations Board before the regional meet- 
ing of the American Management Asso- 
ciation held in Pittsburgh recently. A 
consideration of the two plans led natu- 
rally to the discussion of pooled reserves 
as opposed to individual reserves of 
which the Ohio and Wisconsin plans are 
respectively the outstanding examples. 

Mr. Mathewson outlined the relative 
points of the two plans showing that 
only in one item—variable costs for vari- 
able results—were the state commissions 
on common foundational ground. How- 
ever, he believes that it is not at all 
a bad thing that two states should try 
entirely different methods of solving the 
same problems. He does feel that in view 
of increasing costs through taxes for re- 
lief a forward looking procedure should 
be adopted which meets the problem of 
unemployment with orderly preparation 
and compulsory thrift. 

In his remarks he considered seasonal 
unemployment as one of the trickiest 
problems in any unemployment insurance 
scheme and one which has a real bear- 
ing on what happens to the reserve funds 
whether they are individual or pooled. 
He believes the problem can be met in 


two ways: Frankly increase premiums to 
meet it or classify the industry as les; 
than full time employment and pay no 
benefits during the expected slack pe- 
riods. 

In opposition to the individual reserve 
plan he cited that in technological unem.- 
ployment at least the individual employer 
does not possess major control of un- 
employment in his individual business 
Also when one industry drives another 
out of business the pooled reserve plan 
seems to be more fair since the plant 
on its upsurge of expansion has more 
money than it needs for benefits while 
the plant on its passage out of the pic- 
ture may have inadequate resources to 
meet the unemployment problems. for 
which the other company is_ primarily 
responsible. 

Regarding the one point on which the 
two plans have some agreement—the re- 
wards and penalty concept—Mr. Math- 
ewson said, “The above average employer 
must help to carry the load just as in 
all other sound insurance plans wher 
the no-accident person pays and _ pay: 
for the protection of the careless. Poole 
resources of the many to cover the haz 
ards of the few is the only sound insur 
ance scheme for the accident of unem- 
ployment, as it is now universally applie 
to the other insurable contingencies 
modern existence.” 





HAS LOW LAPSE RECORD 


Jefferson Standard Conservation In 
Charge of Karl Ljung, Jr. 
Sets Fine Record 

The Jefferson Standard Life of Greens- 
boro, reports its lowest record of termi- 
nations since 1926. The company made 
a net gain of six million dollars in in- 
surance in force last year. Special em- 
phasis is alwavs placed on Conservation 
by Jefferson Standard. 

Beginning in 1924 the company adopted 
many changes in its Conservation pro- 
gram, and is recognized as a leader in 
this particular field. An important part 
in the Conservation program is the com- 
pany’s Honor Clubs for its field repre- 
sentatives, membership being based on 
the renewal record. 

Karl Ljung, Tr.. assistant secretary of 
the company, is in charge of Conserva- 
tion activities. and C. S. Furches is man- 
ager of the Conservation Department. 


C. C. DAY BOSTON SPEAKER 
_The Boston Life Underwriters Asso- 
ciation heard Carroll C. Day deliver his 
talk, “A Philisophy of Living,” before 
the luncheon meeting on last Tuesday. 
Mr. Day for twenty-four vears has been 
general agent for the Pacific Mutual 
Life for the state of Oklahoma and has 
been outstanding in activities of the Na- 
tional Association. 





_ HEAR FELIX LEVY 
Felix U. Levy. 1934 production leader 
of the Penn Mutual who is with the 
Ralph G. Engelsman agenev in New 
York, spoke before the S. S. Wolfson 
agency of the Berkshire Life, New York, 
recently. 


GREAT-WEST BERMUDA PLANS 

The Great-West Life will hold a 
agency convention at Bermuda in Apri 
of 1936. Agents will have fifteen month 
in which to qualify. Reduced require- 
ments will apply to agents entering ser- 
vice of the company during the qualifi 
cation period. Attendance will be de- 
termined by paid business computed with 
a persistency figure. Branch manager 
also can qualify. 





“INDUSTRIAL MAN SPEAKS UP” 


George Kunkelman, Pittsburgh Indus 
trial life manager, was the Februar 
speaker of the Wheeling (W. Va.) Asso 
ciation and described the history of In- 
dustrial life insurance from its begin 
nings in England in 1854 and in thi 
country in 1875 to its present great sizt 
Title of his address was “An Industrid 
Man Speaks Up.” 





CAMPAIGN PASSES GOAL 


As general chairman of the bette 
housing campaign in St. Louis and & 
Louis County, Walter W. Head, pres 
dent of the General American Life, § 
bringing that drive to a close in exces 
of its original goal of $10,000,000. A! 
ready $12,236,746 is pledged for repaif 
and improvements have been secured af 
of that amount $1,844,710 in propert 
improvements have already been mate 





BUCKINGHAM ON BOARD 
W. E. Buckingham, K.C., of Guelph 
Ontario, has been appointed a membt 
of the board of directors of the Nort 
American Life Assurance Co. 
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W. J. Graham Discusses Security 


In Lecture at Princeton Conference 


A lecture delivered at Princeton Uni- 
versity before the Fourth Conference 
Course in Industrial Relations by Presi- 
dent William J. Graham of the Insurance 
Institute of America and vice-president 
of the Equitable Life Assurance Society 
discussed planned financial security for 
industrial workers. 

While society generally in social insur- 
ance movements which of necessity must 
spread thin and at the cost of heavy 
taxation—and industrial enterprises sepa- 
rately in individualistic efforts of much 
more substantial character justified as 
trade costs on a co-operative basis—pro- 
ceed in different ways toward the solu- 
tion of this problem of insecurity, the 
ways are in the same direction and com- 
bined may lead more broadly and deeply 
into the industrial promised land, he said. 


Nations Appreciating Responsibility 
to Workers 


An analysis of existing plans and 
trends here and abroad, with all the con- 
fusion such analysis develops, clarifies 
one great truth—that the modern indus- 
trial state as variously governed is strug- 
gling to provide increased security for 
its people. It also appears that this can- 
not be done by ambitious social insur- 
ance plans which offer more than can 
be paid for within the limits of national 
solvency. Such plans can only hurt those 
intended to be helped while hurting all 
others. The invariable history of coun- 
tries attempting social insurance plans 
appears to indicate that they are tempt- 
ed, beyond their financial and practical 
means, to extend benefits that they can- 
not administer as planned and finance in 
practice when the planned benefit gets 
out of hand. This has resulted in pain- 
ful enforced reductions in benefits, equal- 
ly painful increases in contributions and 
general taxation, and yet more painful 
accumulated deficits to contemplate. The 
social systems have been abused in so 
many ways that truly deserving families 
are receiving amounts which border on 
charity relief. The contributions of the 
worker in Germany amount to about 17% 
of his income. If he were permitted, be- 
ginning at Age 20, to accumulate these 
contributions, he could decently retire at 
Age 50 on the interest from the accu- 
mulated funds and at his death leave a 
considerable estate to his family. 

The German experience teaches us an- 
other lesson, that in times of depression 
current income may not be sufficient to 
meet current payments and future con- 
tributions toward retirement benefits may 
even be anticipated. In 1933 the German 
Government received 730,000,000 Reichs- 
mark on account of its wage-earners’ 
pension system and paid out 780,000,000 
during the same year. Before this time 
the actuarial deficit of the German Pen- 
sion System was estimated to amount to 
about 23,000,000,000 Reichsmark, or 12% 
of the total property of Germany. The 
question may naturally be asked, Has 
the worker any assurance that he will 
receive his pension at retirement age? 

The recent action of the German Gov- 
ernment, as announced in the publication 
of the permanent committee of the In- 
ternational Congress of Actuaries, under 
a law which was passed in December of 
last year, in reducing benefits and large- 
ly increasing contributions of both em- 
ployer and employe under the social in- 
surance pension system, is an example 
of what, without extraordinary restraint, 
may be expected in any country. 

In Great Britain the unemployment 
system at the end of September, 1934, 
had an actual deficit of $513,900,000, even 
after the exchequer had made additional 
and extraordinary grants amounting to 
approximately $855,000,000. 

In France, as reported in the Septem- 
ber issue of the Monthly Labor Review, 
the Social Insurance Fund, while only 
three years in existence, is already spend- 
ing 90% of its income, although during 
that time it should have been accumu- 


lating a considerable reserve towards fu- 
ture pensions. 

The experience in these three countries 
has been duplicated in practically all of 
the smaller countries in Europe which 
have social insurance systems. 


Should Be Wary of Substitutes 


If it is to be stated properly that 
American conditions and governmental 
ideals differ so radically that little of the 
social insurance experience abroad can 
apply to us, let us not be neglectful of 
that little or close our minds to the 
effect of sanity when introduced as an 
ingredient into a heretofore unworkable 
compound. Surely it can be maintained 
that the American working people are 
today immensely the best-insured people 
on the globe. This is not enough, but 
it is enough to make us go warily in 
avoiding substitutes while looking for 
supplements. The first order of con- 
servation of the American worker’s se- 
curity is to retain for him all that he 
has of planned financial security under 


existing institutions, while developing 
further measures for his yet larger com- 
fort and protection. 

Making our final reference to the job 
left to industry for planned financial se- 
curity for industrial workers, it would 
seem appropriate to ask a greater public 
recognition for the industrialists who 
supply the jobs. For exploiters of labor 
or for avaricious employers there can be 
but righteous condemnation, and from no 
quarter can such condemnation be ex- 
pected to be more sweeping than from 
the great number of worthy and high- 
minded leaders in industry now shaping 
the industrial system of the United 
States. 

As has often been stated, employment 
at fair wages and fair working hours 
under fair working conditions constitutes 
the first and the overwhelming order of 
security to the worker. It is within the 
grant of the leaders of industry, support- 
ed by intelligent understanding from pub- 
lic officials and by proper appreciation 
of society at large, and notably in har- 
monious co-operation with the workers 
themselves, to bring about this great 
boon of good jobs for good men. I 
would go further and state that industrial 
leaders who would uphold the present 
order of industrial expansion under an 
individualistic and capitalistic system can 














j 
EIGHTY.-THIRD YEAR 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 
Year Ending December 31, 1934 
ADMITTED ASSETS cha .. $ 50,266,437 
POLICY RESERVE AND OTHER LIABILITIES 48,632,004 
TOTAL INCOME 10,791,881 
TOTAL DISBURSEMENTS 9,749,508 
EXCESS INCOME OVER DISBURSEMENTS 1,042,373 
RECEIVED FOR PREMIUMS ——e 7,439,931 
DIVIDENDS PAID AND CREDITED POLICYHOLDERS 881,455 
TOTAL PAYMENT TO POLICYHOLDERS AND BENEFICIARIES 6,475,803 
WG es ore, ca ey yo ess 1,634,433 
NEW PAID INSURANCE 21,553,486 
NEW PAID ANNUITIES (PREMIUM) 1,699,875 
TOTAL INSURANCE IN FORCE 210,256,896 
Growth of Company 
Progress shown in 5 year periods 
INCOME ASSETS 

1914. $3,745,082 1914 $22,411,687 

1919 4,937,859 1919 27,178,636 

1924. 6,663,980 1924 35,435,898 

1929 9,076,188 1929. . 46,392,066 

re 10,791,881 1934... 50,266,437 





be expected to be not unmindful of a 
growing public demand that a successful 
industrial state must be able successfully 
to employ industrial workers, and, in em- 
ploying them, work with them for the 
protection of the pay envelope. 


N. J. BENEFIT ASS’NS BILL 


A New Jersey bill to bring benefit as- 
sociations under the supervision of the 
Insurance Department is expected to be 
reported out of committee for-legislative 
action soon. Among the groups approv- 
ing the bill in its present form is the 
Beneficial Associations’ Protective Bu- 
reau, a group of the larger associations 
in the life and health and accident field. 








MADE SPEECH IN FRENCH 


At the annual meeting of the Canada 
Life M. A. deGoumois, manager of the 
company’s East Quebec branch, spoke 
in French when he addressed the meect- 
ing, a fact which was played up by the 
French-Canadian newspapers in Quebec 
Province. 





35TH ANNIVERSARIES 
R. T. Faircloth, manager Canada Life 
eastern Ontario branch, and Robert Sal- 
man, personnel manager at the home of- 
fice, each celebrate thirty-five years with 
the company this month. 
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General American Life 
Names Two General Agents 


The General American Life has ap- 
pointed Russell C. Whitney general agent 
in Chicago and William B. Nichols gen- 
eral agent for the company in Hannibal, 
Mo. The Chicago office will be at 33 
North La Salle Street and the Hannibal 
office at 1007 Fulton Avenue. 

Mr. Whitney has been an independent 
insurance ‘broker in Chicago for some 
time. He is a graduate of Chicago Uni- 
versity and prior to entering the insur- 
ance brokerage field he had experience 
in the banking and investment business. 
He is an officer of the 124th Field Artii- 
lery, Illinois National Guard. 

Mr. Nichols for several years has been 
in the insurance business as a personal 
producers and later as an agency man- 
ager. 


GEN’L AMERICAN PROMOTIONS 
Edward L. Martin Becomes Auditor; J. 
P. Hill and Dean Wall Are Depart- 
mental Managers 
The General American Life has pro- 
moted three members of its home office 
staff. Edward L. Martin, who has been 
manager of the accounts division, has 
been promoted to the position of auditor 
for the company. He started in the in- 
surance business with the Missouri State 
Life and since entering the business he 
has completed the accounting course of 


the Walton School of Commerce, Chi- 
cago. 
Jeptha P. Hill, who started with the 


company as a student cashier in Pitts- 
burgh, has been named manager of the 
conservation department in the home of- 
fice to succeed Emerson C. Hill, recently 
appointed agency supervisor for Mis- 
souri. He has served in various capaci- 
ties in the home office. He is a graduate 
of Missouri University. 

Dean Wall has been named manager 
of the mathematical and change division. 
He formerly was a statistician in the 
division. He was graduated from Wash- 
ington University. 





LICENSED IN KENTUCKY 

A license to write life insurance in 
Kentucky has been ag the Pilot 
Life of Greensboro, N. by Gemmill 
B. Senff, Kentucky commissioner. The 
license is for a period ending June 30. 
The company’s financial statement shows 
admitted assets of $14,257,598, capital of 
$1,000,000, special reserves of $297,415 and 
surplus of $200,000. 





HOME OFFICE DINNER 

The General American Life will hold 
a home office organization dinner in 
the Gold Room of Hotel Jefferson, St. 
Louis, tomorrow evening. Members of 
the St. Louis agency of the company 
and the St. Louis medical examiners are 
among those invited. 





REGGENSTEIN ACTING PRES. 


Ellsworth Reggenstein, vice-president, 
Kentucky Home Life, is carrying on 
while the company is without a presi- 
dent resulting from the recent death of 
3en S. Washer. The annual meeting 
of the company will be held soon. 


MEDICAL DEPT. CHANGES 
The National Life of Canada has ap- 
pointed Dr. Albert A. Macdonald, vice- 
president of the company, as consulting 
medical director. Dr. James Norman has 
been appointed medical referee. 





ALBERTA BRANCH MANAGER 

The Excelsior Life has appointed M. 
B. McColl as branch manager for the 
northern Alberta territory with offices 
in Edmonton. 





MONARCH LIFE GAINS 
New paid business for the 
Life Assurance in January 


ahead of January, 193. 


Monarch 
was 30% 


TRAVELERS NASHVILLE MGR. 


Revice W. Brown Succeeds John W. 
Sears, Transferred to St. Louis; 
Native Tennessean 
Revice W. Brown has been appointed 
Nashville manager, life, accident and 
group departments of the Travelers, suc- 
ceeding John W. Sears who has gone 
to St. Louis as manager of the com- 
pany’s office there. Mr. Brown has age 

with the Nashville branch since 1929; 

a native of Tennessee and was Res tA 
with a Nashville concern before joining 
the Travelers. He served as field assist- 
ant until August 1 of last year when 
he was made assistant manager. 





J. L. KELLY’S NEW POST 
John L. Kelly, new St. Louis general 
agent for the Provident Life & Accident, 
was formerly manager there for the Con- 
tinental Assurance and Continental Cas- 
ualty. 





MEET MICH. COMMISSIONER 

The Michigan Council of Life Under- 
writers was scheduled to hold its first 
meeting with the new commissioner, John 
C. Ketcham, this week 





FAULKNER AGENCY DIRECTOR 

David Faulkner, secretary of the Sea- 
board Life of Houston, has also been 
made agency director, succeeding Milton 
Underwood. 





Utility Analyses 
(Continued from Page 13) 


by many years, and thus managements 
which still take this position are in our 
opinion not deserving of the confidence 
of their security holders. 

“By a consideration of management 
more than in any other way a change 
in status of a company’s credit can be 
anticipated prior to the time when it 
actually occurs. 


Past Record Not Evidence for Future 
Ability 
“Earnings: The consideration of earn- 
ings is put in fourth place for the rea- 
son that if the other three factors are 
favorable the factor of earnings is al- 
most certain also to be favorable. With 
good territory, a reasonable relationship 
between outstanding capitalization and 
asset values, and good management 
there are few companies that would not 
show earnings sufficient to protect the 
various classes of capital securities in 
an adequate manner. . . . However, past 
record is not conclusive evidence of con- 
tinuing ability to earn at a satisfactory 
rate. With the signs all pointing to 
much more thorough regulation than we 
have seen in the past, it behooves the 
careful investor to look to the relation- 
ship of debt to rate-making value rather 
than the record of past earnings for pro- 
tection. 
3efore a sound conclusion regarding 
probable future earning power can be 
reached consideration must also be given 
to the details of the operating revenue 
and operating expense accounts. The 
depreciation appropriation is as much a 
part of the operating expenses as labor 
and costs. If utilities had always report- 
ed in their financial statements the 
amount of depreciation which they claim- 
ed in their rate cases most of the struc- 
tures which have collapsed never would 
have come into existence.” 





INDUSTRIAL 


HOME OFFICE 


INTERMEDIATE 





“Opportunity for Men of Ability” 


THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


— of America — 
(Est. 1897) 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 
SERVING THE PEOPLE 37 YEARS— 
AND CONTINUING TO PLEASE! 


“REPRESENT A GOOD COMPANY” 


ST. LOUIS TO RUN AD 
The Life Underwriters’ Association oi 
St. Louis, Mo., plans to run an adver- 
tisement in one of the St. Louis daily 
newspapers on March 13. Similar to the 
plans of the New York Association the 
ad will carry the names of all paid-up 
members of the association. In addition 
the St. Louis ad will carry a coupon of- 
fering the reader a free copy of Paul 
Speicher’s book on “The Logic of Life 
Insurance” and will provide space for 

kim to name his insurance agent. 


NAMED BRANCH MANAGER 
The Manufacturers Life has named W. 
Du Russell branch manager for Edmon- 
ton, Alberta. 


Section 55 C 


(Continued from Page 1) 








man who wants to hide assets has many 
and simpler methods at his disposal. 

“What the bill proposes to do is the 
following: 

“The creditors of the man who in good 
faith buys an annuity in his own favor 
will no longer be able to destroy; they 
will be confined to levy of garnishee ex- 
ecution—that is, take 10% of the annuity 
income, and in addition to that they may 
go into court, have the court determine 
how much the debtor needs for his sup- 
port, and the balance will be paid to the 
creditors. This substantially is what 
creditors of the people who receive in- 
comes from trusts can do nowadays. 


Contracts Bought in Good Faith 


“Where a man in good faith and while 
solvent buys an annuity of which some- 
body else is the beneficiary, his creditors 
may not disturb the benefits accruing 
under that contract to the beneficiary. 
The law is so at present. No change in 
the situation is brought about by the 
bill; it merely declares existing law. 

“Where an annuity is made payable or 
assigned to a beneficiary, other than the 
party who paid for the annuity, the 
creditors of that beneficiary or assignee 
are put on the same basis as the cred- 
itors of the beneficiary under an option- 
al settlement in a life insurance policy; 
they can only levy in case of an action 
for necessaries against that beneficiary. 
This last part of the statute is closely 
modeled after Section 15 of the Personal 
Property Law; it will only apply if the 
annuity or other agreement so provides. 

“Annuity premiums increased from 
eighteen and a half million dollars in 
1923 to two hundred sixty-five and one- 
third million dollars in 1933. Life pre- 
miums in 1933 amounted to two hundred 
and forty million dollars ; for the first 
year in history annuity premiums were 
larger than life premiums. The forego- 
ing applies, of course, to the first year 
premiums. These figures are conclusive 
proof how widespread the demand for 
annuities has grown; it is essentially old 
age provision by the great mass of our 
people and has long ceased to be a rich 
man’s fad.” 

Wording of the Bill 

Section 55 the origina! exemption- 
from-creditors law, applies chiefly to 
proceeds” from life insurance policies. 
Section 55 B was recently added to ex- 


tend the protection to disability pay- 
ments. Section 55 C reads: 
Sec. 55 C. Rights of Creditors and Benefi- 


ciaries Under Annuity Contracts. If under an 
annuity contract, whether heretofore or here- 
after issued, the person who paid the consid- 
eration for such contract shall be entitled to 
any benefits, rights. privileges or options, such 
benefits, rights, piivileges or options shall not 
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be subject to leg! process, nor shall such per- 
son be compelled to exercise any such rights, 
privileges or options, except where such con- 
sider ation has Leen paid with intent to defraud 
creditors Rye 

But where such person is actually receiving 
periodic payments under such annuity contract, 
such periodic payments shall be subject to gar- 
nishee execution pursuant to the provisions as 
to such execution contained in the civil prac- 
tice act, and the surplus of such periodic pay- 
ments beyond the sum necessary for the educa- 
tion and support of such person, shall be liable 
for the claim of his creditors in the same manner 
as other such property which cannot be reached 
by execution. 

The creditors of the person who paid the 
consideration for any such annuity contract 
shall have no right to subject to legal process 
the benefits, rights, privileges or options accru- 
ing thereunder to any beneficiary or assignee, 
other than the person who paid such considera- 
tion, nor shall they compel such beneficiary or 
assignee to exercise any such rights, privileges 
or options, except where such consideration has 
been paid or such assignment made with intent 
to defraud creditors, 

The benefits, rights, privileges or options ac- 
cruing under such contract to such beneficiary 
or assignee shall not be transferable, nor sub- 
ject to commutation, not to legal process by the 
creditors of such beneficiary or assignee, except 
in an action to recover for necessaries, if the 
parties to such annuity contract so agree. 

An annuity contract within the meaning of 
this section shall be an obligation to pay certain 
sums at stated times during the life or lives, 
or for a specified term or terms, issued for a 
valuable consideration, regardless of whether or 
not such sums are payable to one or more 
persons, jointly or otherwise, regardless of 
whether or not such consideration is payable 
in one amount or in instalments, and regardless 
of whether or not in addition to, or in lieu of, 
such certain sums payable at stated sums, fur- 
ther sums shall be payable at the end of such 
life or lives, or term or terms, or any other 
time or times. 


Other Departmental Bills 


Other bills backed by the Insurance 
Department and now in the hands of the 
legislature include a bill allowing a life 
company to hold real estate acquired in 
part payment of sale of real ‘property 
owned by it, provided transaction shall 
effect a reduction in real property and 
shall be approved by the Superintendent. 
Another bill provides for the conversion 
of any domestic life insurance company 


into a mutual corporation. 
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FEW CONTESTED DEATH CLAIMS 
BY LIFE COMPANIES 
Few claims are resisted in the life in- 


surance business. On January 1, 1935, 


one of the leading companies in the 
country had only nineteen such cases. 
Distribution of outstanding resisted 


claims by cause with this company show 
that six of the cases had to do with 
lapsed or expired policies before the in- 
sured died; that in four the insured dis- 
appeared; that there were four suicides 
during the incontestible period, and that 
in only three cases were there misrep- 
resentation in application. 

There is a great deal of human interest 
about these cases. In one of them the 
insured disappeared within a year from 
the time policies were issued in 1918. In 
1934 bones were discovered in a nearby 
swamp, and it was claimed the bones 
were those of the insured and a woman 
The skull of the woman had 
been fractured. Nearby was a _ bottle 
which had contained poison. It was stat- 
ed that insured had murdered the girl 
and then taken his own life by poison. 
If so, insured committed suicide within 
first policy year and the company’s lia- 
bility is limited to reserve. 

In another case the company denied 
disability under two $25,000 policies, is- 
sued at the same time. Insured died 
after policies had lapsed for non-pay- 
ment of premium April 4, 1928. There 
were practically full loans against both 
policies. The remaining unused reserve 
value purchased extended term insurance 
for eleven days, expiring April 15, 1928. 
Insured died February 6, 1929. 

With the exception of the handful of 
resisted claims, this particular company 
has given prompt remittances of all 
death payments, averaging two days or 
less after receipt of proofs of death. The 
record is remarkable in view of the fact 
that it is a company’s obligation to all 
policyholders and their beneficiaries that 
careful scrutiny be given each death pay- 
ment so that fraudulent and _ illegal 
claims will not be paid. 


companion. 


PURCHASING POWER AND LIFE 
INSURANCE PROGRAMS 

The rising cost of living noted in all 
statistical compilations and the prospect 
for continued rise for several years to 
come due to both the impetus of gov- 
ernment policy and the inflationary in- 
fluence enters into the planning of life 
insurance programs. The cost of living 
as a whole in January was 5.3% higher 
than a year ago and 10.7% higher than 


in January, 1933, having risen 1% in the 
month of December, 1934. Still the cost 
of living was 18.2% lower than in Jan- 
uary, 1929. 

Considering the purchasing power of 
the dollar in general, in January it was 
9.7% lower than in January, 1933, but 
22.4% higher than in January, 1929. These 
figures of the National Industrial Confer- 
ence Board are based on a dollar of 100 
cents in 1923, making the purchasing 
power of the dollar 122 cents in January, 
1935. 

The power of 
money—which is in prospect—evidently 
will have to be taken into consideration 
in all plans of life insurance which aim 
at an objective requiring definite stand- 
ards of living at some future time. The 
extent to which this lowering purchasing 
power can affect such objectives as re- 
flected in the amount of life insurance 
is strikingly shown by the above figures. 


lowering purchasing 





WANT SURETY LEGISLATION 

The International Association of In- 
surance Counsel thinks constructive leg- 
islation relating to some phases of the 
surety business should be sponsored by 
the association for enactment. These 
phases follow: 

Statute providing for fiduciaries to 
submit for verification the securities as 
set out in their sworn accounts. 

Permitting sureties and administrators 
to agree upon joint control of fiduciary 
funds. 

Provide for fidelity bonds only on tax 
collectors, eliminating responsibility of 
duty to collect taxes. 

Relieving public officials of liability for 
loss due to failure of depository. 





PUBLIC ADJUSTERS 

The proposed new insurance code of 
Missouri would limit the fees of public 
fire insurance adjusters to 10%. It is a 
reasonable proposition and would be in 
the interest of public morals, but there 
will be difficulty in proving what these 
public adjusters receive. 





Don Lee Hartman, group insurance su- 
pervisor in the Goulden, Woodward, 
Cook & Gudeon office of the Connecticut 
General in New York City, has recov- 
ered from injuries received in an auto- 
mobile accident and is back in the agency. 

* * 

Philip St. George Cooke, secretary of 
the Life Insurance Co. of Virginia, has 
been elected president of the Virginia 
Society of the Sons of the American 
Revolution. 





MISS ELIN MALMQUIST 
Miss Elin Malmquist, who has been 


elected an assistant secretary of the 
Hartford Fire and who is the first woman 
to hold an executive position with that 
company, spent her childhood in Wal- 
lingford, Conn., where she attended the 
local high school. She then went to busi 
ness school at New Haven and also has 
taken some business courses at Colum- 
bia University. Miss Malmquist has been 
secretary to President Richard M. Bis- 
sell for several years and is a woman 
of exceptional ability. 
x * * 


Col. Joseph F. Murtaugh, who has been 
made assistant superintendent of agen- 
cies, casualty lines, Travelers, has been 
with that company since 1920. Starting 
as a special agent he became assistant 
manager in this city for the company; 
and in 1927 was made assistant super- 
visor, agency field service, at the home 
office, and a few years later was ap- 
pointed agency assistant, casualty: lines. 
Before going with the Travelers he was 
with the U. S. Army. 

* * * 


William H. Gurney, vice-president of 
the general insurance firm of Gurney, 
Overturf & Becker, Buffalo, has been 
elected a trustee of the $100,000,000 Buf- 
falo Savings Bank. Mr. Gurney is a 
graduate of Yale University, Class of 
1916, and since leaving that college has 
been active in Buffalo civic and financial 
circles. 

* * * 


John S. Turn, vice-president and New 
York general manager of the Aetna Af- 
filiated Companies, leaves today for a 
two or three week’s stay at St. Peters- 
burg, Fla. 


* * * 
Phillip F. Lee, vice-president and 
agency director of the United States 


F. & G., spent several days at the South- 
ern California office of the company in 
Los Angeles recently. Joseph F. Matthai, 
vice-president in charge of the home of- 
fice casualty department, also arrived for 
a short visit with the agency—both offi- 
cials holding conferences with Manager 
H. C. Gillespie. From Los Angeles 
Messrs. Lee and Matthai continued their 
Pacific Coast trip to San Francisco. 


* * * 

W. A. Wilson has retired as superin- 
tendent of agencies in Canada of the 
Union Fire of Paris. He began with the 
Caledonian where he had extensive ex- 
perience in adjusting losses. He joined 
the Union of Paris in 1911 as superin- 
tendent of agencies. During his long 
career he has traveled extensively 
throughout Canada. 








COL. D. GORDON HUNTER 


D. Gordon Hunter, vice-president and 
agency manager of the Phoenix Mutual, 
has been with that company twenty 
years. A dinner in his honor was given 
at the Hartford Club on Saturday night 
by about forty members of the field force 
and home office staff. Col. Hunter joined 
the company as an agent. The dinner 
came as a climax to a twenty days’ sales 
campaign of the field force in honor of 
Col. Hunter. Total submitted business 
for the period was $6,593,400. Campaign 
was organized by Clayton W. Welles, 
manager of Interstate Agency, Hartford, 
and he was chairman of the special man- 
agers’ committee. Arrangements for the 
dinner were in charge of Howard Good- 
win, vice-president of the company. 

* * * 





Mrs. William J. Dunsmore and the seven 
Dunsmore children. 


William J. Dunsmore, manager Equit- 
able Life Assurance Society, 150 Broad- 
way, recently returned from Palm Beach. 
With him were Mrs. Dunsmore and their 
seven children—William, Margaret, Eliz- 
abeth, Richard, Joseph, John and Anne. 
A photographer snapped Mrs. Dunsmore 
and the children while they were at the 
Sea Spray Beach Club, Palm Beach, and 
the picture is reproduced in this column. 
One of the children, Margaret, won a 
swimming cup at the club. The Duns- 
mores live in Pelham Manor, N. Y. Mr. 
Dunsmore has been with the Equitable 
Society fourteen years. He is secretary 
of the New-York Life Managers’ Asso- 
ciation. The agency of which he is the 
head was for years at 120 Broadway. 
Three weeks ago it was moved to 150 
Broadway, where an entire floor is oc- 
cupied. 
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Wendell P. Barker’s Law Office 


In the biographies which the news- 
papers printed last week of Wendell P. 
Barker upon the occasion of his appoint- 

ment by Governor Lehman as chairman 
of the newly created State Mortgage 
Commission I did not notice any refer- 
ence to Barker’s extended experience as 
an attorney in liquidated foreign com- 
panies. He probably had as much experi- 
ence with these companies as any lawyer 
in the country. 

Probably his most interesting cases 
were those of the Northern Insurance 
Co. of Moscow and the Second Russian 
of Petrograd. The liquidation proceed- 
ings in both of these companies have 
been completed. The assignee of both 
of these companies is the Bank of Man- 
hattan Trust Co., which assignee Mr. 
Barker represents. Barker got into these 
proceedings, exceedingly complicated and 
resulting in much litigation, in 1924. He 
was also attorney for the British liquida- 
tor of the Norske Lloyd, a Norwegian 
company, and also for the City Equitable 
Fire Insurance Co. of London. During 
his representation of these companies he 
made numerous trips abroad. 

Mr. Barker did not represent the First 
Russian, which is the only Russian com- 
pany still in the hands of the New York 
State Insurance Department. It is cus- 
todian of about $1,000,000 of the First 
Russian’s assets, which funds the U. S 
Government is trying to appropriate, al- 
leging it can do so under an understand- 
ing made with Soviet Foreign Minister 
Litvinoff when the latter was in Wash- 
ington. 

Mr. Barker will not continue the prac- 
tice of law during the time he holds the 
position of chairman of the new commis- 
sion, but his law office is to be continued. 
He has a good staff and intends to 
strengthen it. His friends say that he 
did not want the position to which he 
has been appointed, but that he was con- 
vinced by Governor Lehman he should 
accept the appointment as a matter of 
public duty. One reason why Governor 
Lehman regards him as the ideal man 
for the post is because of his familiarity 
with the situation and especially the fact 
that he drew the act which created the 
mortgage commission. Since last year he 
has been serving as counsel to the joint 
legislative committee appointed to inves- 
tigate and study guaranteed mortgage 
problems. 

* * * 
Prominent Lawyers Among Referees 
at N. Y. Insurance Department 
Referee Hearings 


Some time ago James J. Dooling, lead- 
er of Tammany Hall, acted as one of the 
referees in claims before the Liquidation 
Bureau of the New York State Insurance 
Department. So have numerous lawyers 
who are more or less well known. One 
of these was William A. Lyman, a Bronx 
political leader who is now attorney for 
the public utilities hearings. The disal- 
lowed claims of the old Lloyds Casualty 
(the company which Julius Barnes, at 
one time president of the Chamber of 

















controlled 
with Frank Coen, and which aimed at 
one stage to be a $10,000,000 outfit which 


Commerce of the U. S. A, 


would give the Lloyd’s of London a run, 
and which had as its president the 
late Charles D. Livingston, former presi- 
dent of the National Convention of In- 
surance Commissioners) have grown to 
such an extent that at the present time 
there are four referees in those proceed- 


ings alone. When the Lloyds crashed 
taking to destruction with it several 
other companies, the number of Lloyds 


claims was estimated at 22,000. The num- 
ber has since grown to about 25,000. 

The procedure by which referees make 
their appearance is this: First the claim 
is made. It is either allowed or disal- 
lowed by the Liquidation Bureau. If 
disallowed and the claimant goes to court 
the jurisdiction is in the Supreme Court, 
but so many hearings are necessary be- 
cause so many disallowed claims are 
fought that all of the time of the Su- 
preme Court judges would be needed in 
such hearings. The court would be 
swamped. So judges delegate referees 
to hold the hearings, thus permitting the 
judges to go on with the regular routine 
work of the court. The referees are thus 
cloaked with the authority of the Su- 
preme Court judge, including, of course, 
the authority to issue subpoenas and to 
punish for contempt. The fees are not 
to be sneezed at. A $10,000 fee is not 
unusual. 

Alfred E. Smith, Jr., son of the former 
Governor of this state, has been a ref- 
eree in both the Lloyds and the Equita- 
ble Casualty & Surety. Lawrence Mar- 
tin, also a Lloyds referee, is a- brother 
of the Chief Justice of the Appellate Di- 
vision, Francis Martin. Another referee 
has been Aaron Rabinowitz, vice-presi- 
dent of the Real Estate Board of New 


York. 
Some other lawyers who are now 
Lloyds Casualty referees are Bernard 


Deiches, Clarence Horwitz and Bertram 
F. Willcox, all well known at the New 
York bar. One of the referees who was 
appointed to hear claims in the Hamilton 
Automobile Mutual Casualty is Felix 
Muldoon, former deputy commissioner of 
New York City police. He has just been 
made a member of the character com- 
mittee of the First Department of the 
Supreme Court, Appellate Division. Cap- 
tain N. Taylor Phillips has been a ref- 
eree in Equitable Casualty & Surety. 
M. Maldwin Fertig, former Special Dep- 
uty Corporation Counsel of New York 
City and a former candidate for presi- 
dency of the Board of Aldermen, is the 
referee in the First Russian. Municipal 
Court ages Emil Haas was another of 
the fine lawyers who acted as referee in 
the Equitable Casualty & Surety. 
* * * 


Addison’s Disease 


At one of the hearings on disallowed 
claims before the New York State Liqui- 
dation Bureau a doctor testified that the 
claimant, a woman, had-contracted Ad- 
dison’s Disease by reason of being 
thrown against a front seat of a car in 
an automobile accident. The attorney for 


the department took a glance at the 
woman and noted that she appeared to 
be in good health. 

“She is,” said her representative. “She 
had the disease but has been cured.” 

“When did she contract it?” asked the 
lawyer. 

“In 1929,” 

Addison’s Disease was a new one to 
the Liquidation Bureau's legal staff, and 
an inquiry was set on foot. At another 
hearing an expert was called in by the 
department, and it was proved that this 
is one of the rarest of all diseases. It 
was first brought to the attention of the 
medical fraternity before the Civil War 
when a British physician named Addison 
found that several of his patients who 
had mysteriously died had brown spots 
on their chests. Some years ago the 
Mayo brothers of Rochester became so 
interested that they inserted notices in 
all the medical journals that they would 
like to have come under their review all 
the known cases of Addison’s Disease in 
this country, accompanying the an- 
nouncement with the statement that they 
would treat these cases for nothing in 
the interest of science in order to learn 
more about them. After considerable 
publicity only forty cases could be found 
in the entire country. It is said that 
those having the disease rarely live 
longer than a year and a half, but gen- 
erally die before that time. 

The New York woman lost her case 
before the Liquidation Bureau referee. 

Addison’s Disease is an affliction af- 
fecting the suprarenal capsules, abdom- 
inal sympathetic nerves and _ ganglia, 
characterized by brownish pigmentation 
of the skin, progressive anemia and pros- 
tration. 

* * * 


Low-Downs 


One of the most popular books in the 
world is the biography of the dancer 
Nijinski, in which his wife tells his bril- 
liant and tragic story. He is now in an 
insane asylum in Switzerland. The book 
was written in the apartment of Mrs. 
Bayard P. Holmes of this city. She is 
the widow of the former head of the 
Hooper-Holmes Bureau and at one time 
ran the Colorado Insurance Department. 

One reason why so many more insur- 
ance companies advertise in the maga- 
zine Time than in the Saturday Evening 
Post is because it costs only one-fourth 
as much to insert such advertising in 
Time. 

x * @ 


Travelers Page of Poetry 


The Travelers is making use of an ad- 
vertising novelty in the Saturday Evening 
Post this week. It is a page of poetry, 

cleverly illustrated with eight drawings, 
and bearing the caption at the head of 
the page: 
This is the story of Harrison Hodge, 
A man who some of your neighbors 
dodge. 

Harrison Hodge is an insurance agent 

Whose business is to make dreams 
come true; 

To make dollars do what you want 
them to do. 

New York agents of the 
were told about this poetry advertise- 
ment by H. H. Armstrong, vice-presi- 
dent, at a dinner last week in the Hotel 
Biltmore. 


Travelers 


* * * 
More About The Travelers Magazine 
Advertising 

The magazine advertising of the Trav- 
elers is handled by Young & Rubicam, 
Inc., New York City advertising agents. 
It is an outfit which also has many big 
national advertising accounts, including 
the Packard car, Parke Davis & Co. and 
General Foods. There has been close co- 
operation between this advertising agency 
and the Travelers. Some of the Travel- 
ers art work has been suggested by mem- 
bers of the Travelers organization. Like- 
wise, some of the copy has been a prod- 
uct of the agency and some a product 
of the Travelers organization, and some 
of it is a joint product. 

Three different artists have been used 
for the illustrations so far. One of them 


is Albert Dorne of New York City; an- 
other Morten C. Hansen, who has done 
work for the Travelers for many years; 
and another, Julian I. Milliman, who 1s 
a member of the publicity department 
of the company at Hartford. Mr. Dorne 
is an unusuaily versatile artist who has 
drawn and painted for many national ad- 
vertisers. Mr. Hansen began life as a 
maker of fine wood cuts and later went 
into commercial art and etching. Mr. 
Milliman has been with the Travelers 
several years, having come to them from 
the art department of a photo engraving 
company. One of his illustrations which 
appeared in an advertisement in Time 
Magazine in December has been used as 
the basis for the new winter poster of 
the Federal Housing Administration at 
Washington. 

Many of the advertisements that have 
so far appeared have presented the basic 
story of ali forms of insurance, though 
some have been more specific about some 
particular form of insurance. Practically 
every advertisement has mentioned the 
value of the service rendered by insur- 
ance agents, and one of the advertisec- 
ments was entirely on this subject. 

The firm of Young & Rubicam, as is 
the case with many advertising agencies, 
follows the practice of handling adver- 
tising in one field of business for only 
one organization, but an exception was 
made in connection with the advertising 
that will be done by the life companies 
co-operatively during Life Insurance 
Week early in May. This advertising 
will also be handled by Young & Rubi- 
cam with the consent of the Travelers. 

The firm of Young & Rubicam has 
been associated with the Travelers since 
1930. At that time President L. E. 
Zacher of the Travelers said that he 
would consider national advertising in 
both newspapers and magazines if inter- 
esting illustrations and text could be pre- 
pared. Members of the company’s pub- 
licity department expended considerable 
time visiting advertising agencies and de- 
cided that the Young & Rubicam or- 
ganization not only had the talent, but 
was in a position to apply that talent 
to the problems of insurance advertising. 
A rather extensive newspaper campaign 
was run in the fall of 1931 and further 
newspaper advertising appeared in con- 
nection with the annual statements in 
1932 and 1933. The company again made 
extensive use of newspaper space in con- 
nection with its seventieth anniversary 
in the spring of 1934 and, of course, 
makes use of newspaper space in con- 
junction with its efforts to promote stree: 
and highway safety. Its most recent ad- 
vertisements on this subject appeared in 
year-end editions of newspapers through- 
cout the country at the end of last De- 
cember. That advertisement pointed out 
that more persons had lost their lives 
in automobile accidents in the United 
States in the past three years than in ail 
the marine disasters throughout the 
world in the past hundred years. The 
ad was the subject of editorial comment 
in many papers. 

* * * 


The Late Julia Hindman 


When the late Julia Hindman went to 
work in the insurance business of Nash- 
ville half a century ago there were not 
ten women employed in downtown Nash- 
ville. In discussing her work and popu- 
larity in the town the Evening Tennes- 
sean of that city said: 

“Her activities bridged the gulf be- 
tween the traditionally inactive women 
of the old South and the modern business 
women. She was always tolerant of 
changing manners and appreciated by 
other women entering business careers. 
She was a member of the city board of 
education for ten years; was actively 
interested in Peabody College, donating 
several scholarships to that institution; 
was for seventeen years secretary of the 
Tennessee Association of Insurance 
Agents.” 

She was one of the organizers and first 
president of the Altrusa Club, Nashville: 
was a leader in the Girls’ Friendly So- 
ciety. Many prominent insurance men 
were among the honorary pallbearers at 
her funeral. 
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FIRE INSURANCE 








Await Completion of 
New H. O. L. C. Plan 


FURTHER CONFERENCES HELD 


Stock and Bivtends 1 Pools to Distribute 
Coverage Where Home Owner De- 
faults on Premium 


Announcement is expected almost mo- 
mentarily from Washington of the com- 


pletion of the new fire insurance con- 


tracts between the Home Owners Loan 


Corporation and groups of 
stock and 
property in which the H. O. L. C. has a 
financial interest but on which the in- 
surance premiums have not been paid by 
the home owners. Further conferences 
were held this week between represent- 
atives of insurance companies and the 
government and it is believed that prac- 
tically all details of the contracts to re- 
place the arrangement now existing with 
the Hartford Fire have been discussed. 
Local agents expect that the commis- 
sions to be paid them by the companies 
on this defaulted premium business will 
be considerably under the full scale for 
agent-controlled risks. When the con- 
tract is finished and released for pub- 
lication the essential features will be 
published in these columns. 


separate 


mutual companies covering 


Some Proposed Features 

The contemplated stock company pool 

will replace expiring stock insurance and 
the mutual pool the business already 
with mutual insurers. Both groups of 
companies are to maintain Washington 
offices under a competent staff so that 
full co-operation with the H. O. L. C. 
can be secured on underwriting and 
losses. It is reported the agreements 
provide that when insurance is in ex- 
cess of the interest of the H. O. L. C. 
the excess shall inure to the benefit of 
the owner. The amount of the insurance 
shall not be in excess of 100% of the 
appraised value where the H. O. L. C. 
holds the mortgage. The insurance com- 
panies will make every effort to induce 
borrowers of Government money to get 
the insurance at their own expense 
through local agents. Even so it is ex- 
pected that the H. O. L. C. will steadily 
be placing an increased volume of in- 
surance through inability of home own- 
ers to finance the coverage. 

Another provision discussed at Wash- 
ington was that in the event of vacancy 
or unoccupancy in excess of ten days 
the H. O. L. C. shall report to the com- 
panies and pay an extra premium. In 
no event shall a vacancy or unoccupancy 
invalidate the insurance. 

In consideration of the assistance and 
service rendered by the H. O. L. C. it 
was proposed that the associations of 
companies pay to the Government 
agency each month 5% of the gross pre- 
miums paid to the association by the 
H. O. L. C. The associations are open 
to all American fire companies, including 
presumably the American owned sub- 
sidiaries of foreign admitted companies. 


S. F. DAY, _ UTICA, N. Y., DIES 

Stuart F. Day, manager of the Utica, 
N. Y., office of the Fire Companies’ Ad- 
justment Bureau, died there last Friday 
after an illness of about a month. He 
was 67 years of age and had been in 
insurance for over fifty years. A native 
of Utica, Mr. Day spent his entire life 
there. He started in insurance as a boy 
with a local agency and later successfully 
operated his own agency. More than ten 
years ago he opened his own office as 
an independent adjuster and shortly af- 
terwards became Utica manager for the 
General Adjustment Bureau which later 
came under the control of the F.C.A.B. 
He is survived by his widow, brother 
and two sisters. 


| Hearing Held at Albany 


On Departmental Bills 
MANY OPPOSED BY COMPANIES 


Proposed Restrictions on Investments 
and Dividends Held to Be 
Unjustified 
Both the independent measures and 
departmental insurance bills were ar- 
gued at a hearing before the New York 
\ssembly Insurance Committee in AI- 

bany on Tuesday. 

A group of New York City 
headed by former Senator J. 
Walters, representing the Trust Compa- 
nies Association of the State of New 
York, Kenneth Bell and Gordon Brown 
of New York State Bankers Association, 
Philip C. Kidd of the Irving bso Co., 
and Cooper Winn, Jr., of the Guaranty 
Trust Co. protested against the pe 
of the bills directed against London 
Lloyd’s. Senator Walters filed a brief 
attacking the constitutionality of the 
premium tax bill to be paid by the in- 
sured. 


bankers 
Henry 


Investment Bill Opposed 


The departmental bill relating to in- 
vestment of capital and surplus which 
has been amended to provide that not 
more than 25% of the combined capital 
and surplus of a stock company may be 
invested in the stocks of other insurance 
corporations, and provides that before an 
insurer other than life may invest in in- 
dustrials it must have invested 70% of 
its unearned premium reserve and loss 
reserve funds in certain types of se- 
curities was opposed by former Judge 
J. T. Mahoney of New York represent- 
ing the American Surety, J. H. Doyle of 
the National Board of Fire Underwriters 
and Hervey Drake of the National Bu- 


erau of Casualty and Surety Under- 
writers. 
Securities heretofore legally acquired 


would be made illegal by the passage of 
this bill was the chief objection to it. 
Mr. Doyle declared that “enforcement of 
the bill would completely disorganize the 
portfolio system of the fire companies. 
In the particular bill an affiliate is any- 
thing the superintendent may want to 
name it.” 

The Superintendent said: “The whole 
thing gets down to whether you are sat- 
isfied with the safety of your companies. 
The Insurance Department is not. We 
have had to work night and day to help 
companies solve their problems.” He 
declared that he saw no reason why the 
remaining 10% of the companies should 
not follow the practice now engaged in 
by 90% and said he hoped to see the 
time come when the investments would 
be in such shape that a failure even in 
times of depression would be impossible. 

Judge Mahoney, and Messrs. Drake 
and Doyle opposed the departmental bill 
in relation to limitation of dividends of 
casualty and surety companies. They 


declared that this bill worked against the 
company with a large capital and fa 
vored the company with a small capital 
and large surplus. 

Selection of Appraisers 

The departmental bill relating to the 
provisions of a fire policy in the selec- 
tion of appraisers was attacked by Mr. 
Doyle who said that a crooked loss 
should never be appraised. The passage 
of the act would encourage the presen- 
tation of fraudulent claims for loss, he 
said. 

The bill relating to contents of adver- 
tisements was opposed as impracticable 
as it would compel insurance companies 
to state their constantly changing lia- 
bilities in all advertisements. 

The superintendent reiterated his dec- 
laration of last week in support of the 
bill requiring New York companies to 
keep their assets in this state by stating 
that he was fearful of having to liqui- 
date one of these companies some day 
and wanted the assets where he could 
get possession of them. ' 

The bill in which the superintendent 
is most keenly interested, giving him the 
power to impose and assess fines and 
penalties, is needed, he said, to “put 
teeth in the law.” He said he is only 
asking for the same powers now granted 
to the superintendent of banks. These 
latter two bills were both opposed by 
Messrs. Drake and Doyle. 


T. R. Roller Transferred 
To N. Y. Suburban Field 


The Fireman’s Fund has transferred 
Theodore R. Roller, well-known special 
agent in the New Jersey field for several 
years, to the New York suburban field 
where he will travel Long Island, West- 
chester, Rockland and Putnam counties, 
with headquarters at the New York City 
office. Mr. Roller is president of the 
New Jersey Special Agents’ Association 
and also of the newly formed Insurance 
Square Club of New Jersey. 


N. J. Rates and Forms 
On Auto Filling Stations 


The Schedule Rating Office of New 
Jersey has promulgated rules, rates and 
forms for blanket insurance on automo- 
bile filling stations (ten or more loca- 
tions) and oil distributing (tank) sta- 
tions (five or more locations). These 
were filed by Expert Leon A. Watson 
with the Commissioner of Banking and 
Insurance of New Jersey on February 20. 








JOHN J. HANLON DEAD 


John J. Hanlon, special agent for the 
fire companies in the Ame rican of New- 
ark group in central Pennsylvania, died 
Monday of pneumonia, following an 
automobile accident on Washington’s 
birthday. He was 49 years of age. He 
served with the American as a home 
office examiner from 1910 to 1914 and 
for the next six years was an examiner 
for the National Union on the Pacific 
Coast. He returned to the American in 
1920 as a special agent in Pennsylvania. 
Surviving him are his widow and four 


children. 











Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





J. A. Kersey, General Agent 


United States Fire Branch: 80 John Street, New York 


GeorceE Z. Day, Ass’t. General Agent 





U.S. 
PREMIUM RESERVE 
OTHER LIABILITIES 
CONTINGENCY RESERVE 
SURPLUS 
*TOTAL ASSETS 











—Statement June 30, 1934 


| *New York Insurance Department Valuation Basis 








$1,683,068.99 
492,497.34 
122,193.74 
10,538,775.45 
13,036,535.52 





Fred. V. Bruns Dead 
Fredrick V. Bruns of Syracuse, N. 
Y., an outstanding and widely re- 
spected figure in fire insurance, died 
Wednesday night. He was 48 years 
old. A local agent and head of the 
Bruns Co. he was also president of 
he Excelsior Fire Insurance Co. and 
a past president of the New York 
State Association of Local Agents, the 
Syracuse local board and the Syra- 
| cuse Chamber of Commerce. Mr, 
Bruns was a graduate of Syracuse 
University. His passing will be 
mourned by many in agency and 
company circles alike. 











FIELDMEN HONOR H. W. MILLER 


Syracuse Field Club Stages Testimonial 
Dinner for Fieldman Transferred 
to Home Office 

Members of the Syracuse Field Club 
gave a testimonial dinner on the eve- 
ning of February 22 at the Hotel Syra- 


cuse at Syracuse, N. Y., to Harry W. 
Miller, special agent of the Commercial 
Union Assurance in the central New 


York State field, who has been trans- 
ferred to the home office in New York 
to supervise the group’s automobile writ- 
ings in the Eastern and Western terri- 
tories. About fifty friends of this pop- 
ular fieldman joined in the celebration 
including a number not located at Syra- 
cuse. L. L. Wiltbank, general agent of 
the Commercial Union, was among those 
present. 

E. H. Stevens, president of the Syra- 
cuse Field Club, opened the meeting 
following the dinner and immediately 
turned it over to Charles Collin who act- 
ed as master of ceremonies. A framed 
picture containing photographs of many 
of Mr. Miller’s friends in unconvention- 
al poses was presented to the guest of 


honor by Walter Bryant. William T. 
Bessant, staff adjuster of the Great 
American with Syracuse headquarters 
and until recently himself a fieldman, 


was chairman of the committee which 
planned this pleasant affair. 


Logue Bros. General 


Agents of the Maryland 


Logue Bros. & Co., Inc., of Pittsburgh 
have been appointed general agents of 
the Maryland Insurance Co., a member 
of the America Fore Group. The agency 
will supervise the State of Pennsylvania 
outside of the Philadelphia and Phila- 
delphia suburban fields. This general 
agency is one of the leaders in Penn- 
sylvania. 


ERIE COUNTY AGENTS MEET 

Fred J. Marshall of East Aurora, N. 
Y., president of the Erie County Insur- 
ance Agents’ Association, was honored 
at a dinner in Buffalo recently with 200 
agents in that district in attendance. J. 
B. Tally, manager of the Fire Companies’ 
Adjustment Bureau, and F. L. Greeno of 
Rochester, president of the New York 
State ssociation of Local Agents, were 
speakers. Mr. Marshall has for years 
served as chairman of the farm insurance 
committee of the New York Agents’ As- 
sociation. 


J. B. SIRICH IN FLORIDA 

J. B. Sirich, assistant manager of the 
Interstate Underwriters Board, and Mrs. 
Sirich arrived in Palm Beach, Fla., last 
week for a visit with their son-in-law 
and daughter, Mr. and Mrs. Cecil Cor- 
nelius. Mr. Sirich was at one time with 
the B. D. Cole agency of West Palm 
Beach. He is expected back in New 
York next Monday. 





LOCAL BOARD HAS CITY LINES 

The Lawrence (Mass.) Board of Fire 
Underwriters will have charge of the dis- 
tribution of $4,500,000 of fire insurance 
on city-owned property. This business 
must be handled by policy-writing agents 
through American companies. 
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Brown, King and Rieder Appointed 
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Secretaries of America Fore Co.’s 


A. A. Nelson Becomes an Assistant Secretary; All Four Con- 
nected with Home Office in New York; Well-known in 
Middle Department and New England Fields 


Ernest Sturm, chairman of the boards 
of the America Fore group, has an- 


nounced the appointments of LeRoy T. 
Brown, J. 
as secretaries, and A. 


Scott King and R. F. Rieder 


\. Nelson as as- 





R. F. RIEDER 


sistant secretary of all the companies of 
the fire group. All of them are con- 
nected with the home offices of the com- 
panies at 80 Maiden Lane, New York 
City. 

Mr. Brown came to the home officc 





A. A. NELSON 


of the companies as agency superinten- 
dent in 1929, and three years ago was 
inade an assistant secretary. His career 
with the Continental began in 1922, fol- 
lowing an earlier career in the insur- 
ance world. He was an unusually suc- 
cessful special agent for the Continental 
in the eastern New York field, and at 
one time was president of the Albany 
Field Club. 

Mr. King, who is in charge of the 
Middle Department, excluding New Jer- 
sey, was made assistant secretary three 
years ago and was previously home of- 


fice superintendent of the Niagara im- 
proved risk department. He came to 
the Niagara Fire twenty-nine years ago 
as an examiner for New England, later 
becoming special agent for New York 


LEROY T. BROWN 
and New Jersey. He is a native New 
Yorker. 
Career of R. F. Rieder 
Mr. Rieder has had his entire busi- 
ness life with the America Fore group, 
following his education in the public 


J. S. KING 


schools of New York, and the College 
of the City of New York. He joined 
the Continental in 1898 as a file boy and 
worked through practically every de- 
partment in the home office. He has 
been an inspector in both New York 
City and New York State, a special 
agent for various sections of New Jer- 
sey, and then state agent for New Jer- 
sey. Seven years ago he.was appointed 
agency superintendent at the home 
office. 

Mr. Nelson, who becomes an assistant 
secretary, is manager of the suburban 
department. He. joined the companies 





MICHIGAN AUTO TARIFF 


New Mandatory Rate Set up Meets 
Approval of Local Agents; Sta- 
bilization Much Desired 
For the first time since 1930 manda- 
tory rates and rules for automobile fire, 
theft, collision and comprehensive poli- 
cies are effective in Michigan. For the 
last five years the rate situation in that 
state has been somewhat chaotic with 
rates dropping more than 25% below the 
so-called tariff schedule in many cases. 
The rates now are being published 
through the Michigan Inspection Bureau 
and two forms of comprehensive policy 
are authorized. Neither is exactly the 
same with the comprehensive form used 
in other states. One gives comprehen- 
sive coverage, plus either convertible or 
deductible collision, plus towing and 
service expense and plus personal ef- 
fects. The second form permits the as- 
sured to select the coverages that he 

desires. 

Michigan agents generally are expres- 
sing satisfaction with the new automobile 
rate set-up announced by the “confer- 
ence” companies and it is anticipated that 
those who inform themselves thoroughly 
of the advantages of the new compre- 
hensive policy form authorized for the 
territory will be able to add considerable 
business. 

While the net rate for new cars, es- 
pecially covering collision, is somewhat 
higher it is not anticipated that this will 
prove too great a handicap, especially 
since many of the competitive Michigan 
carriers have as high or higher rates for 
this hazard and are able to offer lower 
all-risk rates only through the fact that 
the casualty lines, public liability and 
property damage, are under the schedules 
of the big stock casualty carriers. In- 
stead of writing collision on the so-called 
“50-50” plan, in which the insured paid 
half the premium and the other half in 
event of a loss, the new set-up calls for 
premium payment on a “40-60” basis, the 
the higher rate thus not being reflected 
to any extent in the initial payment al- 
though reducing the companv’s liability 
materially in event of loss. Careful dri- 
vers are thus rewarded for avoiding los- 
ses. Agents say that the new rates are 
actually somewhat lower for all cars over 
six months old. 





WATERS WITH PACIFIC NAT’L 

W. A. Waters, manager of the Eastern 
department at Philadelphia of the Pa- 
cific National, has announced that be- 
ginning March 1 W. L. Schreiber, for- 
merly associate state agent of Illinois 
for the National Liberty, would join the 
company to develop the Mid-Western 
states. Mr. Schreiber will operate a 
service office, reporting to the Eastern 
office in Philadelphia, and will have his 
headquarters in Peoria, IIl., until the Pa- 
cific National’s Chicago office is opened, 
which is expected to be sometime this 
year. Mr. Schreiber will develop the 
Mid-Western territory for the Pacific 
National, including Illinois, Indiana, 
Michigan, Minnesota, etc. 


COUNSEL FOR PA. AGENTS ASS’N 

The Pennsylvania Association of In- 
surance Agents has retained Arthur S 
Arnold, well-known insurance attorney of 
Philadelphia, as its general counsel. Mr. 
Arnold will advise the association on all 
legal and legislative matters in which it 
may be concerned, including its relations 
with the insurance department and the 
companies. In retaining Mr. Arnold it 
is said that the association felt that it 
needed to know more fully the legal as- 
pects of proposed legislation and also 
that it hoped, through Mr. Arnold’s ad- 
vice, to effect a better and stronger rela- 
tion with the insuring public and also 
with the companies. 





twelve years ago and has been an exam- 
iner for the New York suburban depart- 
ment as well as for New England. He 
is also a past-president of the Albany 


Field Club. 


Agents List Numerous 
Topics for Discussion 


CONVENTION PROGRAM ISSUED 
1.U.B., Commenedin, Auto Finance In- 
surance, Branch Offices Among Sub- 
jects for Miami Meeting 


More than ten major questions under 
consideration by the National Associa- 
tion of Insurance Agents are listed for 
reports or general discussion at the mid- 
year meeting to be held March 19-21 at 
the Miami-Biltmore Hotel, Coral Gables, 
Miami, Fla. These include the follow- 
ing: workmen’s compensation, publicity 
and education, Interstate Underwriters’ 
Board, non-admitted carriers, financed 
automobile insurance, branch offices, 
Home Owners’ Loan Corporation insur- 
ance, legislative programs, commissions 
on collision insurance, householders’ com- 
prehensive form, inland marine lines, ac- 
cident and health coverage and life insur- 
ance departments of local agencies. 

A tentative program has been com- 
pleted calling for meetings of the execu- 
tive committee on the Friday, Saturday, 
Sunday and Monday preceding the con- 
vention. On Tuesday there will be ter- 
ritorial meetings for national councilors 
and state officers, followed by general 
meetings of these same groups. In the 
evening there will be the get-together 
dinner at which the speakers will be 
President Edwin J. Cole, Mayor E. G. 
Sewell of Miami, Mayor Vincent D. Wy- 
man of Coral Gables, President Payne 
H. Midyette of the Florida Association, 
President Herman J. Arrant of the 
Greater Miami Insurance Board, and 
Kenneth H. Bair, chairman of the Na- 
tional Association executive committee. 

The general business sessions Wed- 
nesday will convene at 10 a. m. and 2 
p. m. and on Thursday at 10 a. m. The 


tentative schedule for these days fol- 
lows: 

Program for Business Sessions 
Invocation — Rev. Leslie J. Barnette, A.B., 


B.D., pastor of the Coral Gables Congregational 
Church. 

Report of the 
Edwin J. Cole, president. 

The remaining time of the session will be 


administration, presented by 


open for reports and discussions as follows 
Reports: 

National councilors’ meeting. 

State officers’ meeting. 

Publicity and education committee 


> wh — 


Special committee on workmen’s compen 
sation, 
5. Other reports. 
Grand Rapids resolutions: 
6. Interstate Underwriters’ Board. 
a. Report of Special Committee. 
b. Pro rata cancelation of fluctuating 
values. 
7. Non-admitted carriers 
a. Congressional legislative program of 
the National Association, aimed at pro 
hibiting the use of the mails to unau 
thorized carriers . 
b. State laws requiring domestic compa 
nies to be licensed in all foreign states 
in which they operate 
8. Financed automobile insurance 
Discussions: 
9. Home Owners’ Loan Corporation 
10. Branch offices. 
11. State legislative programs 
12. 50% 


sions on second half 


retention collision form—Commis 

13. Householders’ comprehensive form 

14. Development of inland marine lines 

15. Practicability of life insurance depart 
ment in general insurance agency 

15. Developing accident and health business 
Adjournment approximately 12:30 p 

Thursday, March 21 


TRAVELERS FIRE STATEMENT 
The Travelers Fire shows assets 
$18,473,116 in its 1934 annual statement 
The company has capital of $2,000,000 and 
net surplus of $2,558,843. Unearned pre 
mium reserves total $11,413,928 and spe 
cial reserves $1,983,045. The compan. 
holds $8,239,000 in United States Gov 

ernment bonds. 
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~ aman Against ciien 
Cutting of Fire Rates 


AGENTS’ CO-OPERATION SOUGHT 


Hinkley, American of Newark, Tells Pro- 
ducers Public, Lacking Full Knowl- 
edge, Clamors for Reductions 

A plea for agents to defend the fire 
rate structure and correctly inform as- 
sureds of the necessity of maintaining 
adequate rates, despite a temporary ab- 
normal decline in losses, was voiced by 
Ralph G. Hinkley, New England mana- 
ger of the American of Newark, when 
speaking before the Manchester (N. H.) 
Fire & Casualty Association last week. 
He said the companies and producers 
need to work together to preserve the 
financial strength of the business from 
unjustified attacks. Continuing, he said: 

“Company executives are continually 
endeavoring to simplify forms and at the 
same time take care of the diverse and 
shifting needs of the public under com- 
plex modern business conditions. At the 
same time, many industrialists, merchants 
and large property owners through vari- 
ous organizations are making known 
their wants and learning the principles 
of insurance, with a realization of the 
companies’ problems. 

“What means should we employ to see 
that the same spirit of co-operation and 
mutual respect spreads to the general 
public, the home owner and_ house- 
holder ? 

“Not by ‘good-will advertising’ in news- 
pape rs and magazines, for the close mar- 
gin between profit and loss does not al- 
ey of it, and the funds of the companies 
are better conserved for the protection 
of their contracts. Certain tests have 
been made and the results have been 
good, but on a broad basis it is too costly. 
I believe that you local agents hold the 
key to the situation, individually and as 
an association. 

“Suppose all the companies were oper- 
ated on sound underwriting principles, 
appointed only high grade agents, em- 
ployed only conscientious, diplomatic and 
fair but not necessarily ‘loose’ adjusters. 
That would get rid of a lot of friction, 
but there would still remain the factor 
of rates and rating methods over which 
there is such widespread controversy. 

“We all remember how, only two short 
years ago, assureds and mortgagees were 
worried about the solvency of the insur- 
ance companies. More people than ever 
before, except possibly after the San 
Francisco conflagration, asked for finan- 
cial statements, refused to accept com- 
panics not up to some arbitrary standard 
in capital or surplus. 

“Yet, now that the companies as a 
whole are showing gains, even on a mar- 
ket value basis for securities, a great 
many of those same people are saying 
‘rates are too high!’ If a company is 
feeble, they don’t want it, and if rates 
are charged sufficient to build up re- 
serves for conflagrations, abnormal loss- 
es and financial contingencies, the com- 
panies are ‘robbers’ and ‘there ought to 
be a law.” 


PALATINE 1934 44 FIGURES 


The United States branch of the Pala- 
tine of London, a member of the Com- 
mercial Union Assurance group, had as- 
sets of $3,486,184 at the close of 1934. 
The statutory deposit was $400,000 and 
the net surplus $1,519,220. Unearned 
premiums total $1,294,473. Bond holdings 
of the company amount to about $2,800,- 
000. 


BAYONNE, N. J, “Loss RECORD 


Total fire loss of $49,356 for Bayonne, 
N. J., last year was the lowest loss re- 
corded in this city in twenty-eight years 
—or since organization of a paid fire de- 
partment in 1906. The 1934 loss was less 
than half the 1933 total, and less than 
one-sixth the abnormally high loss of 
$310,988 piled up in 1932. In the past 
ten years the lowest previous figure was 


$75,278 in 1931. 
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FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
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The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 
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TEXAS CHECKING OFFICE 


100% Membership Expected With Com. 
ones: Reporting Data for Figuring 
Loss Credits and Penalties 


The action of the Texas Insurance De- 
partment in transferring from the agents 
to the companies the ‘responsibility for 
the reporting of premiums and _ losses 
data for the purpose of figuring good 
fire record credits and bad fire record 
penalties is expected to bring about an 
actual 100% membership in the Texas 
Insurance Checking Office of companies 
operating in that state. 

With the return of the Gulf of Dallas 
to the checking bureau and the entry of 
the Republic of Dallas and the Security 
National and Texas National, both of 
Galveston, the Commercial Standard of 
Dallas is the only carrier operating in 
Texas which is not reporting its business 
through the checking office. 

Since non-membership in the bureau 
does not relieve the company of the re- 
sponsibility of reporting the information 
for fire credit and penalty purposes, the 
Commercial Standard is expected to join 
the office if for no other reason than to 
save the heavy expense that would be 
entailed in reporting this data through 
its own office. 

Adherence of these Texas companies 
to the bureau has served to dispel a 
feeling of anxiety that prevailed follow- 
ing the resignation of the Gulf. The 
belief was freely expressed that this 
company’s withdrawal would lead to the 
disruption of the bureau and there was 
apprehension over the possibility that an 
adverse competitive situation would re- 
sult. The feeling in Texas insurance 
circles as regards the future of the check- 
ing office has now improved materially. 








Agents and Companies 
Hold Boston Conference 


Committees representing the Eastern 
Underwriters’ Association, the Boston 
Board of Fire Underwriters and the Mas- 
sachusetts Association of Insurance 
Agents met last week in Boston and dis- 
cussed the situation which has arisen 
through the overlapping of writings. The 
Massachusetts agents complained of the 
payment of commissions in outside ter- 
ritory above the regular scale. There is 
to be another meeting of the committees 
and it is expected that a solution of the 
problems will be found. 

The companies were represented by 
Guy E. Beardsley, vice- -president, Aetna 
(Fire); Edmund Winchester, vice-presi- 
dent, Boston Insurance Co.; George G. 
Bulkley, president, Springfield Fire & 
Marine, and Robert P. Barbour, United 
States manager, Northern Assurance, 
and president of the E.U.A. Represent- 
ing the Boston Board were Herbert Fair- 
field, P a ag H. Carney, Willard C. Hill 
and C. C. Hewitt. The Massachusetts 
agents’ committee consisted of Edwin J. 
Cole, Fall River, president of the Na- 
tional Association of Insurance Agents; 
Warren S. Shaw, Brockton, and Carroll 
Stecle. 





Millers National Passes 
Its 70th Anniversary 


February 16 marked the seventieth an- 
niversary of the Millers National of 
Chicago. The charter was granted by a 
special act of the legislature in 1865, 
during the closing days of the Civil War. 
It was at that time that the conquest 
of the West began in real earnest and 
the Millers National, located at the cross 
roads of America, soon swung into its 
full league stride. 

In the years following the company 
has built up a nation-wide agency organi- 
zation and achieved prestige as one of the 
strong insurance companies in the fire 
insurance field. In addition to actual re- 


‘sources the Millers National has been 


1ich also in human assets. Past mana- 
gers, Colonel William L. Baumm, Mont- 
gomery A. Reynolds, Franklin Simpson 
Danforth, men of vision and capacity, 
guided and guarded the company’s oper- 
ations through both lean and rich years. 
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= GENERAL BROKERS ATTENTION 


x Cash-In On the Upswing in 

doi 

< LIFE INSURANCE SALES! 

t Your clients, and your clients’ employees, are buying personal 
db insurance (Life, Health, Accident, Annuities, etc.) With YOUR 
anies entree are YOU writing this long-profit business? _If not is it 
‘Th because you lack THE MAN to meet the competition of the 
‘wa trained LIFE INSURANCE SPECIALIST? Then why not get 
4... such a man? 


I know him—a trained life insurance specialist—one of the best. 


‘nce . . ° 
ter He is about forty; poised, mature, enthused with the love of 
ane selling. This man knows the angles, has the answers . . . the 
The result of sound training and successful experience since he 
rei started, right after the War. In addition to his own substantial 
tees 
ae personal production, he has assisted other agents in selling 

: 
cm Life Insurance. 
re G. 
e & 
nited . . ; 
ance, This man knows how to produce sales and build a clientele. 
Fair- ; ; 
ii He wants to become associated with a General Insurance 
in J. ° . 
Ne Brokerage office. He has several ideas for working out an 
rroll . ° 

equitable arrangement that will be mutually agreeable—and 

- profitable. 
bya If you are interested in seeking this producer’s record, 


es telephone the undersigned, or write. 





LEE TRACY 565 FIFTH AVE. ELDorado 5-4757 
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NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


“The success of any endeavor in 
business life is dependent upon the 
complete cooperation of everyone 
with his associates * * *” 

—wW. J. O’Mally 


A 
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Fine Arts Floaters Offer | 
Producers Wide Opportunities 


This Type of Insurance Still In Its Infancy, W. J. Bunce, Fine 
Arts Specialist, Says; Explains Under- 
writing Essentials 


Fine arts all risks insurance is yet in 
its infancy, in the opinion of underwrit- 
ers who specialize in this form of pro- 
tection, and producers who inform them- 
selves of the essential knowledge re- 
quired can add considerable to their pre- 
mium income by soliciting these lines. 
William J. Bunce, vice-president of Ma- 
comber & Co., Inc., of New York; fine 
arts underwriters, told the members of 
the inland marine class of the Insurance 
Society of New York on Tuesday that 
careful underwriting, accompanied by an 
increased volume of business, will make 
possible gradual but conservative reduc- 
tions in rates and in this way the insur- 
ance public will continue to enjoy at 
minimum cost the comprehensive benefits 
of the all risks policy. 

Mr. Bunce gave a clear and valuable 
summary of fine arts underwriting and 
policy conditions in his lecture, extracts 
from which follow: 

From our point of view “fine arts” 
comprehends paintings, drawings, archi- 
tectural and sculptural objects. We are 
not concerned with the usefulness of an 
object. Our interest is coextensive with 
the value that the object commands and 
that value in turn depends to a great 
measure upon the imagination and taste 
with which the creator or artist has en- 
dowed his work. 


Insurance Definition of Fine Arts 


The nation-wide definition confines 
fine art coverage to “objects of art, 
paintings, statuary, rare manuscripts and 
books and articles of virtue,” excluding, 
however, stained glass windows, commer- 
cial glass and commercial objects of art. 
One of our more popular forms of con- 
tract provides coverage for paintings, 
etchings, pictures, tapestries and other 
bona-fide works of art (such as valuable 
rugs, statuary, marbles, bronzes, antique 
furniture, rare books, manuscripts, an- 
tique silver, porcelains, rare glass and 
bric-a-brac) of rarity, historical value or 
artistic merit. 

The perfected form of contract, now 
available to individuals, dealers, private 
collectors, museums and galleries, has di- 
minished sales resistance to a consider- 
able degree, to the end that more fine 
art coverage has been written in the last 
fifteen years than the aggregate written 
in all the vears prior to that time. 

Let us look at the personalities with 
whom we are thrown into daily contact; 
with the personalities we are called upon 
to accept, from the “moral risk” stand- 
point, and the part they play in our 
evaluation of a risk. First, we have the 
private collections. 

Establishing Values 

The private collector is usually a man 
of sufficient wealth to enable him to in- 
dulge art as a hobby, and by this token 
usually a person of unimpeachable moral 
integrity. In dealing with him we are 
not constrained to give the customary 
degree of attention to “moral risk.” This 
common consideration, which is one of 
the primary principles of insurance un- 
derwriting, having in a measure been dis- 
pensed with, we travel rapidly to a con- 
sideration of the value of the objects to 
be insured. Normally, the purchase price 
is accepted as a criterion for the assess- 
ment of value. but the occasions are 
many where a shrewd, wealthy collector 
acquires objects at a price considerably 
below the figure which they will com- 
mand after they are enhanced bv appro- 
priate publicity and attractive display. In 
such cases we ordinarily accept the judg- 
ment of a professional, competent ap- 
praiser as to the value of the property. 

Another element to be considered in 


justifying a departure from the applica- 
tion of the purchase price as the stand- 
ard of evaluation is the cost of acquiring 
the object. 

The larger institutions, either of na- 
tional or international repute, likewise 
present a vood “moral risk.’ In_ this 
connection it is also interesting to note 
that’ prior to the current depression art 
objects were, in the main, sold upon 
terms which required several payments 
over an extended neriod of time. As you 
are probably well aware, art objects of 
outstanding merit are not sold over the 
counter with the same perfunctory ges- 
tures which accompany the sale of a 
package of cigarettes. The prospective 
purchaser is carefully cultivated for 
sometimes several months, sometimes a 
year, and sometimes for a longer periggl 
before the authenticitv of the object ai 
its corresponding rarity in the market 
are established to his satisfaction. 

Today, however, the tendency in the 
art field continues to run towards pur- 
chases for cash and quite often the cash 
price paid may be a sacrifice price and, 
therefore, not necessarily a true index 
of the value which we, for insurance pur- 
poses, are asked to attribute to the ob- 
ject. 


Little Trickery and Fraud 


In the light of the liberality with which 
this class of business is written, it would 
seem that there is abundant latitude for 
the intrusion of trickery and fraud. But, 
I am happy to say, that with rare ex- 
ceptions our faith in the integrity of both 
the collector and the dealer have been 
amply justified. If a loss occurred which 
might, in some way, be attributed to a 
breach of faith, that breach, in most 
cases, was not a conscious one on the 
part of the collector or dealer but rather 
one where he was an innocent conduit 
of a fraud perpetrated on him. But de- 
spite this, in almost every case that I 
can think of, ultimate rectification was 
made by the assured. 

It is true that we proceed upon the 
theory that approximately 1 to 10% of 
the subjects insured in our contracts may 
prove, upon extensive examination, to be 
spurious, but considering the type of man 
with whom we deal and the subject of 
the insurance contract it is my opinion 
that it could serve no useful purpose to 
sacrifice the elastic ease with which busi- 
ness is underwritten to the formal 
requisites of a host of annoying inquisi- 
tions which might succeed, here and 
there, in effecting penny economy at the 
sacrifice of dollar business. By this I 
do not wish it to be accepted that we 
are unmindful of the temptations of the 
relatively few to exploit by fraudulent 
means the generous presumptions and 
provisions of the fine arts “all risk” form, 
which has been devised to give maximum 
coverage to the great majority of honest 
people. 

Where we are asked to underwrite a 
risk which involves the work of a rela- 
tively obscure artist, our interest in the 
appraisal generally intensifies in direct 
proportion to the obscurity of both the 
artist and of his work. The rare works 
are usually easily identifiable and their 
value well known, but the more obscure 
objects must be carefully valued. 


Written on Agreed Basis of Value 


But even the exercise of extreme vigi- 
lance does not make for infallibility, and 
we find, now and again, that objects 
which have been appraised at. for ex- 
ample, $100,000 »re, after loss, discovered 
to have a value of only $10.000. 


All “fine art” contracts are written 


. ~~. 
upon an agreed basis of value. By this 
| mean that the parties agree, in advance 
of writing the policy, upon the value of 
each object insured. The objects thy 
insured are usually described in a list 
annexed to and made part of the policy 
While the policy covering a commercial 
line is actually a valued form, no list js 
annexed thereto. ; 

The form common for all needs usually 
excludes compensation for damage caused 
by breakage of fragile articles such as 
china, porcelains, glassware, marble, ete 
While this type of damage can be coy. 
ered by the payment of an additional 
premium, it is a conclusion born of ex. 
perience that wherever possible such coy- 
erage should be avoided. 

Other objects of antiquity and rarity 
are correspondingly fragile and great 
care should be exercised before break- 
age is covered by a policy. 

All forms contain the name of the as- 
sured, his or its address, the description 
of the properties and the amount for 
which they are insured, the rate, the pre- 
mium and the dates of attachment and 
expiration. 

The three major exclusions contained 
in all forms, whether private or commer- 
cial, are: 

1. Wear and tear, gradual deterioration and 
losses caused by vermin and damage sus. 
tained due to and resulting from any proc. 
ess of repairing or restoring. 

2. War, invasion, hostilities, etc. 

Breakage of fragile articles unless caused 
by fire (lightning, theft, and/or attempted 
theft, cyclone, tornado, windstorm, earth- 
quake, flood, explosion, malicious damage, 
aircraft damage, or collision, derailment or 
overturn of conveyance). 

War and Invasion Hazards 

In treating private collection business 
the hazards of war and invasion may be 
covered for an additional minimum pre- 
mium rate of five cents per $100. Indem- 
nity for breakage of fragile articles, com- 
monly referred to as Clause C, can be 
provided by the payment of 37% cents 
per $100 in addition to the standard pre- 
mium rate. Where the objects are cov- 
ered by a floater, a charge of 62% cents 
plus the standard wiil take care of break- 
age in transit. 

All forms contain a clause excluding 
coverage on property at fair grounds or 
at any exposition, unless permission is 
granted. Similarly, they also provide that 
the insurer has the power to examine 
the insured under oath with respect to 
any matter touching upon the contract. 

The private collector whose collection 
is constant is best suited with a straight 
scheduled form, restricting coverage to a 
given location. 

The dealer whose stock is static may 
most usefully avail himself of the blanket 
form, which is subject to the 100% co- 
insurance clause, restricted to cover at 
the main gallery only. This type of pol- 
icy may, upon payment of additional pre- 
mium, be extended to cover properties in 
transit, providing, however, that the as- 
sured reports all movements within a 
reasonable time after the dates of ship- 
ment. 

On fixed location risks the policy, 
whether written for museum or dealer, 
is essentially the same in that it is writ- 
ten to cover the outside risk as well, 
whenever the same may be required. 

The dealer who enjoys a more frequent 
turnover is best covered by the open re- 
porting form under which he reports his 
values at stated intervals and pays his 
premium accordingly. By this method he 
takes care of peak values during peak 
months and low values during off months, 
thereby increasing his protection and de- 
creasing the cost of maintaining ade- 
quate coverage. If this form were not 
used he would run the hazard of main- 
taining low coverage during peak months 
or the burden of peak coverage during 
low months. It is also significant in that 
this form completely eliminates the co- 
insurance problem. 

There are dealers who maintain the 
practice of sending objects out upon ex- 
hibition and approval to various places 
throughout the country. They require 
coMtant transit coverage under an open 
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New Tian Aig Plan to Honor 
Leon A. Watson on 25th Anniversary 


State Association Holds Mid-Year Meeting at Trenton; Bruns 
Call for Less Criticism and More Co-operation; 
Schmults on Compensation 


The New Association of Under- 
writers met in convention last Wednes- 


Stacy-Trent Hotel in Tren- 


Jersey 


day at the 


LEON A. WATSON 


ton local agents from all parts of 
the state attending. A large part of the 


day was devoted to discussion of casualty 


with 


and legislative problems. 

In presenting his report as president, 
Stanley Stults of Hightstown commended 
the State Department of Banking and 
Insurance for its good work in the ex- 
amination of new applicants for licenses. 
He said the Department is handicapped 
by lack of sufficient appropriations for a 
complete control of producers’ practices 
but is functioning well. Praise was also 
expressed by Mr. Stults for Leon A. 
Watson of Newark, expert of the Sched- 
“We congratulate him 
upon the silver anniversary of his con- 
nection with the rating office,” he said. 
“We only wish he had more powers and 


ule Rating Office. 





we recommend to the companies that 
they allow him to check premiums as well 
as rates in order that the unethical may 
be driven from the business. On Sep- 
tember 13, 1935, all New Jersey will join 
in paying homage to Leon Watson. We 
will endeavor with all our hearts to make 
that aate the outstanding day of New 
Jersey insurance history.” 

President Stults announced that he had 
a grievance committee consisting of 
Frederick Hickman of Atlantic City, 
Thomas Cocker of Paterson and Arthur 
B. Reeve of Newark. Complaints re- 
ceived from agents are being referred to 
this committee. With respect to mem- 
bership he said he was pleased to receive 
the application of O’Gorman & Young, 
well-known agents of Newark. Continu- 
ing, President Stults said: 


Agency Contract Committee 


“Some agents recently found that they 
had signed company contracts which con- 
tained clauses detrimental to them and 
which were filled with dynamite. In or- 
der that agents may have the benefit of 
fair consideration, I have appointed an 
agency contract committee, headed by 
Alfred Christie of Bergenfield, who will 
criticize every contract submitted to 
them. 

“The insurance press is of incalculable 
value to the insurance business. It is 
unbiased and independent. We appreci- 
ate its service to our profession. De- 
spite all reports to the contrary, we in- 
surance agents are exceedingly modest 
and too often fail to let the public know 
how important our activities are to our 
communities, and how needful our asso- 
ciation is, not only to agents but to the 
business at large. In trying to overcome 
this handicap, I have appointed a publi- 
city committee headed by William F. 
O’Brien of Passaic and consisting of all 
the vice-presidents. We want every 
agent to submit to his vice-president or 
to Mr. O’Brien newsworthy items so that 
they can be passed along to the press. 
We also hope to soon have a monthly 
publication of our own for the exchange 
of ideas and news.” 

Fredrick V. Bruns, 
agent of Syracuse, N. Y., 


prominent local 
former presi- 


dent of the New York State Association 
of Local Agents and president now of 
the Excelsior Insurance Co. of Syracuse, 
reiterated at Trenton the plea he made 
to the New York agents at Garden City 
two weeks ago to cease featuring the 
bad practices of companies and producers 
and get down to a real understanding of 
what difficulties may exist. Here are 
some of the statements he made Wednes- 
day: 
Seek Specific Violations, Says Bruns 


“We all know that there are certain 
insurance companies whose moral stand- 
ards are not the best. They are un- 
doubtedly guilty of overhead writing, 
bank agencies, pool participations, excess 
commissions, and the countless other sins 
generally attributed to them, but in all 
fairness and in all frankness, I would 
like some time to make an analysis of 
where these ‘Bad Practices’ actually start, 
and I am afraid that we on the agent 
side of the fence would find that about 
90% of the troubles were of our own 
making. 

“Tt is the agent who generally asks 
his company to permit him to write a 
line in an adjoining city, so that he may 
enjoy the full commission rather than 
share with the accredited agent in that 
town. 

“There are still many and vast prob- 
lems confronting the insurance business. 
These problems require a threshing out 
of differences within our own closets, and 
then an organized and united front to 
eliminate the evident evils. When bad 
practices develop instead of indicting the 
entire business, instead of calling all in- 
surance companies crooks, or all agents 
premium grabbers or premium hounds, 
it would not be so very difficult to pick 
out a few specific cases and let those who 
are most interested see where the bad 
practice started and who were parties 
thereto. 

“As evidence of a wide difference in 
thought comes from our recent attempi 
to have a code. Probably mistakes were 
made on both sides, but I am still most 
honestly convinced that were someone to 
put his finger on Company ‘A’ as the 
erring company and Agents ‘B,’ ‘C’ and 
‘D’ as the erring agents on this particu- 
lar sin or that particular sin, real results 
would be obtained, and not through gov- 
ernmental intervention. 

“The year ahead of us presents many 
opportunities. The greatest of all of 
these opportunities is to stop and stop 
immediately the pot calling the kettle 
black. When the National Association 
of Insurance Agents can guaranty that 
each of its 11,267 members is breaking 
no rule as to rate or form or other regu- 
lation; that when the 170 members of 
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Annual Meeting Sept. 13 


The New Jersey Association of Un- 
derwriters has de¢ided to hold its 
1935 annual convention in Newark on 
Friday, September 13, as a compliment 
to Leon A. Watson, manager of the 
New Jersey Schedule Rating Office 
who will then celebrate his twenty- | 
fifth anniversary with the rating or- | 
ganization, 








“Put More Stress on Loss 


Prevention”—Leon Watson 

Leon A. Watson, expert of the Sched- 
ule Rating Office of New Jersey, was 
warmly received at last week’s semi- 
annual meeting of the New Jersey As- 
sociation of Underwriters in Trenton, Mr. 
Watson was paid tribute by President C 
Stanley Stults in his presidential address 
and advance information was given of 
the silver anniversary party which New 
Jersey insurance people are planning to 
give Mr. Watson next September when 
he will have completed twenty-five years’ 
service. 

In his luncheon talk Mr. Watson gave 
the agents much to think about when he 
said: “You have been stressing too much 
the sale of indemnity. I would like to 
live to see the day when the biggest 
part of the premium dollar will be spent 
for loss prevention rather than for the 
payment of losses. You have got to 
dweii more and more on this feature 
if you wish to save your business from 
the mutuals. Keep in mind that if you 
can give more of the right kind of loss 
prevention service and control expense 
ratios, we will soon have premium rates 
that will discourage competition.” 

Mr. Watson frankly told his agent au- 
dience that they were in the strongest 
position to render needed loss prevention 
service. 





the Eastern Underwriters’ Association 
are all on record as having no violations 
of any kind in their files, then we will 
have reached the millenium, but that 
won’t be in 1935.” 


Schmults on Compensation 

Edward M. Schmults, youthful chair- 
man of the executive committee and in 
line for the presidency of the agents’ 
association, discussed the compensation, 
automobile liability and agents’ contract 
problems in his report to the convention, 
extracts from which follow: 

With your indulgence I will read my 
report: 

“The wayward child of the casualty in- 
surance business (compensation) contin- 
ues to furnish us with much concern. 
This year we are confronted with a seri- 
ous proposal in the form of a Monopo- 
listic State Fund. While we have been 
up against this in one form or another 
heretofore, it has appeared with renewed 
vigor due partially to the present trend 
of government in business. This effort 
to put our state in the insurance business 
to the exclusion of private enterprise rep- 
resents a definite threat to the business 
and our livelihood, and must be defeated. 
It can and will be with the combined ef- 
forts of our membership and others in- 
terested. 

“New Jersey experience indicates that 
the present rate levels are sufficient to 
write the business profitably. It can be 
with the elimination of abuses in the busi- 
ness. The companies have made an ex- 
haustive study of the situation, but as in 
other matters, have apparently disre- 
garded the producers with relation to 
assistance they might render and sugges- 
tions offered concerning underwriting of 
the business and obtaining proper audits. 
This entire situation must be met by fac- 
ing it squarely to find a proper solution. 
To make it increasingly difficult to ob- 
tain this form of protection is not the 
solution. 

“The apathy of the companies with re- 
gard to writing compensation insurance 
is largely responsible for the present situ- 
ation resulting in pressure on the Legis- 


(Continued on Page 30) 
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Firemen’s Insurance Company of Newark, New Jersey, organized 1855 
The Girard Fire & Marine Insurance Company organized 1853 Milwaukee Mechanics’ Insurance Company organized 1852 
The Mechanics Insurance Company of Philadelphi “ 1854 National-Ben Franklin Fire Insurance Company ° 1866 
Superior Fire Insurance Company « 1871 The Concordia Fire Insurance Company of Milwaukee x4 1870 
The Metropolitan Casualty Insurance Company of New York “ 1874 Commeicial Casualty Insurance Company . 1909 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








One evening, recently, I visited Fred 
Buell of the Agricultural, at his hospit- 
able home and he showed me a lot of 
interesting photographs and newspapers, 
among others a photostatic copy of an 
old advertisement of the Phoenix of 
London, dated July 9, 1813, during the 
War of 1812 between the Americans and 
the British and above it a notice over 
date of June 26, 1813, that this reliable 
old company would pay in full its obliga- 
tions in this country, come peace or war 
(we had been at war with England a 
year then). 

From Geo. P. Peck, former New York 
State fieldman representing at one time 
the American of Philadelphia, comes the 
interesting news, in reply to Fred Buell’s 
letter to him, that the American of Phil- 
adelphia was organized to take over the 
business of the Phoenix of London, 
which retired from the United States, 
and did not re-enter the country until 
1867. At any rate it showed that even 
during the War of 1812 this reliable old 
concern did not welch on its contracts, 
which were considered sacred. Modern 
institutions and governments may well 
take note of this sanctity of contracts 
“come Hell or Highwater.” 

“Uncle” George Peck, as we affection- 
ately recall him, is living in Califor- 
nia, retired after a long and useful ca- 
reer of over fifty years in New York 
State and New England. I never forget 
the kindness of him and his wife, when 
they took pity on a lonely kid special 
agent, myself, in 1894, and invited me to 
their home at Syracuse, N. Y., for Sun- 
day dinner and tried to make me feel at 
home. George also taught me a lot about 
rate-making (we had no schedules then), 


loss adjusting and supervisory work. In 
his day he was one of the best men on 
sprinklered risks and special hazards, es- 
pecially textile industries, and I adjusted 
one of my first knitting mill losses at 
Catskill under his direction. Long life 
and happiness to him and his wife. 
* 


A Fine Hobby 

Fred Buell showed me a letter from 
Tom Gallagher, recently received, in 
which he indicates an increase in great- 
grandchildren. He has amended the 
cute little picture of himself as a stage 
Irishman on his letterheads, by increas- 
ing the number of his great-grandchil- 
dren. Among other things he says in a 
postscript: “Ed Hornbostel keeps good 
watch of you and me.” Thanks, Tom. 
He will be 86 years old on July 3, 1935, 
a mere kid, really, at any rate as to 
physical and mental virility. Fred Buell 
has a marvelous collection of records and 
papers relating to the insurance business 
and the men connected with it, locally, 
on the road and in executive positions 
reaching back to the early sixties. 

If there is a finer hobby than keeping 
a well-ordered and systematized record 
of this sort of thing, I do not know of 
it. His memory is perfect, and while 
some of my younger readers think this 
is a lot of bologna (the correct form for 
“baloney”) they will learn the value and 
pleasure of it as they grow older. I 
heard a remark from a friend of mine 
along these lines recently who when 
gathered with a lot of his colleagues at 
a company meeting, told me that some 
said that what I wrote was a lot of ba- 
loney, but supplemented it by a remark, 
“But we all read it, anyway.” 





Firemen’s Employes Put 


On First “Fico Frolics” 


Employes of the Firemen’s of Newark 
will present their first annual “Fico Frol- 
ics” at the Essex Hotel in Newark to- 
night and tomorrow night. This produc- 
tion has been arranged and coached by 
R. G. Huntington, well known in ama- 
teur theatricals. The cast will include 
more than 100 employes of the company, 
who will appear in song, dance and com- 
edy. A featured dance group includes 
Misses Sally Printz, Eleanor Hynes, 
Helen Sayko, T. Grusas, Janet Currie, 
Anne Suell, Anne Gibson and Joan 
Shulte. Miss Ruth Musler, who has 
trained the group, will appear in two solo 
dances. E. Norman Ward will be inter- 
locutor. Thomas De Bold is general 
chairman of the committee. 


LITTLE WITH HALL & HENSHAW 
Benjamin O. Little has resigned his 
connection with the New York branch 
of the Insurance Co. of North America 
to assume the management of the inland 
marine and automobile departments of 
Hall & Henshaw. Mr. Little has been 
with the North America for almost 
twenty-two vears, having joined them 
when their marine activities were under 
the management of Platt & Farnum. 





ST. PATRICK’S DAY PARTY 

The employes of the American of 
Newark and the Bankers Indemnity have 
arranged for a St. Patrick’s Day bridge 
party which will be held in the auditori- 
um of the American building on Friday 
evening, March 15. The proceeds will be 
devoted to the Christmas Relief Fund of 
the employes of both companies. 





Suburban Report 


(Continued from Page 1) 

tory. Bulletin advices concerning sprin- 
klered risks covering details of new 
equipments, temporary interruption or 
impairment of protection in existing 
equipments are promptly forwarded to 
members. The continued co-operation of 
members in promptly advising us of im- 
pairment to sprinkler protection as may 
come to their notice is earnestly solicited. 

“During 


have signed the suburban voluntary 
pledge and agreement. The net number 
of pledged brokers on December 31, 1934, 
was 8,756. 

“During the past year the stamping 
department checked 64,399 more pieces 
as compared with 1933; an increase of 
5.96% in total pieces checked. More than 
90% of the increase in pieces were en- 
dorsements and canceled policies.” 

Following is a comparative statement 
covering the activities of the committee 
on agency qualifications during the last 


this past year 152 brokers four years: 

: 1931 1932 1933 1934 
Newly established agencies approved.............0.cccccccueccccccce 345 237 178 154 
Newly established agencies disapproved ..............ceccecccccecece 31 15 10 8 
Companies represented in newly established approved agencies......... 638 446 288 334 
Appointments made of previously approved agencies................+-. 772 543 532 453 
Appointments withdrawn from previously approved agencies........... 826 817 768 503 


eee reneceense coocess 387 384 266 229 
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The Standard Fire Insurance Co. 
oF NEW JERSEY 


TRENTON, N. J. 
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WOMAN AGENT IN LIMELIGHT 





Mrs. Christine B. Nolan Hailed at Tren- 
ton Meet as Only Woman President 
of a County Agents’ Ass’n 

A woman agent shared the limelight 
at the Trenton semi-annual meeting last 
week of the New Jersey Association of 
Underwriters. She is Mrs. Christine B. 
Nolan of Jersey City, who is president 
of the Hudson County Underwriters’ As- 
sociation and as such, a vice-president 
of the state association. Mrs. Nolan 
was hailed by President C. Stanley Stults 
“as the only woman president of a county 
agents’ association in the country.” Not 
to be outdone, President Fredrick V. 
Bruns of the Excelsior Fire said Mrs. 
Nolan’s distinction should properly be 
world-wide. 


N. J. Meeting 


(Continued from Page 28) 

lature for some kind of relief. Agents 
have a responsibility in this regard in the 
placing of the more profitable casualty 
lines; the majority of which should be 
placed with those companies writing com- 
pensation. If the effort to create a state 
compensation fund is successful, it will 
in all probability extend to other lines, 
and those agents who are not foresighted 
in this regard can feel that they have 
contributed in making a bad situation 
worse. “There is a challenge to both 
companies and agents for better co-op- 
eration for the good of the business. 

We are confident that with the casualty 
business being restored to a sound con- 
dition that compensation will ‘cease to be 
a bugaboo. It is interesting to note in 
this regard that although in New York 
a state fund has operated for about 
twenty years with active solicitation, it 
writes only 10% of the business. 


Automobile State Fund Bill. 

“We have a horse of another 
color to contend with in the form of mon- 
opolistic state fund automobile _ bill 
through which the proposers (along with 
those of the compensation bill), would 
place the state of New Jersey in the in- 
surance business with both feet. 

“It is understood that it is actuated 
largely by those interested in a number 
of unsettled automobile claims of a de- 
funct casualty company. The insurance 
business throughout the depression has 
a record in meeting obligations, of which 
it can justly be proud.. The proposers of 
this bill evidently believe that the tail 
should wag the dog, as it is an attempt 
to penalize legitimate companies and 
agents for the acts of the irresponsible 
and dishonest. The legitimate compan- 





ies have been and are paying just claims 
year in and year out, and the thought 
that a company in the form of the State 
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of New Jersey with politician directors, 
regardless of party, can do a better job 
is preposterous. Of course, the _likeli- 
hood of this company failing would be 
quite remote, even though the taxpayers 
pockets are not as deep as_ heretofore. 
The answer is in proper regulation and 
supervision. 

“We have an Insurance Department 
with a fearless and sincere Deputy Com- 
missioner at the head — Mr. Gough—a 
man who knows his business, appreciates 
the problems, and realizes the serious- 
ness of the situation. It is well known 
that the receipts of the Department of 
Banking and Insurance are largely made 
up of taxes and fees paid by companies 
and producers. The appropriation should 
be increased for the Insurance Depart- 
ment to provide for the proper policing 
of the business. If this were done, much 
of our difficulties would be eliminated, 
as the attempt to falsify conditions 
would be reduced. 

“It is interesting to note that New Jer- 
sey reported fewer deaths from automo- 
bile accidents in 1934 as compared with 
1933. This in the face of a trend toward 
more serious accidents country-wide than 
in past years. The safety work of mem- 
bers in county and local boards should 
be. continued and developed. The co-op- 
eration of our members with the National 
Safety Council with regard to safety edu- 
cation in the schools with pupils recently 
and about to be licensed as drivers 15 
particularly commended. Here is a work 
where the agents can contribute much 
to the business. 

Uniform Agent’s Contracts 

“A committee has been appointed to 
make a study of agents’ contracts with 
companies to the end that a standard 
agency contract may be evolved. In the 
case of agents’ contracts with a certain 
defunct casualty company it developed 
that fhe agents’ liability for payment 0! 
premiums was entirely out of line an 
the contract inequitable in this respect 
We feel that a standardization of con- 
tracts should be considered. A careful 
study of this is being made and a report 
of this committee will be forthcoming. 
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One Hundred and Eleventh Annual Statement 
1824 — 1935 


United States Fire Insurance Company 
Of New York 


Organized 1824 
STATEMENT DECEMBER 31, 1934 


ASSETS 


Cash in Banks and Trust Companies ..$ 2,278,258.11 


United States Government Bonds. 5,519,294.25 
Other Bonds and Stocks 14,921,216.97 
First Mortgages on Real Estate... . AP 821,792.11 
(75 Mortgages—Largest Individual Loan 
$58,000) 
Real Estate . do Sad an alt kind 536,204.77 
Premiums in Course of Collection (not over 90 
days) EES eee eae Capokuaus 1,057,233.43 
Bills Receivable, not due 129,053.49 
Interest Accrued . 79,284.71 
Other Assets ... 42,538.44 
$25,384,876.28 


LIABILITIES 


Reserve for Unearned Premiums... $ 9,200,832.28 


Reserve for Losses in Process of Adjustment... ... 1,573,445.00 


CR IN oo iss Dd vw Bee oe eee 721,931.72 

ein ck ae pegs Ree aie ns 100,000.00 

OE oe ee ere $ 2,000,000.00 

I cia, wn echoing ae ROR 11,788,667.28 

Surplus to Policyholders...................... . 13,788,667.28 
$25,384,876.28 


On the basis of December 31, 1934 Market quotations for all Bonds and Stocks owned, the total admitted assets and surplus would be increased by 


$351,364.94. 


Securities carried at $3,279,743.31 in the above statement are deposited as required by law, of which $2,500,000 par value in United States Govern- 
ment Bonds are held by the Superintendent of Insurance of New York, under Sections 130-1-2 of the New York Insurance Law as a Special Reserve Fund. 
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One Hundred and Thirteenth Statement 
1822 — 1935 


The North River Insurance Company 
Of New York 


Organized 1822 
STATEMENT DECEMBER 31, 1934 


ASSETS 
Cash in Banks and Trust Companies $ 1,536,119.96 
United States Government Bonds 4,266,604.24 
Other Bonds and Stocks 11,213,292.49 
First Mortgages on Real Estate 378,825.00 
(47 Mortgages—Largest Individual Loan 
$24,400) 
Real Estate 172,734.00 


Premiums in Course of Collection (not over*90 
days) 612,102.38 


Bills Receivable, not due 36,668.42 
Interest Accrued 45,504.76 
Other Assets 17,106.88 

$18,278,958.13 


LIABILITIES 

Reserve for Unearned Premiums ..$ 5,571,528.45 

Reserve for Losses in Process of Adjustment 1,022,919.00 

Other Liabilities 388,917.76 

Mortgage Reserve. .......... : ef» bmdicadalie 50,000.00 

Capital oo. 2... $2,000,000.00 

Net Surplus .. 9,245,592.92 

Surplus to Policyholders 11,245,592.92 
$18,278,958.13 


On the basis of December 31, 1934 Market quotations for all Bonds and Stocks owned, the total admitted assets and surplus would be increased to 


$251,091.95. 


Securities carried at $2,322,615.09 in the above statement are deposited as required by law, of which $2,000,000 par value in United States Government 
Bonds are held by the Superintendent of Insurrance of New York, under Sections 130-1-2 of the New York Insurance Law as a special Reserve Fund. 
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Managers 
110 WILLIAM STREET, NEW YORK 


Southern Department 
ATLANTA, GEORGIA 
Hines Bros., Managers 


Western Department 
FREEPORT, ILLINOIS 
F. M. Gund, Manager 


Pacific Department 
SAN FRANCISCO, CAL. 
Ward S. Jackson, Manager 


Alleghany Department 
PITTSBURGH, PA. 
George W. Unverzagt, Mgr. 


Carolina Department 
DURHAM, N. C. 
J. F. Glass, Manager 
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Recent rulings by constituted authori- 
ties are prompting fire insurance brok- 
ers in particular and business men in 
general to look more carefully into in- 
surable values. 

Treasury Decision 4422, 
by the Bureau of Internal Revenue, ap- 
proved February 28, 193, is still more 
or less of an enigma to certified public 
accountants and business men. It per- 
mits deduction for depreciation in respect 
to any depreciable property for any tax- 
able year, limiting it to such ratable 
amount as may be reasonably considered 
necessary to recover during the remain- 
ing useful life of the property, the un- 
recovered cost or other basis. : 

However, “the burden of proof will 
rest upon the taxpayer to sustain the de- 
duction claimed. Therefore taxpayers 
must furnish full and complete informa- 
tion with respect to the cost or other 
basis of assets in respect of which de- 
preciation is claimed, their age, condition 
and remaining useful life, the portion of 
their cost or other basis which has been 
recovered through depreciation allow- 
ances for prior taxable years, and such 
other information as the Commissioner 
may require in substantiation of the de- 
duction claimed.” 


promulgated 


Fixing Depreciation 


Depreciation, having an important 
bearing upon the insurable value of prop- 
erty, is undergoing new treatment among 
fire insurance brokers, either as a direct 
or indirect result of the ruling quoted. 
The old straight line method of calculat- 
ing depreciation is passing and in its 
place is a new process based on type, 
service and condition. 

Business men, after studying the actual 
operation of the new rules and regula- 
tions pertaining to depreciation on build- 
ings, particularly, although it also ap- 
plies to many types of machinery as well, 
especially that in use in the industries, 
believe the change to be salutary on the 
whole. An illustration shows why. 

If straight line depreciation had been 
applied to Westminster Abbey or to 
Trinity Church in our own country, the 
buildings would by now owe money to 
themselves. They would be economical- 
ly non-existent, whereas today, calculated 
on the basis of type, service and condi- 
tion, they are a good insurance risk. 

During this recovery period, whether 
it is considered real or imaginary, busi- 
ness men have been obliged to study 
their costs closer and more intimately 
than they have ever known them be- 
fore. They are keenly in search of elim- 
inating payments for values that do not 
exist and, by the same token, they are as 
keenly in search of appreciation of prop- 
erty values and the uncovering of assets 
long lost sight of, if not entirely for- 
gotten. 

Values established by appraisals or 
otherwise, even as recent as five years 
ago, based upon straight-line rules for 
calculating depreciation, are being 
brought up to date and in the process 
old wastes and new values are being dis- 
covered, to the distinct advantage of the 
assureds in some cases and to the in- 
surers in others. 


Realty and Equipment 


Changing conditions have _ brought 
about a change in manner and method 
of appraising improved realty and its 
equipment, and in their workout a typ- 
ical case may be cited to show how it 
worked. 

A manufacturing company requested 
its broker to cover it for fire insurance 


Fixing Depreciation Under 
Treasury Decision 4422 


By Allen E. Beals, 
The Anderson-Beals Valuation Co., N. Y. C. 


in the estimated amount of $154,400. 
There were five buildings comprising the 
plant. Accordingly the broker divided 
the insurance the best he could, but be- 
fore placing the line he enlisted the co- 
operation of an agent which resulted in 
the following advantage to his client: 
“an 
Apportionment Based Upon Estimate of Broker 
Estimated Division 








Building Value Made 
RE As Ae ee ne 22,000 $17,600 
Mil ae asike aseaciebala been ante. 16,000 12,800 
EO A ee ay ere 60,000 48,000 
SRS Pe ee ee 5,000 4,000 
/ Aeeansene eee eee wren bain 90,000 72,000 
$193,000 $154,400 

Result of Appraisal; Insurance Apportioned 
Appraised Proper Under- Over- 
Bldg. Value Insurance Insured Insured 
1 $26,000 $20,800 Oe rer 
2 10,400 mae 8 8=—s bine 4,480 
3 67,500 54,000 Gaee eee 
3-B 3,500 i oe 1,200 
4 83,000 . rere 13,600 
$180,400 $144,320 $9,200 $19,280 


Under “A” had the broker proceeded 
without the co-operation of the agency, 
not only would have the total estimated 
insurance exceeded the proper insurance 
to carry, as shown under “B,” but the 
distribution of insurance apportioned un- 
der “A” would have resulted in buildings 
Nos. 1 and 3 being under insured, while 
buildings Nos. 2, 3-b and 4 would have 
been over-insured. 

The agency in this instance utilized the 
services of an appraisal company oper- 
ating on the basis of figuring its depre- 
ciation on the type, service and condition 
formula now encouraged by federal and 
state authority, and rendering to brokers 
indisputable protection for his clients as 
well an a means for the upbuilding of a 
lucrative business not otherwise possible 
under sharp competition except through 
expensive circularization and follow-up. 

In the matter of fine arts appraisals, 
a particularly hazardous line, an example 
of the value of competent appraisal is 
again shown. 


A Chinese “Old Master” 


A distinguished citizen return from 
China with a painting by a famous Chi- 
nese old master. He purchased it for 
a fourteenth century work of art and 
sought to have it insured for the five 
digit amount he paid for it. The broker 
knew little about Chinese art and less 
about its value, so he called in an ap- 
praiser to whose staff one of the fore- 
most authorities on oriental art is at- 
tached. The canvas depicted a Chinese 
merchant of the highest caste, sitting, at 
close of day, comfortably smoking his 
pipe amidst the willows and bamboos of 


his ancestral estate while above him 
flew storks and herons native to his 
heath. 


While the canvas bore the Chinese im- 
print of the ancient artist, the appraiser 
at once pronounced it a counterfeit. The 
reason: Smoking was not introduced into 
China until the sixteenth century. 

In the realm of antiques the value of 
a competent appraiser to a fire insurance 
broker was again shown in the case of 
a valuation made of the contents of the 
home in Westchester county of a world 
famous cosmetics manufacturer upon his 
return from a prolonged visit to Italy. 

The object of art under scrutiny was 
a cast iron grille in a panel about twenty 
feet long by three feet wide. It was 
purchased in Genoa from a dealer who 
offered as evidence of its age and general 
antiquity a duly attested certificate that 
it originally belonged to one of the age- 
old Dukes and was taken from his pal- 
ace by the dealer’s representative when 
the castle was turned into a hospital for 
the use of soldiers during the World 
War. The value placed upon it by the 


owner was in the four digit brackets and 
there was the bill of sale and customs 
receipts to show what had been paid for 
it abroad and what it had cost to bring 
it into this country. 

But when it came time to have this 
work of art appraised for insurance pur- 
poses, the appraisal company’s represen- 
tative figuratively gave it the acid test. 
He doubted its worth and under the 
microscope discovered in the interstices 
of the delicately moulded rose petals and 
leaves the tiny initials “TR.” They ap- 
peared everywhere under the microscope. 
Somewhere the keen art critic from the 
staff of the appraisal company had seen 
these initials before and in an instant 
he was at a telephone stationed in a 
lower hall closet of the gentleman’s home 
putting through a call to a Stuyvesant 
exchange number, New York, and this 
conversation ensued: 

“Is this Thomas R 
Foundry ?” 

“Yes. What can we do for you?” 

“Do you remember a certain grille 
twenty feet long by three feet wide, cast 
in roses, rose petals and leaves?” 

“Yes,” came the reply, after some hesi- 
tation, “but we only cast one of that 
panel. It is no longer in this country, 
however, and the pattern has been de- 
stroyed. It was shipped abroad, I think 
in 1914, just before Europe went to war.” 

“Do you remember what it was sold 
for?” 

“Oh, yes, very well, indeed. A chance 
visitor to our shop bought it for $300 
and had it shipped to somewhere in 
Europe. I think it was Italy.” 

“Was it Genoa?” 

“Yes,” said the voice in the telephone, 
“but why do you ask?” 

“Well,” drawled the expert appraiser 
of antiques, “that panel is back here in 
America now and has gone high hat to 
the tune of $3,000 and it has a pedigree 
attached to it running back to the time 
when iron was first wrought in Italy in 
the middle ages.’ 


—_——— Iron 








Theater Underwriters’ Ass’n 


Seeking Missouri Business 


It has been learned that the Theater 
Underwriters’ Association of Philadelphia 
has been making efforts to obtain fire 
business of motion picture theaters in 
eastern Missouri and southern Illinois, 
holding out possibility of lower premiums 
through refunds to subscribers. How- 
ever, it is known that some of the prom- 
inent exhibitors do not look with favor 
on reciprocal protection, a few having 
had personal experience with such con- 
cerns operating in the automobile field 
and now personally favor stock insur- 
ance. 





HEADS CANADIAN HAIL ASS’N 


At the annual meeting of the Canadian 
Hail Underwriters’ Association, held at 
Winnipeg, J. F. McQueen, special agent 
in Saskatoon for the Great American, 
was elected chairmaf’. Other officers 
named were: John Wilson, Winnipeg. 
vice-chairman; executive board, W. J. 
Scrimes, J. E. Haskins and P. A. Codere 
of Winnipeg and G. A. Hewart and F. 
L. Thornton of Regina. About fifty 
members, representative of hail insur- 
ance companies in the three prairie prov- 
inces, Ontario and the United States, 
were present. 


INGLIS GOES TO CUBA 

E. S. Inglis, vice-president of the Cor- 
roon & Reynolds companies, is spending 
this week in Havana, Cuba, conferring 
with the companies’ representatives there. 
He will return to New York after stop- 
ping at centers along the Atlantic coast 
where the C. & R. companies are repre- 
sented. 





ILLINOIS AGENTS’ MEETING 


The Illinois Association of Insurance 
Agents will hold its mid-year meeting on 
Thursday, April 11, at Springfield. The 
agents plan to be in that city while the 
bill carrying the revised insurance code 
is under consideration. 


Adjustment Bureau Heads 


And Managers Confer Hen} 


Officers and department managers 4 
the Fire Companies’ Adjustment Buren 
held a four-day conference in New Yor, 
City last week to review the fire |og, 
and adjustment situation in all Parts of 
the country. This was the first meetin 
of its kind held by the bureau. Two dat 
were devoted to conferences with renee 
sentatives of the Eastern Loss Execy. 
tives Conference and_ the Hartford 
Claims Conference with respect to a uni- 
form system for adjustment Procedure 
and the billing of service charges, Among 
those who attended the sessions were 
the following: 

Paul L. Haid, president; George W 
Lilly, general manager; W. E. Hill, as. 
sistant general manager; B. K. Clapp 
manager Southeastern Department, At. 
lanta; Harry J. Boyle, manager, and J 
E. Brochiero, secretary, Pacific Coast 
Department, San Francisco; George 
Webster, manager, Rocky Mountain 
Department, Denver: J. E. Hines, man. 
ager, and T. C. McCurdy, assistant man. 
ager, Southwestern Department, Dallas: 
W. J. Greer, manager, and E. E. Hines 
assistant manager, Eastern Department 
New York, and N. B. Bassett, treasurer 
of the bureau. 


F. H. A. Recognizes 
Laboratories’ Labels 


Products listed and labeled by the 
Underwriters’ Laboratories are recog. 
nized in the master specifications of the 
reconditioning division of the Home 
Owners’ Loan Corporation now being 
circulated by the Federal Housing Ad- 
ministration. Under the heading “Roofs,” 
the Laboratories’ Classifications A, B, 
and C are explained and specified. 

The National Electrical Code is to be 
followed in all new electric wiring as well 
as in the repair or replacement of pre- 
sent electrical systems. All material and 
devices used in the wiring instalation 
are to have the labels of Underwriters’ 
Laboratories. 








Texas Assureds to Save 
By Further Rate Credits 


The awarding of additional good fire 
record credits by the Texas Insurance 
Department on the basis of the unusually 
favorable loss experience that prevailed 
throughout the state in 1934 will mean 
the saving of thousands of dollars in pre- 
miums this year to Texas assureds. Hav- 
ing had a 3% credit in 1934, Dallas’ im- 
proved 1934 loss record over 1933 re- 
sulted in the award of an additional 6%, 
bringing the total credit to 9%. 

For the sixteenth consecutive year San 
Antonio received the maximum credit of 
15%. Austin, Galveston, Beaumont and 
Abilene were each given 15%. Houston 
was given 8%, Fort Worth 6%, Waco 
6% and Wichita Falls 9%. 


NON-CURRENCY COMMITTEE 

Paul B. Sommers, president of the 
American of Newark and chairman of 
the committee on adjustments of the 
National Board of Fire Undewriters, has 
appointed a National Board special com- 
mittee of adjusters throughout the coun- 
try to act as arbiter in case of disputes 
among companies on the subject of con- 
currency. The members of this commit- 
tee include the following: Vernon Hall, 
America Fore group; W. F. Martin, 
North British & Mercantile, and A. G. 
Whitelaw, Commercial Union, all from 
New York; Gideon Marriner, Aetna 
(Fire), San Francisco; M. D. Looney, 
Hartford Fire, Chicago, and J. A. 
Maclelland, Great American group, Chi- 
cago. 


J. N. JACOBS LOSES MOTHER 

Joseph N. Jacobs, Virginia state agent 
for the Commercial Union, was called 
to Wilmington, N. C., last week by the 
death of his mother, Mrs. B. J. Jacobs. 
His father, who has been suffering from 
injuries sustained in an automobile acci- 
dent, is reported improved. 
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American Management Association 
Insurance Conference April 8-9 


Paul L. Haid, president of the Insur- 
ance Executives’ Association, and S. 
Bruce Black, president of the Liberty 
Mutual, will speak on the subject “Oppor- 
tunities for Co-operation” at the opening 
session of the annual insurance confer- 
ence of the American Management As- 
sociation at the Chalfonte-Haddon Hall 
Hotel in Atlantic City on April 8-9. 
Other speakers at the opening session 
will include Col. M. C. Rorty, president 
of the association, and Floyd R. Du Bois 
of Frank & Du Bois of New York, who 
will have for his subject “Unutilized Pos- 
sibilities of Inland Marine Insurance.” 
Following his talk there will be a discus- 
sion under the leadership of John Rogers 
of Chubb & Son of New York. 

Over 500 Persons Expected 

More than 500 business executives from 
ail parts of the country are expected to 
attend the insurance conference of the 
A.M.A., an organization of buyers. J 
Albert Robinson of the insurance depart- 
ment of McKesson & Robbins and vice- 
president of the A.M.A. in charge of the 
insurance division, is arranging the At- 
lantic City meeting. 

“Social Insurance Legislation” is the 
topic down for discussion on Monday 
afternoon, fcllowing a general conference 
luncheon. H. L. Jamison, president of 
Richard L. Robert, Inc., New York in- 
surance brokers, will preside. On Monday 
evening there will be a dinner meeting 
of the insurance buyers of New York. 

At the conference session on Tues- 
day morning, April 9, Mr. Robinson will 
present “An Objective Scrutiny of Insur- 
ance,” a paper intended to suggest less 
complicated insurance procedures “at 
least to the extent of bringing out into 
the open some of the complexities, dupli- 
cations, archaic practices and competitive 
methods which impress management as 
being a hindrance to the prompt, orderly 
and efficient conduct of the business.” 
Following Mr. Robinson’s paper, P. D. 





Motor Truck Cargo Lines 
Bring Many A Headache 


Motor truck cargo insurance contin- 
ues to plague inland marine underwriters 
and there is increasing sentiment in fa- 
vor of the Inland Marine Underwriters’ 
Association adopting a uniform basis for 
the rating and underwriting of long haul 
truck cargo lines. Due to the absence 
of federal or state regulation of this 
type of public carrier there are scores of 
truck owners now operating with little or 
no capital, with trucks in poor condition 
and with poorly paid employes. The 
combination does not present an inviting 
picture to insurance underwriters and yet 
those who ship by motor truck have a 
right to ask for insurance protection. 

As rates are low the insurers derive 
only a small premium income per risk 
and not at all in keepin~ with the actual 
experience, which has long been unfor- 
tunate and costly. Until the federal gov- 
ernment votes to extend the control now 
exercised over the railroads to cargo 
trucks, passenger buses and other com- 
mon carriers insurance companies are 
likely to continue to face troublesome 
problems in truck cargo insurance. One 
solution is a firmer attitude with respect 
to rates and conditions, but that move 
is complicated by the competition of in- 
surers outside the I.M.U.A. 





LONDON PROMOTIONS 


_W. W. Harris, underwriter of the Re- 
liance Marine, and G. C. Krell, under- 
writer of the Thames & Mersey Marine, 
have been elected chairman and deputy 
chairman respectively for the year 1935. 


Betterley, assistant treasurer of the 
Graton & Knight Co., who will act as 
chairman at the session, will open the 
meeting at a round table discussion. 


The conference will close Tuesday 
afternoon with a general discussion of a 
wide variety of problems under the lead- 
ership of L. H. Wiggins, insurance man- 
ager for the Procter & Gamble Co. Those 
present will be invited to submit in ad- 
vance in writing their practical insurance 
questions and problems for discussion. In 
general, subjects coming up for discussion 
at the Tuesday afternoon meeting will 
include social insurance legislation for 
economic security. 


ACT TO STOP HOTEL FIRES 





Insurance and Other Interests Sponsor 
Bill in Michigan Legislature to 
Reduce Hotel Hazards 

A comprehensive bill to correct defects 
in the statutes revealed by the Hotel 
Kerns fire disaster at Lansing. Mich., 
December 11 in which at least thirty-one 
persons, including seven state legislators, 
lost their lives, has been introduced in 
the Michigan legislature. The measure 
is understood to have been drafted in 
accordance with ideas of Robert C. 
Loughead, chief engineer of the Michi- 
gan Inspection Bureau, and officers of 
the state fire marshal who investigated 
the Kerns holocaust. Its legislative spon- 
sor is Representative Vernon C. Brown 
of Mason, Ingham Countv. who has also 
had ample opportunity to study lessons 


of the disaster since Lansing is in 
Ingham. 
The Brown bill would regulate con- 


struction, physical safeguards and per- 
sonnel not only of hotels but of any 
“building used for sleeping accommoda- 
tions,” including such structures as 
roomine houses, apartments, fraternities, 
hospitals, state and private ‘institutions, 
etc. Specifically any building with sleep- 
ing accommodations for more than ten 
persons above the first floor comes un- 
der the measure. 


N. J. NON-RESIDENT AGENTS 

Governor Harold M. Hoffman of New 
Jersey has signed Senate Bill No. 22 
which provides that insurance agents 
having no agency in any other state may 
be licensed in New Jersey, although they 
may not actually reside in the state. The 
measure is a reciprocal one between New 
Jersey and Pennsylvania. 














OCCIDENTAL 


OCCIDENTAL 


STRENGTH 


New York 





Insurance Company . . .- 


FIREMAN’S FUND 
Indemnity Company . . . 


Indemnity Company . . . 





STATEMENT of CONDITION 


December 31, 1934 


Assets 


FIREMAN’S FUND 


Insurance Company . . 


HOME FIRE & MARINE 


Insurance Company . . . 


*$33,337,095 


*5,521,795 


3,981,903 


7,224,428 


2,806,473 


Bonds carried at amortized value—stocks at December 31st, 1934 market value—approved by 
National Convention of Insurance Commissioners. 
*Stock ownership in affiliated insurance companies valued on basis of capital and net surplus. 


PERMANENCE 


Tire Automobile Marine : Casualty - Fidelity: Surety 


9 
IREMAN'S FUND GROU 
Firemans Fund Insurance Company ~ Ocerdental Insurance Company 
Home Fire & Marine Insurance Company 
Fireman's Fund Indemnity Company ~ Occidental Indemnity Company 


Chicago 


SAN FRANCISCO 


DEPENDABLE INSURANCE SINCE 1863 


Liabilities 
$14,977,271 
2,545,071 
932,905 
4,200,864 


1,340,742 


Boston 








Surplus to 
Policyholders 


$18,359,824 
2,976,724 
3,048,998 
3,023,564 


1,465,731 


STABILITY 


Atlanta 
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Cleveland Agent Discusses Use of 
Solicitors and Sales Problems 


When presenting his report last week 
at the annual meeting of the Insurance 
Board of Cleveland Retiring President 
C. O. Ransom took occasion to comment 
on such matters as automobile insurance, 
selling more fire and allied lines of insur- 
ance, the “Cleveland owned rule,” solici- 
tors and the recent controversy over 
the fine arts rates under inland marine 
coverage. On these matters he spoke 
as follows: 

“There is still very little new property 
on which to base new property damage 
insurance, excepting that automobile 
sales have been good. Companies issued 
an important new comprehensive auto- 
mobile property damage policy a few 
months ago at rates which will go higher 
in a short time. If agents will prosecute 
a country-wide campaign to sell this cov- 
erage to their automobile owning cus- 
tomers while the finance companies con- 
tinue to compete with each other in pro- 
viding less desirable covers, agents will 
get this business back. They lost it be- 
cause of neglect in prosperous times; 
now they are short of business and want 
to regain it. 

“Property at present prices being more 
valuable than dollars, fire losses and fire 
loss ratio are down. Wind loss ratios 
in this state continue very low and your 
trustees wish some way could be found 
to supplement the present list of “sup- 
plementary contracts” with a combined 
fire and wind policy on dwellings at a 
rate which would tempt owners. High 
rates and low loss ratios never stimu- 
lated the sale of insurance. Sales mind- 
edness is increasingly apparent in a few 
companies. With many companies, the 
majority when it comes to voting, sales 
mindedness is conspicuous by its com- 
plete absence. 


“Cleveland Owned Rule” 


“Your trustees continue frequent dis- 
cussion of the so-called ‘Cleveland 
owned rule. Members probably know 
that a few other cities have a similar 
rule, enforceable in some cases against 
all outside territory and in some others 
only against those cities which maintain 
such a rule. Your trustees feel that the 
‘Cleveland owned rule’ is a necessary 
protection principally against non-resi- 
dent competitors whose large volume of 
business enables them to obtain conces- 
sions which the same companies, when 
represented by you, refuse to give to 
you. It is also a waluable protection 
against the inexcusable desire of a 
non-resident broker to continue to 
handle the business of a customer who 
has moved into Cleveland territory, when 
the broker knows full well that he can- 





Central Fire, Baltimore, 
Passes 70th Anniversary 


The Central Fire of Baltimore in Feb- 
ruary celebrated its seventieth anniver- 
sary, the first organization meeting hav- 
ing been held on February 22, 1865, in 
the closing days of the Civil War. Charles 
Weber of Baltimore was the first presi- 
dent and he served until his death in 
1884. At the time of the Baltimore con- 
flagration in 1904 the company paid 
about $1,000,000 in losses promptly with- 
out injuring its financial strength. Charles 
H. Roloson, Jr., is today president of the 
company. 





CANADIAN LOSSES DECLINE 

A decrease in comparison with the 
immediately preceding month and com- 
pared with the corresponding month of 
last year is revealed in the January fire 
loss report as issued in Toronto recently 
by the Monetary Times. Fire losses in 
Canada in the month were placed at 
$2,273,800 as compared with $2,281,545 
for the preceding month and with 


$2,873,950 in the same month a year ago. 





not possibly service the account ade- 
quately. Nevertheless cases arise which 
call for special handling and your trus- 
tees are willing to give consideration to 
such cases whenever asked to do so. 
They have done it frequently in recent 
months where life insurance companies, 
finding themselves in control of distress- 
ed real estate, established non-resident 
broker contracts for the placing of fire 
insurance. Your trustees felt that tem- 
porarily the control of such properties 
has passed out of the hands of their 
Cleveland owners. 

“Our members would serve themselves 
and their customers better if they were 
to acquire some backbone and become 
more selective in appointing solicitors. 
The general use of solicitors working 
on commission leads to unwarranted ex- 
pansion; to a general lowering of busi- 
ness standards; and to a host of other 
evils which I would be ashamed to men- 
tion publicity. In addition, it doesn’t pay. 
One of our members recently asked an 
outstanding business executive: ‘how can 
I increase production from salesmen.’ 
The answer was: ‘employ men with good 
intellectual and moral background, take 
them, educate and work with them, and 
decide at the end of six months that 
they are or are not the right kind.’ Will 
anyone deny that the substituting of 
such a plan for the present indefensible 
one of putting all comers into the busi- 
ness would improve conditions? It may 
interest you to know that competing 
systems of insurance, somewhat more 
far sighted than ourselves, are success- 
fully doing this very thing at the present 
time. 


Fine Arts Rates 


“A very serious situation, amounting 
to a direct attack against the Ohio anti- 
discriminatory law, arose in the last year 
in inland marine circles. Companies 
which some of you represent consented 
to write the fine arts coverage of a Cin- 
cinnati museum at less than the publish- 
ed fire rates. The Cincinnati and Cleve- 
land Boards, as well as other Boards, 
and the Ohio Association, carried on a 
vigorous fight to save the fire insurance 
business from serious rate demoraliza- 
tion. The companies recently proposed 
to surrender and to attempt to collect 
a legal rate. Now, however, before the 
final surrender, they brazenly urge that 
the published fire rate on the property 
be withdrawn to enable them to carry 
out their purpose. This attack was car- 
ried on by and for a well-known New 
York brokerage concern and is a typical 
illustration of its methods and of the 
need for organization protection.” 





SOMMERS HEADS DIXIE FIRE 


Paul B. Sommers, president of the 
American of Newark, was also elected 
president of the Dixie Fire of Greens- 
boro, N. C., last week. This company 
is an affiliate of the American. C. Wes- 
ton Bailey, retiring president, becomes 
chairman of the board. Other officers are 
as follows: vice-presidents, Vitt 
and Laurence E. Falls; secretary, Clyde 
A. Holt; treasurer, William M. Grover; 
assistant secretaries, Frederick Hoadley, 
T. O’Connor and Hendrick van den 
Boom, and assistant treasurer, Richard 
G. Guthrie. 





GEORGE H. LINS DEAD 


George H. Lins, an insurance broker 
with offices in New York City, died last 
week at his home in East Orange, N. J. 
He was 67 years of age and had lived in 
East Orange thirty-five years. Born in 
Baltimore, he was a graduate of Penn 
State College and there organized and 
captained the first football team of that 
institution. Surviving are his widow, a 
brother and a sister. Burial was in Green- 
wood Cemetery, Brooklyn. 


Pennsylvania Bill To 
Protect Resident Agents 


A bill aimed at roaming and fly-by- 
night agents has been introduced in the 
Pennsylvania legislature by Senator 
Charles E. Miller, Northumberland Coun- 
ty. It prohibits fire agents who neither 
maintain a Pennsylvania agency nor are 
employed by one from soliciting business 
unless associated with a licensed resi- 
dent agent of the company doing busi- 
ness in the municipality. The bill re- 
quires the commission to be paid to the 
resident agent. If there is more than 
one resident agency of the company in 
the same municipality, and the non-resi- 
dent agent fails to associate himself with 
either, the resident agencies can claim 
the commission in equal shares. 

The Miller bill also would restrain res- 
ident agents by confining them to their 
own territory. It provides that if the 
agent solicits business outside the as- 
signed territory, the commission for the 
policy shall be paid to the agent desig- 
nated to do business in that territory. 





N. Y. Merchants’ Ass’n 


Opposes Insurance Bills 


After a study of insurance legislation 
pending in Albany by its committee on 
fire prevention and insurance, of which 
Robert Adamson is chairman, the Mer- 
chants’ Association of New York has of- 
fered opposition to four bills which have 
been introduced, on the ground that they 
make it more difficult for New York 
business enterprises to obtain types oi 
insurance which they regard as essentiai. 
One of these is the measure imposing 
a 20% tax on insurance premiums paid 
to any insurer not authorized to do busi- 
ness in this state. 

Two other bills which are being op- 
posed have the effect of prohibiting agen- 
cies from acting for foreign insurance 
companies. One would make it a mis- 
demeanor to solicit business for a com- 
pany which is not authorized to transact 
business in the state and the other would 
require adjusters to obtain a license from 
the Superintendent of Insurance. An- 
other measure which is opposed is that 
introduced by Assemblyman Moran which 
would place a ban on reinsurance except 
with companies authorized to issue poli- 
cies in the state. 





Rossia Shows Gains in 


Surplus and Premiums 


The Rossia of America has issued its 
Hartford home office annual statement 
showing assets of $6,795,708, capital of 
$1,500,000 and net surplus of $1,706,508. 
The surplus increased $353,877 from the 
1933 figures. The company had an in- 
crease of $683,943, or 22% in net premi- 
ums, the premium income being $3,653.- 
287. Losses incurred amounted to 46% 
of net premiums compared with 591%4% 
in 1933. The unearned premium reserve 
stands at $2,663,560 and cash holdin«s 
total over $1,080,000. 


DROP TAX ON MO. RECIPROCALS 

The proposed 2% tax on reciprocal fire 
and casualty insurance organizations 
which was included in the original drafts 
for the new Missouri insurance code has 
been eliminated after protests by Charles 
M. Howell, Kansas City attorney and 
reciprocal insurance leader. The original 
provision made the tax on reciprocals 
the same as on stock companies and 
mutual organizations. Now a $20 fee is 
to be in lieu “of all other fees and taxes 
of every character,” not even personal 
property being taxable. 








NEWARK ASSESSMENTS RISE 


Assessments an property of insurance 
companies in Newark, N. J., have been 
increased tremendously. Companies af- 
fected include the Universal, Newark 
Fire, New Jersey Insurance Co., Mer- 
chants & Manufacturers, ~Firemen’s, 
Eagle Fire, American, Bankers Indem- 
nity and Commercial Casualty. 


Must Use Filed Fire Rate 
On Cincinnati Art Risk 


The Ohio Insurance Department las; 
week rescinded a previous ruling on the 
insuring of the Cincinnati Institute of 
Fine Arts and issued a new ruling as 
follows: “No fire insurance company or 
other insurer against the risk of fire or 
lightning may fix or charge any rate 
upon the contents of the Cincinnati In- 
stitute of Fine Arts less than the fire 
insurance rate established by the rating 
bureau which such company, or insuror 
maintains, or of which it is a member” 
This ruling is effective March 5. The old 
one held that the contents of the Insti- 
tute were not a proper subject for ma- 
rine insurance unless such contents are 
actually in the course of transportation. 
The fire rate is 19 cents and the marine 
rate 11 cents. 


Republic of Texas In 
Good Financial Condition 


The Republic of Texas opened the new 
year with assets of $6,395,231 which rep- 
resented an increase of $441,643.89. Sur- 
plus to policyholders is equivalent to 
two-thirds of the total of assets or $4,- 
227,994. This latter amount increased 
$196,331 during the year. New premium 
income was $381,521, which brought the 
total premium income for the year to 
$2,046,668. In addition to this the com- 
pany reported a low incurred loss ratio 
and it made substantial investment and 
underwriting gains. 

Three promotions of importance were 
announced following the annual meeting 
of directors. Fred A. Pierce and J. J. 
Abernethy, formerly assistant secretaries, 
were made secretaries, while John R. 
McCrary, who has headed the loan de- 
partment for several years, was added to 
the executive family with the title of as- 
sistant secretary. 


Joseph R. Knowlan Heads 
New Philadelphia Firm 


Joseph R. Knowlan, one of the three 
partners in the firm of A. R. Schmidt 
& Co. of Philadelphia, publishers of the 
insurance map surveys, has purchased the 
interest of the late A. R. Schmidt, head 
of the firm, who died last year at the 
age of 90 years, and also that of the third 
partner, Henry P. Burke. Mr. Knowlan 
has taken as associates William Thorpe 
and Herbert R. Faut and the business 
will be conducted under the firm name 
of Knowlan, Thorpe & Co. without any 
changes in the personnel and inspection 
force. The two partners of Mr. Knowlan 
have been connected with the Schmidt 
Survey Bureau for more than twenty 
years. Mr. Knowlan is a deputy most 
loyal grand gander of the Blue Goose 
and is a regular attendant at meetings 
of the New York City Pond. 











LOCAL AGENCY PROMOTIONS 


Root & Boyd, Inc., one of the leading 
local agencies of Waterbury, Conn., have 
elected Raymond E. Parker and John 
M. Brodie assistant secretaries and di- 
rectors of the corporation. Mr. Parker 
joined the agency in 1927 and has been 
manager of the Watertown branch office 
since then. Mr. Brodie was graduated 
from Yale in 1932 and from the school 
of commerce and finance of New York 
University. He went with Root & Boyd 
in July, 1932. This firm is one of the 
oldest and most representative in New 
England. 





DEATH OF FRED. STUSSY, JR. 


Frederick Stussy, Jr., prominent Brook- 
lyn local agent who died last week at 
the age of 55 years, was also active in 
organization affairs. He was secretary 
of the Brooklyn Fire Insurance Associa- 
tion and had also served as secretary of 
two previous Brooklyn agents’ associa- 
tions. Mr. Stussy and his brother Charles 
organized Stussy Bros. in 1895. Surviv- 
ing the deceased are his father and a 
brother, William K. Stussy. 
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owlan trustees to proceed at once with rebuilding plans. 
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and unexcelled service facilities to their agents. 
—— THE Liverpool & London & Globe Insurance 
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Company Limited, has insured Lafayette College 
continuously since 1873, when A. S. Deichman 
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died & Company were appointed agents in Easton, 

have Pennsylvania. 

1% The painting reproduced above was inspired by 

arker the historic burning of Pardee Hall, dormitory 

— at Lafayette College, on the night of June 4, 1879. 

1ated Less than a month later, at a meeting of the 

a college trustees, the Company paid a loss 

Boyd amounting to $100,800 on the building, and 

S... $20,000, being the total amount of insurance Pardee Hall from a recent photograph 
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Transit Policies Must Be Checked 
Before Renewals Are Sent Out 


By C. W. Bouck, 


Marine Special Agent, 


The importance of checking over the 
features of transportation policies before 
renewals are issued is emphasized by C. 
W. Bouck, marine special agent of the 
Fireman’s Fund at the Atlantic marine 
department in New York, writing in the 


current issue of the Fireman’s Fund 
Record. His timely advice follows: 
Constantly changing conditions sur- 


round practically every form of insur- 
ance. The issuance of a proper contract 
at onc time is no guarantee that the pol- 
icy is always correct per se. Inventories 
fluctuate; new trucks are _ purchased; 
sprinkler systems and burglar alarms are 
installed; hazards are increased or less- 
ened. 

Most agents are familiar with these 
factors—but how many agents apply 
their general insurance knowledge to the 
transportation policy ? 

The transportation policy is designed 
to cover the merchandise of an assured 
while in due course of transit by one or 
more of the following: The assured’s 
own trucks; public truck lines; railroad 
freight and express and _ coastwise 
steamers. 

Basic Factors of Risk Change 

A few moments of thought on the 
above will reveal the possibilities of the 
variable basic factors pertinent to any 
such risks. Changes in packing meth- 
ods; in types of carriers; increased or 
decreased limits of liability; fluctuations 
in annual volume of shipments ; exten- 
sion of territorial limits—all should re- 
ceive due consideration for possible pol- 
icy alterations. 

One typical instance will illustrate this 
point. In 1932 Agent “A” sold a man- 


Fireman's Fund Group 


ufacturer of clothing a monthly report- 
ing transportation policy to cover $200,- 
000 of merchandise shipped annually. Of 
this amount, 75% was shipped by rail- 
road freight, the balance by the as- 
sured’s own trucks. The policy carried 
limits of $1,000 on any one truck, and 
$2,500 in any one casualty; all merchan- 
dise was cased, with steel bands. 

In 1934 Agent ‘B” solicited the busi- 
ness, making a complete marine survey. 
The manufacturer’s business had im- 
proved, despite the depression, and trans- 
portation methods had been altered. 

The original policy no longer met the 
assured’s requirements. Volume had in- 
creased; higher limits were required; 
shipments now went by express to points 
beyond a 300-mile radius, and by public 
truckmen within that distance; an occa- 
sional package was sent by coastwise 
steamer, and the assured’s own trucks 
were sold, except for one employed in 
urban delivery. Shipping packages were 
changed from cases to cardboard con- 
tainers. 

Agent “B” recognized the present 
problems and submitted a specimen pol- 
icy drawn to suit the particular needs of 
the shipper. A comparison between the 
existing and the proposed policies 
brought the business to the agent who 
studied the requirements. It was an 
easy sale! 

In the above case Agent “A” had on 
his books for two years a transportation 
policy for this assured. He failed to re- 
check the policy factors prior to issuing 
renewals. He was certain of his posi- 
tion and declined offers of assistance 
from his company’s marine special agent. 





MUST PAY $400,000 LOSS 


Federal Judge Rejects Petition to Limit 
Liability on Damage Caused 
by Burning Barge 

Federal Judge Phillip Forman on Sat- 
urday at Trenton, N. J., dismissed a pe- 
tition by the Warner Quinlan Oil Co. 
seeking to limit liability for a fire which 
resulted in assessment of $400,076 dam- 
ages against the concern. 

An oil barge rented by the company 
caught fire September 14, 1929. It was 
cast adrift from the company dock on 
the New Jersey side of Staten Island 
Sound, but collided with the Standard 
Oil of New Jersey dock, causing fire 
damage there and on property of the 
Swan-Finch Oil Co. The latter two com+ 
panies were awarded damages by a jury, 
upheld by the Court of Errors and Ap- 
peals. 

In Federal Court Warner Quinlan 
asked its liability be limited to the value 
of the barge under federal statutes. Judge 
Forman found that the law. which de- 
fines charterers as those who “man, 
victual and navigate” ships, did not apply 
to the barge. The company, he said, 
hired it for an indefinite time and the 
one-man crew was paid by the owner of 
the barge, the crew buying its own food. 

“Petitioner’s contention that it ‘manned, 
victualled and navigated’ is not convinc- 
ing,” the court said. “The petitioner con- 
tends that it hired the ‘crew and the 
barge together at a flat rate.’ The type 
of relief afforded by the statute was not 
intended to cover such an arrangement 
and the courts cannot extend its mean- 
ing beyond the plain words used by Con- 


’ 


gress.” 


NEW YORK AGENCIES MERGE 

Alan F. Eifert and Lee D. French of 
French & Cochran, Inc., New York City 
agents, will merge their offices as of 
today under the name of Eifert, 
French & Co., Inc., with headquarters 
at 51 East 42nd Street. The new agency 
will represent the Rochester American, 
Seaboard Fire & Marine, North Caro- 
lina Home, New York Underwriters In- 
surance Co., American Alliance, North 
River and Great American Indemnity for 
various fire, marine, casualty and surety 
lines in the metropolitan area, suburban 
field and New Jersey. 








New York: 25 Gold Street 

Atlanta: 1 Pryor Street 

Boston: 141 Milk Street 

Chicago: Insurance Exchange Bldg. 
Dallas: Frank Rimmer 


Kirby Building 


APPLETON & COX, INC. 
UNDERWRITERS 


8 South William Street 
NEW YORK 


ALL FORMS OF MARINE 
AND INLAND INSURANCE 
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NEW POST FOR I. N. KEMSLEY 





Leaves Fireman’s Fund Here to Join Pa- 
cific Coast Agents for Appleton 
& Cox Companies 

Ivan N. Kemsley, who has been in 
the employ of the Fireman’s Fund in its 
Atlantic marine department at New York 
since coming to this country from Eng- 
land in 1929, has resigned and accepted 
a position in San Francisco as secretary- 
treasurer and chief underwriting assist- 
ant to J. R. F. Servaes, president of the 
Pacific Marine Insurance Agency, Inc., 
which is the Pacific Coast marine gen- 
eral agent for companies under the man- 
agement of Appleton & Cox, Inc. He 
takes the place of Harold W. Hauser, 
who has resigned as of March 15 and 
who leaves his present employers with 
their best wishes for his future success. 

Mr. Kemsley, by reason of his under- 
writing experience in London as well as 
in New York, is well qualified for his 
new position. 





FEDERAL HAS HUGE SURPLUS 


The Federal of New Jersey, controlled 
by interests affiliated with Chubb & Son 
of New York, shows assets of $16,536,187 
and surplus to policyholders of $12,440,- 
322 as of the close of 1934. With a cap- 
ital of $2,000,000 the net surplus is $10,- 
440,322. Cash holdings amount to nearly 
$2,000,000. The unearned premium re- 
serve totals $1,554,220. 





LAUNCH NEW GERMAN LINER 

The Hamburg American Line has 
launched a new vessel of 18,000 tons for 
passenger and freight service. This ves- 
sel is furnished with the most modern 
fire prevention and extinguishing appar- 
atus and may be followed in other ves- 
sels constructed along the same lines, as 
the firm is of the opinion that the time 
of the giant luxury liner is past and that 
the Queen Mary and Normandie may be 
- last such boats which will ever be 
uilt. 





Fine Arts 


(Continued from Page 26) 


reporting form, under which they report 
at stated intervals. 


Insurance For Museums 


In dealing with museums we have two 
main problems. One is coverage for 
permanent collections, stationed at a giv- 
en location, and also single objects or 
collections which are borrowed by one 
museum from another, commonly re- 
ferred to as loan collections. 

The larger museums do not carry in- 
surance on stationary risks. The im- 
mense values which their objects repre- 
sent, coupled with restricted budgets for 
maintenance, prohibits them from carry- 
ing insurance. The younger institutions, 
on the other hand, do carrv insurance. 


Please do not misunderstand me to say 
that the older museums are not progres- 
sive, but the younger museums feel that 
if either a part or all of their treasures 
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are destroyed they should like funds with 
which to replace them. 

As a rule museums have attempted to 
make their structures as nearly fireproof 
as possible and their concern is not with 
the hazards which accompany fire, but 
rather with those which accompany theft, 
accidental damage or malicious mischief 

The practice of borrowing among mu- 
seums is quite extensive. It is the cus- 
tom for the borrowing institution to 
either insure or meet the cost of insur- 
ing the objects borrowed until they are 
safely returned to the custody of the 
lender. So that by far the greatest vol- 
ume of business written for museums, 
whether small or large, is transit and 
exhibition coverage upon borrowed prop- 
erty. Where the museum is. engaged in 
the practice of lending and borrowing 
objects it usually is best covered by the 
reporting form. This type of coverage 
is automatic. There are no restrictions 
as to territory. 

One of the high spots of our subject, 
and incidentally the most practical of all, 
is the assessment of a rate which vill 
encourage business and at the same time 
afford a profit. 

Rating Fine Arts Risks 

We have talked about moral risk, val- 
ues and types of policies. These factors, 
of course, each contribute in certain pro- 
portions to the synthesis of every rate, 
But there is another field of purely phys- 
ical activity which looms largest in our 
calculations of rate. 

The rating on private collections is 
standardized on risks not in excess of 
$100,000. In arriving at the premium, 
where the objects are on location, we 
take the basic fire rate prevailing at that 
location, make allowances for co-insur- 
ance deductions and add to this figure 
a load, based on a sliding scale, which 
runs downward from 25 cents for $10000. 
In unprotected areas we usually add 50% 
to the base assessment within the pro- 
tected areas. In areas where extraordi- 
nary coverage is required, such as tor- 
nado or earthquake insurance, the pro- 
mulgated respective rates are added to 
the load to form the aggregate rate. This 
is equally true in dealer’s and museum 
risks after the hazards of transportation 
have been taken into consideration. 

Another element of primary considera- 
tion in determining rate, regardless of 
whether the contract is written for the 
dealer, art gallery or museum, is the de- 
gree of care exercised in the handling. 
packing, crating and transportation of 
the several art objects. 

There are a few organizations who 
have developed a very careful system of 
packing these commodities for shipment. 
Where they are usually asked to render 
their services a corresponding reduction 
in the rate may be well taken 

It is also often advisable to insert in 
the package a list of the commodities 
shipped so that those unpackine the con- 
tents may check the list and be guided 
by it in ascertaining that all the con- 
tents of the package are removed before 
the waste wrappers are discarded or de- 
stroyed, for often valuable objects are 
in this manner discarded with the waste. 

A great deal of the grief which under- 
writers encounter is caused by loss for 


breakage on statuary with protruding 
arms, wings, etc., commonly known as 
“starfish” sculpture. 


On the other hand, in handling porce- 
lains extreme care must be exercised be- 
cause of its fragility and tendency to 
contract and expand in proportion to the 
degree of heat or cold to which it is sub- 
jected. Pottery, however, is not as 
fragile as porcelain. It is constructed of 
baked clay and, therefore. is heavier in 
body and more substantial. 

Many years ago only the large col- 
lector or dealer was aware of its benefits. 
Today the bulk of our business is spread 
over an ever increasing number of small- 
er risks, which in the aggregate have 
made vast increases in the premium vol- 
ume of the business written. In the past 
fifteen years the rate has been constantly 
reduced. Today one can purchase “fine 
arts” coverage for from 30 to 50% less 
than he had to nay a decade ago. This 
has quite naturally encouraged an ever 
increasing volume of business. 
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Compensation Reserve Fund Plan 


Innovation Represents Compromise Agreement of Private 
Casualty Carriers With Gov. Lehman; Now 
Before N. Y. Senate 


Governor Lehman of New York State 
this week notified private casualty com- 
pany interests that he had decided to 
make a compromise agreement with 
them to safeguard future payments of 
workmen’s compensation insurance to in- 
jured workmen. In reaching this agree- 
ating which will’ set - $3,000 000 in 
special reserve funds, the Governor indi- 
cated his willingness to scrap his orig- 
inal plan for a monopolistic state fund 
which would have put the private car- 
riers out of the workmen’s compensation 
business in this state. 

The opposition to the state fund was 
state-wide with large buyers of insur- 
ance, civic groups and merchants joining 
sympathetically with the insurance com- 
panies against the passage of a bill by 
legislature. Mass meetings were held, 
Albany was swamped with’ messages of 
disapproval, and hundreds of thousands 
of names on petitions of opposition were 
put before the Governor. When a care- 
fully selected committee of company ex- 
ecutives called on him at the state cap- 
ital Mr. Lehman was willing to consider 

a substitute for his state fund plan if it 
aia give security to compensation 
claimants. 

Reserve Plan An Innovation 

The company people immediately got 
busy and much midnight oil must have 
been burned in getting into shape in less 
than two weeks the present compensa- 
tion reserve fund plan. It is regarded 
as an innovation in the compensation 
business, has commanded the attention 
of insurance men country-wide, and it 
would not be surprising if adaptations of 
it were submitted to the legislatures of 
Minnesota and New Jersey where mo- 
nopolistic state fund bills are pending. 

The New York bill carrying out the 
provisions of the compromise agreement 
“og introduced in the Senate this week 

- D. T. O’Brien, chairman of the sen- 
~4 aoe committee. It provides: 
Features of Plan 

1. A $3,000,000 special reserve fund to 
be created by the insurers by the pay- 
ment of 1% of their premiums. This 
fund will serve as protection against de- 
faults. 

2. Immediate payment of amounts 
fixed in death and permanent disability 
cases into another special fund. This 
fund will be kept for those entitled to 
compensation in such cases. 

The $3,000,000 will be made up by the 
payment of $2,300,000 by stock compa- 
nies and $700,000 by mutual companies. 
One per cent of annual premiums which 
now average about $40,000,000 will pro- 
vide $400,000 a year for the fund. 

The payments into the fund will start 
immediately and continue until the $3,- 
000,000 is accumulated. If defaults oc- 
cur and payments have to be made out 
of the fund, the 1% assessment will start 
again and continue until the fund is up 
to $3,000,000 again. This fund will be 
administered by the state insurance de- 
partment. 

The special fund for death and _ per- 
manent disability cases will be an ad- 
junct of the state insurance fund. In- 
stead of permitting the insurers to con- 
tnue their present system of paying 
compensation in stated installments, they 
will be required to transfer the total sum 
for each case into the state fund and the 
periodical payments will be made to the 
persons entitled to receive the same by 
the state. 

Plan Outlined in Detail 
Under new article 5 of the bill, sec- 


tions 61 to 67, more detailed information 
is given as to the workings of the com- 
pensation reserve fund plan. It is noted 
that both stock and mutual insurance 
companies are to have their own funds 
known respectively as “the stock work- 
men’s compensation security fund” and 
the “mutual workmen’s compensation se- 
curity fund.” Section 70 tells how the 
fund will be administered; section 71, 
modification of insolvency; section 72, 
rights and duties of superintendent of 
insurance as administrator of the funds, 
and section 73, expenses of the admin- 
istration. Section 62 and 63 read as 
follows: 


Section 62. “Payments into stock 
fund; returns. 1. Every stock carrier 
shall file on or before the first day of 
April, 1935, with the commissioner of 
taxation and finance and with the 
superintendent of insurance identical re- 
turns, under oath, on a form to be pre- 
scribed and furnished by the superin- 
tendent of insurance, stating the amount 
of net written premiums for policies is- 
sued or renewed by such carrier, during 
the calendar year nineteen hundred and 
thirty-four, to insure payment of com- 
pensation pursuant to the workmen’s 
compensation law of New York State. 


For the purpose of this section “net 
written premiums” shall mean gross 
written premiums less return premiums 
on policies returned “not taken” and on 
policies canceled. Thereafter, on or be- 
fore the fifteenth day of February, May, 
August and November, of each year, 
each such carrier shall file, quarterly, 
similar identical returns stating the 
amount of such net written premiums for 
such policies issued or renewed by such 
carriers during the three months’ periods 
ending, respectively, on the preceding 
December 31, March 31, June 30, and 
September 30. 


2. For the privilege of carrying on 
the business of workmen’s compensation 
insurance in this state, every stock car- 
rier shall pay into the stock fund on the 
first day of April, 1935, or within thirty 
days after this act takes effect, a sum 
equal to 1% of its net written premiums, 
as shown by the return hereinbefore 
prescribed for the calendar year 1934, 
and thereafter each such stock carrier, 
upon filing each quarterly return, shall 
pay a sum equal to 1% of its net written 
premiums, for the period covered by such 
return. 

Sec. 63. Suspension of payments into 
stock fund. When the aggregate amount 
of all such payments into the stock 
fund, together with accumulated interest 
thereon, less all its known liabilities, and 
estimated liabilities on pending cases, be- 
comes equal to 5% of the New York 
workmen’s compensation loss reserves 
of all stock carriers as of December 3], 
next preceding, or becomes equal to $2,- 
300,000, whichever amount is the greater, 
no further contributions to said fund 
shall be required to be made, provided, 
however, that whenever, thereafter, the 
amount of said fund shall be reduced 
below 5% of such loss reserves or $2,- 
300,000, whichever is greater, as of said 
date by reason of payments from and 
known liabilities and estimated liabilities 
on pending cases of said stock fund, then 
such contributions to‘said fund shall be 
resumed forthwith, and’ shall ‘continue 
until said fund, over and above its known 
liabilities and estimated liabilities on 
pending cases shall be equal to 5% ot 
such reserves or $2,300,000, whichever is 
vreater. . 
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Many Insurance Men to Participate In 
Greater N. Y. Safety Conference Mar. 5-7 


Easily two dozen casualty insurance 
people interested in accident prevention 
are slated to take some part in the sixth 
annual Greater New York safety con- 


ference to be held March 5 to 7 inclu- 
sive at the Hotel Pennsylvania. It is 
being given ‘under the auspices of the 
metropolitan chapter of the A. S. S. E., 
engineering section of the National 
Safety Council and many co-operating 
groups including the National Bureau of 
Casualty & Surety Underwriters. There 
will be twenty-seven group sessions, the 
most helpful of them to insurance men 
being the following: Highway safety— 
engineering and enforcement: Col. Har- 
old Fowler, first deputy police commis- 
sioner, presiding. Safety Exchange— 
Wesley M. Graff, National Bureau of 
C. & S. Underwriters, chairman. The 
Dust Problem—Lewis A. DeBlois, con- 
sulting engineer, chairman. Safety and 
the N.R.A.—presided over by Howard 
Coonley, president, Walworth & Co. 
Highway Safety—Education—Col. M. A. 
O’Connor, Connecticut motor vehicle 
commissioner, chairman. At this session 
Robert I. Catlin, Aetna Life, will talk. 
One of the popular features will be 
the showing of two safety films, “Once 
Upon a Time,” the Metropolitan Life’s 
technicolor, cartoon moving picture deal- 
ing with street safety, and “Saving Sec- 
onds,” the Aetna Casualty & Surety pic- 
ture depicting highway accidents. 
Albert W. Whitney, National Bureau 
associate general manager, who is edu- 
cational vice-president of the National 


Safety Council, will appear prominently 
in the child education session, giving a 
summary of the aims and achievements 
of the child safety movement. 

Among the insurance committeemen 
and speakers are the following: W. 
Graham Cole, Metropolitan Life, general 
chairman; George McAinsh, American 
Mutual, program chairman; L. L. Spen- 
cer, Travelers, attendance chairman for 
insurance. 

W. M. Graff, National Bureau, will pre- 
side over the safety exchange; Mr. 
Snencer will talk on the effect on good- 
will of public accidents; R. E. Simpson, 
National Bureau, will tell about the II- 
luminating Engineer; Walter S. Paine, 
Aetna Life, will preside over the Hand- 
ling Material session; Arthur G. Smith, 
Travelers Fire, is on the fire prevention 
program. 

At the session devoted to New Jobs 
D. L. Royer, Ocean Accident, will dis- 
cuss physical fitness and placement of 
workers. And at their respective ses- 
sions Arthur S. Johnson, American Mu- 
tual Liability, treats Dust Control from 
Day to Day; Frank E. Morris, Liberty 
Mutual, discusses personal safety equip- 
ment; W. Graham Cole, Metropolitan 
Life, presents how a well organized in- 
dustrial safety program may be applied 
to public works; Robert S. Elberty, 
Fireman’s Fund Indemnity, tells about 
organizing the working of a safety pro- 
gram. 

Admission to the Conference is with- 
out cost. President John E. Long at 
the banquet will present safety awards. 





N. Y. Priority Upheld 


The constitutionality of Section HM of 
the New York State workmen’s com- 
pensation law, which grants priority t 
compensation claimants of home stat 
companies, has been affirmed by the 
Court of Appeals at Albany. 

The attack on Scction 34 came before 
the highest State court on appeal from 

decision of the Supreme Court, New 
York County, in connection with the li- 
quidation of the Southern Surety Co. by 
Superintendent Van Schaick. 





RUTHERFORD AT SARASOTA 

Paul Rutherford, vice-president and 
general manager of the Hartford Acci- 
dent & Indemnity, is recuperating at 
Sarasota, Florida, from an appendicitis 
operation. Rapidly gaining his strength, 
Mr. Rutherford is expected back at the 
office within a weck. 





ARKANSAS GUEST LAW 
An automobile guest bill has become 
law in Arkansas. 


TO HEAR P. T. SHERMAN 





Noted Insurance Lawyer Will Address 
Personal Accident Bureau’s Meeting 
on Social Security Program 
A feature of the forthcoming annual 
meeting on March 14 of the Bureau of 
Personal Accident & Health Underwrit- 
ers will be an address by P. Tecumseh 
noted New York City insur- 
ance lawyer, who is advisory counsel of 
the casualty chief executives’ association, 
Mr. Sherman will talk on the “Proposcd 

Social Security Legislation.” 

E. C. Bowen, Aetna Life, who is chair- 
man of the governing committee of th 
Bureau, will preside and among the most 
important reports to be submitted ar 
those of the underwriting and governing 
committees. In addition a sub-commit- 
tee, headed by John Lydon of the Occan 
Accident, will give the results of its s'x 
months’ study of the life indemnity fea- 
ture. 

Medical reimbursement is expected to 
be discussed at the open forum which 
follows the reading of the reports, and 
election of officers. 


Sherman, 
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Ohio State Fund Plan 
Hit in N. J. Report 


GOOD WORK BY WM. WILSON 





As Compensation Committee Chairman 
He Turns in Exhaustive Study 
of Situation 





Outstanding among the subjects be- 
fore the New Jersey Association of Un- 
derwriters meeting in Trenton a week 
ago was how best to sidetrack legislative 
efforts being made to put the state into 
the workmen’s compensation and auto- 
mobile insurance fields. A note of 
warning on the present state fund trend 
was sounded by several of the speakers 
but none was more vigorous in his 
treatment of this problem than William 
Wilson, chairman of the compensation 
committee, whose report brought such 
commendation that it was voted to re- 
print and send it out to the entire mem- 
bership. 

After some weeks of study into the 
merits of various methods of furnishing 
the proper protection and _ reimburse- 
ment of injured workmen, Mr. Wilson 
was convinced that all parties at inter- 
est in the compensation problem are 
best served by the American doctrine of 
competition in private industry, and 
that to change over to a monopolistic 
state fund in New Jersey would be an 
economic waste because it would mean 
scrapping the results of twenty-four 
years of experience and the millions of 
dollars that are invested by private car- 
riers in the state. 

Ohio Committee’s Findings 

The Ohio non-competitive state fund 
came in for plenty of attention in Mr. 
Wilson’s report, and as industrial con- 
ditions in Ohio are approximately par- 
allel to those in New Jersey, the speaker 
made direct comparisons between their 
method of administering compensation 
and those in New Jersey. The Ohio 
fund, incidentally, has been compelled 
to increase its rates 79% in the past four 
years and another advance is imminent. 

Impressively Mr. Wilson called at- 
tention to conclusions reached by the 
Governor’s investigating committee into 
the Ohio compensation law after a ten 
months’ study of the setup. He said: 

“Tt is interesting to note that the com- 
mittee that made this report was com- 
posed of five men, two of whom were 
Charles F. Michael, president, Ohio 
Manufacturers’ Association; Warren F. 
Perry, secretary, Ohio Manufacturers’ 
Association; two others were O. B. 
Chapman, president, Ohio State Federa- 
tion of Labor, and Thomas J. Donnelly, 
secretary-treasurer of the state federa- 
tion. These men are presumably by 
their association strongly in favor of the 
so-called Ohio plan, Messrs. Michael 
and Perry because of the fact that the 
Ohio plan permits self-insurance which 
many of the large manufacturers of 
Ohio take advantage of, and Messrs. 
Chapman and Donnelly because the 
Ohio plan was primarily a union labor 
venture.” Quoting from the summary 
of findings of this committee, we find 
the following statements: 

Administration of Plan Scored 

1. “Because of inadequate and ineffi- 
cient administration the Ohio plan has 
failed in important respect in yielding 
results contemplated by a fair and rea- 
sonable interpretation of the aims and 
purposes of the act. 

2. “We find that the state has been 
seriously delinquent in providing the 
funds essential to a qualified and ade- 
quate administrative personnel and is 
itself badly delinquent in the payment 
of premium dues. 

3. “That sound actuarial status or in- 
surance factor has not been fully main- 
tained, as disclosed by the actuarial sur- 

(Continued on Page 46) 


Compensation Risks Covered 


Under N. J. Uninsured Risks Plan 


The New Jersey method of handling 
the small uninsurable compensation risk 
problem is meeting a situation which two 
or three years ago was critical. At that 
time there was no substitute machinery 
provided and employers suffered much 
embarrassment. Then the New Jersey 
Compensation Rating and Inspection Bu- 
reau stepped in and provided a plan 
whereby risks which could not get com- 
pensation coverage would be assigned to 
a company after seven turndowns. 

A. R. Lawrence, manager of the rat- 
ing bureau, who is special deputy insur- 
ance commissioner, gave the New Jer- 
sey Association of Underwriters in ses- 
sion last week at Trenton some up-to- 
date facts and figures on the size and 
number of such uninsurable risks. Last 
October, he said, there were 186 of these 
risks assigned on which the premium 
amounted to $70,000. Since then some 
twenty risks per month have been 





C. S. STULTS DIPLOMATIC 





C. STANLEY STULTS 


As presiding officer of the New Jersey 
association C. Stanley Stults distinguished 
himself at last week’s Trenton meeting 
by his graciousness in making members 
“at home,” especially the newcomers to 
the ranks, and his diplomatic ability in 
sidestepping floor discussions on contro- 
versial subjects. 


placed in this group so that now more 
than 250 are being carried by private 
carriers, representing about $100,000 in 
premiums, which is less than 1% of cur- 
rent compensation premium volume in 
the state. Junk dealers, private detec- 
tive agencies and wrecking concerns fig- 
ure largely in the uninsured classifica- 
tion, 

Mr. Lawrence said the largest case is 
an industrial concern which had a sub- 
stantial occupational disease hazard, but 
which has now put itself in better order 
and has been rated up. For the most 
part the risks are of a most nondescript 
type and “leave one to wonder why they 
would ever seek coverage under this 
plan.” Said Mr. Lawrence further: 

“The only conclusion I can reach is 
that the retirement of companies and 
cancelation of agencies has left some 
of the little fellows out of luck for the 
time being.” 





CONFER WITH N. J. AGENTS 





Delegation from Casualty Underwriters 
Ass’n Talk Over Legislative Situa- 
tions During Trenton Meet 
A delegation from the Casualty Un- 
derwriters Asociation of New Jersey, 
headed by E. C. Graff, General Accident, 
conferred with the state agents’ asso- 
ciation leaders at last week’s semi-an- 
nual meeting in Trenton. The discus- 
sion was largely on legislative matters, 
working toward a closer contract be- 

tween the two organizations. 

President Graff extended an invitation 
to the state and county presidents to 
join with the Casualty Underwriters at 
their monthly luncheon affairs which 
was appreciated. Also welcomed was Mr. 
Graff's offer to reprint for state distri- 
bution the report of William Wilson, 
chairman of the state association’s com- 
pensation committee, which gave an ex- 
cellent bird’s-eye view of the situation 
in that field. 

Among the Casualty Underwriters 
members who conferred with the agents 
were Walter C. Schryver, United States 


F. & G.; Ernest H. Babbage, Bankers 
Indemnity; Byron C. Conklin, Hartford 
Accident; and Douglas S. Schenck, 


Jersey City. 





MEMBERSHIP UP TO 391 
Charles E. Meek, Jr., membership com- 
mittee chairman of the New Jersey Asso- 
ciation of Underwriters, reported at Tren- 
ton last week that there are 391 members, 
a gain in the past year of twenty-two. 





H. L. Godshall Hits High Spots of 
Present N. J. Legislative Session 


Godshall of Atlantic City, 
legislative committee chairman of the 
New Jersey Association of Underwrit- 
ers, gave the semi-annual gathering in 
Trenton last week the benefit of his 
years of experience when he urged that 
agents keep in close contact with legis- 
lators “for your own advantage.” Un- 
less the lawmakers are told why cer- 
tain measures are injurious to insurance 
interests they are liable to fall in line 
with the demand for a bill, Mr. Gods- 
hall said. He promised the association 
that individually they would be advised 
when any obnoxious bills were removed 
from committee, following which he sug- 
gested that members give to legislators 
“in their own words” reasons why such 
bills should be defeated. 

Instead of making a lengthy report in 


Harry L. 


the middle of a session of the state leg- 
islature Mr. Godshall hit the high spots, 
noting that forty-nine insurance bills 
had been introduced, that the state sen- 
ate had been “peculiarly free of bills 
bad for agents,” and that one measure, 
Senate 22, had already become law. 
This bill provided that insurance agents 
having no agency in any other state may 
be licensed in New Jersey, although 
they may not actually reside in this 
state. It is a reciprocity measure be- 
tween New Jersey and Pennsylvania. 


Assembly Bills” 


In the state assembly, Mr. Godshall 
said, several bills are detrimental to the 
agents’ interest. He referred to As- 
sembly 72, providing for a state-oper- 
ated automobile liability insurance fund, 





A. R. Lawrence Favors 
N. J. Silicosis Bills 
VIEWS COMPENSATION TRENDS 
Rating Bureau Chief Tells N. J. Agents 
1934 Should Show Improved Com- 


pensation Loss Ratios 








A number of significant workmen’s 
compensation trends were noted by A, 
R. Lawrence, deputy insurance com- 
missioner of New Jersey, in his address 
last week before the semi-annual meet- 
ing of the New Jersey Association of 
Underwriters in Trenton. Encourag- 
ingly he observed that the past year has 
been marked by constant effort to se- 
cure a more comfortable underwriting 
situation country-wide, and while the 
1934 figures are not yet available he felt 
that the experience will show a year of 
improving loss ratios. New Jersey it- 
self, he felt, has adequate compensation 
rates, but elsewhere he said the attempt 
to secure adequate rates has met with 
difficulty due in part to lack of a satis- 
factory program. 

Because New Jersey people should be 
just as much interested in national com- 
pensation trends as they are in their 
own state, Mr. Lawrence reviewed in 
detail the new rating program of the 
National Council on Compensation In- 
surance, which has been endorsed by the 
commissioners’ convention. He _re- 
marked that it has been largely adopted 
by the states to which it has been sub- 


mitted and that “it will improve the un- 
derwriting situation materially.” 
Looking ahead he anticipated that 


greater busiriess activity bringing higher 
payrolls will have salutary effect on the 
i935 experience. 


Adopt Loss Constant in N. J. 


Little of the national program, the 
speaker said, could be applied to New 
Jersey’s rate setup with one exception, 
i.e., the recognition of the variable trend 
in losses as the size of the risk de- 
creases. And the answer to this prob- 
lem lies in the addition to the premium 
sum of a flat sum called a loss con- 
stant. So within the past few weeks a 
combined loss and expense constant in 
substitution for the expense constant 
alone has been an approved new fea- 
ture in the compensation rate setup in 
New Jersey. This change is in antici- 
pation of next rate revision in the state 
which is due June 30. 


Aggravated Silicosis Situation 


Among specific compensation prob- 
lems touched on by the speaker was the 
increasingly difficult question of how 
best to cope with “dust” cases, espe- 
cially silicosis, which have been so ex- 
pensive to settle. He said: “Such claims 

(Continued on Page 46) 





Passaic County association with fifty-five 
has the largest county membership. Its 
secretary, William F. O’Brien, is chair- 
man of the newly created publicity com- 
mittee. 





which “would put the agent out of the 
automobile liability business.” 
Assembly bills 142, 143 and 144, having 
the approval of the legislative commit- 
tee, call for amendments to the work- 
men’s compensation act as respects dust 
diseases, particularly silicosis cases. 
medical board of three members would 
be created for a study of such diseases. 
The New Jersey agents gave Assem- 
bly 187, creating a single state- operated 
workmen’s compensation insurance fund, 
much attention both in executive and 
regular Session, and it was explained 
that this measure had been promoted by 
labor interests but held in abeyance 
upon the request of the commissioner 
of labor pending a suitable solution of 
claim payments caused by defaulting 
(Continued on Page 46) 
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1911 1935 


More than twenty years ago. it became evident that automobiles must supplant 
horse-drawn vehicles as a medium of personal transportation and local delivery ser- 
vice. 


When, in those early days, certain of the nation’s largest industrial concerns, 
whose names are a byword in every household, purchased their first automobile, they 
insured it with American Auto. And these great companies, some of whom today 
operate fleets of more than one thousand cars, have continued their preference for 
American Auto ever since. 


During this same period of nearly a quarter of a century, thousands of individ- 
uals who in its earliest days joined American Auto’s family of policyholders have 
continued uninterruptedly to insist upon American Auto’s extraordinary protection, 


facilities, and service. 


And of the Agents appointed during its first year, virtually all who are still living 
are loyal and prosperous American Auto Agents today. 


There’s a reason. 


T otal Admitted Capital and 
Assets End of Year Surplus 
$ 680,856 1914 $ 335,627 
5,915,210 1924 1,376,995 
10,767,828 1934 3,392,772 


American Automobile Insurance Company 
L. A. HARRIS, President ST. LOUIS, MISSOURI 








BRANCH OFFICES 


BOSTON COLUMBUS MILWAUKEE PITTSBURGH 


211 Boston Insurance Exchange 1111 Beggs Building 711 Warner Building Investment Building 























Wilfred J. Paquet R. I. Taylor C. M. Latta Jet Parker 
Manager Manager Manager Manager 
CHICAGO DETROIT NEW ORLEANS ST. LOUIS 

A-2123 Insurance Exchange South 1717 First National Bank Bldg. 1227 Hibernia Bank Bldg. 15th Floor Pierce Bidg. 
E. D. Loring Robert Z. Alexander J. J. Grevemberg Louis H. Antoine 
Resident Vice-President Resident Vice-President Manager Manager 
CINCINNATI INDIANAPOLIS NEW YORK SAN FRANCISCO 
3301-2 Carew Tower 210 Continental Bank Bidg. Suite 2101, 80 John St. 301 Adams Grant Bldg. 
Cameron H. Sanders M. W. Doyle R. S. Choate George E. Adams 
Manager Manager Resid Vice-Presid Resid: Vice-Presid 
CLEVELAND LOS ANGELES PHILADELPHIA SEATTLE 
1028 Hanna Building 200 Corporation Bldg. Manh Buildi 518 Skinner Bldg. | 
George W. Talkes Don R. Sessions J. R. Hughes J. R. Lawson 
Resident Vice-President Resident Vice-President Resid Vice-Presid Manager 
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and Newark Agents 


Attend Globe Indemnity Seminars 


With a larg billboard back- 


ground on which was painted a collection 


poster 


buildings 


and dwellings, each containing enough 


prospects to rivet the attention of an 


intelligent and energetic agent for som« 


the Globe 


a series of region 


time, Indemnity inaugurated 


sales meetings on 
Tuesday of this weck in a Garden City 
Island) country club. The second 
Newark 


followed by 


(Long 
yesterday, and 
others at the 
NM. ¥ 


Indianapolis, 


meeting was In 


these will be 
Westchester 
Philadelphia, 
Chicago and Elmira, 
Chairman W. J. Thompson introduced 
as the first speaker Thomas J. Grahame, 
vice-president and metropolitan manager 
who is also one of New York City’s sales 
geniuses. Mr. Graname looked pleased 
that there were sixty-eight agents inter- 
ested cnough in selling features to take 
a day off from their offices in Br to 
be present. before him were some agents 
who have represented the Globe from 
the start and some who have represented 
companies in the Royal fleet, or their 
offices, for a longer period than that. 
Two of the agents who followed the 
sales talks with unusual interest wege 
John and Harold McTigue, whose father, 
Andrew McTigue, has represented the 
Liverpool & London & Globe on Long 
Island for half a century. 
Theme of the Meeting 

Charles E. (Buck) Hyde of Port 
Washington, L. I., was one of the first 
to arrive He is not only one of the 
most successful agents on Long Island 
but is one of the owners of the Port 
Washington News and has owned many 
properties on the island \lso present 
was William F. Varney of Rockville Cen- 
ter, who ran for President of the United 


Country Club, Rve, 
Pittsburgh, 


nN. ¥ 


States against Hoover and — He 
was the candidate of the Prohibition 
party. 


called attention to the 
slogan on the — back of the 
speakers’ table, Business is not around 
the corner: it’s on every street.” He said 
that the miscellaneous lines would be 
emphasized in the selling talks The 


Mr. Graham« 


billboard printed the names of the mis- 
cellaneous covers. There were several 
columns of them. There wasn’t time 


during the meeting to cover all of the 
collateral lines. but attention was called 


to auite a number of them 

“We all know what are the main lines 
of insurance,” said Mr. Grahame. “Now 
let us get posted about the others. Every 


agent should know what his company 
will write and one of the saddest experi- 
ences of a soliciting agent is to have his 
client say: ‘T took out a so-and-so pol- 
icy in the Blank Insurance Co. I didn’t 
know you fellows issued that cover.’ You 
certainly can’t write insurance unless you 
solicit it. So heat the other fellow to it 
and ask him first. Call some of these 


covers ‘luxury lines’ if you will. but the 
people are buying them and, therefore. 
they must be necessities.” 


E. E. Bradley on A. & H. 


Mr. Grahame 


was followed by E. E 
Bradley who discussed accident and 
health insurance It is the second larg- 
est line of casualty insurance. Of the 


entire casualt: volume in this 
country one-fifth of the premiums are 
accident and health. One of the pleasant 
things about writing this cover is that 
about 90% of it will renew. Commissions 
are liberal and help nicely in meeting 


“remium 


including a factory, a store 


the expenses of the office. Everybody 
wants his earning power protected. 
Some of the oe questions which 


can be asked in accident solicitation are 
these: 
Is your income guaranteed? If you 


are free from financial worries now what 
would be your thought if you found your- 
self unable to earn anything because of 
injury or sickness? What do you invest 
that brings you the greatest returns? 
(The answer is “Your time.”) 

Some bring 

The number of persons who lose arms, 
legs, feet or hands each year from acci- 
dent is 100,000. There are about twenty 
accidents to one fire. Each year 150,000 


facts home are these: 


doctors are kept busy and people con- 
tribute a quarter of a billion dollars a 
year to their support. Insurance com- 


panies pay a personal accident claim to 
one out of each eight policyholders each 
year 

“Who are the prospects?” asked Mr. 
Bradley. His answer in part was this: 
Every able-bodied business or profes- 
sional man or woman over 18 and under 
65 years of age. The lawyer, doctor, 
dentist, undertaker, manufacturer, mer- 
chant, clerk or superintendent are pre- 
ferred prospect When the agent en- 
ters a home the man of the house, the 
wife, the sons and daughters are pros- 
pects. When the agent enters a bank 
every employe is a prospect. The factory 
and office offer hundreds of prospects. 

“Make up a list of men and women 
you know who ought to have a policy 
and the first time you meet them tell all 
about it,” said Mr. Bradley. He said 
there is no set method of selling acci- 
dent; no stereotyped sales talk. 

“There is no special immunity from ac- 
cident, and we have yet to meet the man 
who a moment before the accident did 
not consider himself a very safe accident 
risk.” 

McCloskey on Burglary 

The next speaker, H. J McCloskey, 
had burglary insurance as his topic. He 
started by talking about Residence Bur- 
glary, which represents 50% of the bur- 
glary policies written. 

“There are several 
writing this policy 


different ways of 
First, we have the 
divided form of policy: Section A ap- 
plies to jewelry, silverware and furs; 
Section B to wearing apparel, laces, rugs, 
tapestries, pictures, paintings, plated 
ware and all other household goods and 
personal property common in residences 
generally, including $50 on money and 
securities; and, secondly, there is_ the 
50% automatic coverage. A policy of this 
kind is written in the full amount ap- 
plying to the household effects and is 
limited to 50% on jewelry, silverware 
and furs. The next form is the blanket 
coverage which covers in the full amount 
without division or limitation with the 
exception of the $50 on money and se- 
curities. Then there is the snecific cov- 
erage which can be written in conjunc- 
tion with any of the above forms. As 
for example, an insured should desire 
$500 on the 50% form or the blanket 
form and $1,000 specific insurance, this 
could be granted: or upon the basis of 
$500 Section A, $500 Section B and then 
an additional amount specifically. Now 
in connection with these policies, espe- 
cially the divided form a policy, the 
minimum amount of insurance applying 
to Section B must not be less than $500. 
In other words, we cannot issue a policy 
on a divided form with $1750 under A 
and $250 under B. or $900 under A and 


$100 under B, but we can reverse this. 
We can write $200 under A and $800 


and all 
nothing 


or nothing under B 
under A, or all under B and 
under A,” said Mr. McCloskey 

“This policy may be issued for three 
years at three times the annual premium 
less 10%, payable 50% the first year, 
30% the second year and 20% the third 
year. If the entire three-year premium 
is paid in advance there is an additional 
discount of 5% over the three-year in- 
stalment premium. In other words, we 
would charge three times the annual pre- 
mium, less 10% and less an additional 
5%. These two discounts are not added 
together but are deducted separately.” 


under B, 


Mercantile Open Stock 

Next he took up Mercantile Open 
Stock Burglary. Then the Mercantile 
Safe Burglary policy was reviewed. The 
speaker had most interesting charts il- 
lustrating various types of safes and told 
how easy they were for yeggmen to open. 
He said in part: 

“Now oftentimes we are confronted 
with risks where a prospect carries about 
$10,000 worth of safe burglary insurance 
on money and securities in an ordinary 
fireproof safe. A risk of this kind is 
not only very hazardous but the prospect 
is paying $13.50 per $1,000 of insurance 
or $135 per year whereas it would be 
better for them to purchase a round 
solid steel door burglar-proof chest for 
about $70 or $80 in the second hand mar- 
ket and they could then purchase $10,000 
of insurance on the same property for 
about $36 per year, provided the said 
chest was equipped with an approved re- 
locking device so that by doing so they 
could save over $100 per year after the 
first year. These chests or safes would 
take the Class E rate, which would be 


only $3.60 per $1,000 instead of $13.50 
as that charged for Class B fireproof 
safes. 


“If securities only or merchandise only 
are to be insured under a Safe Policy of 
this kind, a discount of 25% is allowed. 
If the safe is to be covered for property 
damage only, 50% discount may be al- 
lowed. Fifty per cent discount is given 
for approved re-locking devices.” 

Other policies reviewed were Paymas- 
ter, Messenger and Robbery policy; such 
forms as building and loan associations, 
churches and fraternal organization pol- 
icies; storekeepers Burglary and Rob- 
bery; Bank Burglary and Robbery cov- 
erage; Bankers Blanket Safe Deposit 
30x policy; Renters Safe Deposit Box 
policy, and Securities Insurance policy. 
Loss under the last named cover in- 
cludes all destruction of or damage to 
securities while located in vaults or safe- 
tv deposit boxes of the bank. Rates for 
Securities Insurance Policy for losses of 
safe deposit boxes run from $1 per $1,000 
up to $2 per $1,000. 

Bonstelle on Boiler; Bragg on P. G. 

G. C. Bonstelle discussed Boiler and 
Machinery insurance. That covers dam- 
age to the object insured; damage to the 
property of the insured: damage to the 
property of others for which the assured 
is legally liable ; legal liability arising out 
of death or injury to any person not in 
the employ of the assured (if that cov- 
erage is desired), and expenses of suits 
for damages to nersons or property due 
to the accident. 

F. H. Bragg had as his topic Plate 
Glass insurance. He described it as the 
simplest line of insurance that is written 

Among other things he said that there 
is a great deal of non-shattered glass 
being used and neople who have such 
windows think they are non-breakable. 
which is an error, as it will break the 
same as any other glass will. However, 
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breakage of non-shattered 
glass it costs more than 200% to replace 
than the ordinary glass does. 

The best tipster for Plate Glass pros- 
pects is the glazier. He knows about 
the new buildings being erected and 
those which have glass replacement as 
well as those which are not carrying in- 


in case of 


surance. He said that many building 
owners require their tenants to carry 
Plate Glass cover. He advised agents to 
have a pretty good idea in advance of 


calling what the premium is going to be. 

One of the interesting charts he 
showed was how sales dropped off in a 
drug store when the show window had 
been broken and was not in use. Candy 
sales dronned off 32%; specialties, 41%; 
toilet articles, 18% 

Meredith, Houlihan and Field 

George F. Meredith discussed fidelity 
bonds. One statement he made was that 
most fidelity bonds losses are on trusted 
employes. The skilled and trusted em- 
ploye knows more about the books than 
does anyone else and has a temptation 
to embezzle. 

H. C. Houlihan told of the work of the 
claim department and complimented Long 
Island agents on the character of their 
business. There was not much ambulance 
chasing or crooked claims in the sub- 
urban towns of Long Island. 

Automobile insurance was covered by 
George W. Field. He told of the incon- 
veniences, sometimes the business ruin 
of car owners who are not protected by 
insurance. Poor people need auto lia- 





bility insurance if they drive a car. Ver- 
dicts do not run as high against poor 
peopie as against rich, but the burden 


of defense is heavier on them. The rich 


carry liability insurance because of the 
danger of heavy damages against them. 
Judgments fall heavily on the poor. If 


properly protected the insured finds that 
all costs taxed against the assured in 
any legal proceeding are paid by the 
company. The company pays all pre- 
miums on attachment or appeal bonds 
required in such proceedings. It pays 
all interest accruing after entry of judg- 
ment. It pays for immediate surgical 
relicf as shall be imperative at the time 
of the accident, and furnishes other pro- 
tection. Without protection the car 
owner may lose his personal possessions 
and if he inherits some money that may 
be attached. 

All of the speakers answered questions 
and at the conclusion of the meeting the 
agents expressed themselves as_ being 
very well pleased as it had been a de- 


cidedly informative meetine \ number 
of officers of the Royal and L. & L. & G., 
including Assistant U. S. Managers 
G. F. Neiley and H. Conick, attended 


Globe home 


being E. J. 


the meeting as well as some 
office men, one of them 


Scofield. 
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45TH ANNUAL STATEMENT, DECEMBER 31, 1934 
ASSETS LIABILITIES 
United States Government Bonds........ $1,354,595.06 Reserve for Unearned Premiums......... $2,180,425.99 
U. S$. Gov’t. Bonds maturing in 1935..... 961,413.20 Reserve for Losses and Claims........... 2,190, 129.85 
ee 4 Paar oe Pre aircrews os ) penn one Reserve for Loss Adjustment Expense... . . 47,368.21 
ailroad Bonds and Stocks............. 35,015 ’ 
Sega: 3 ; pthc len he Reinsurance Reserves ..........00c0000% 262,020.91 
Public Utility Bonds and Stocks......... 1,571,111.36 eee ‘ 
ttere : x 5 
me Miscellaneous Bonds and Stocks......... 2,205,634.88 Commissions and Brokerage............. 91,136.15 
ee Soe Federal and State Taxes.............00- 168,913.54 
Ps | 1. a a < a | 
bi = fig? — and me ant a 7,994,671.57 IE IE ibis st aera hOGS 159,667.71 
an OO MP TR iacccoscs saws $1,044,604. Vol ae : ; “ , 
a ‘ Es : untary Contingency Reserve.......... 500,000.00 
nt as Cash in Office...........-. 6,400.00 1,051,004.19 ; ~_ 
ng in- 
ilding ? 5,599 ,662.36 
carry Premiums, not over three months due..... 583,414.84 Capital Paid In............ $1,000,000.00 
“3 be Reinsurance Receivable ..............-. 68,749.61 ns errs to 3,222,866.09 
ss the Ce an re re 59,606.24 nbeicagainndaatiin 
s_ he Ce WR os es cece ce weacso cores 65,082.00 Surplus to Policy-holders............... 4,222,866.09 
ina 
» had , - = ee " 
fee Total Admitted Assets......... $9,822,528.45 Total Liabilities .............. $9,822,528.45 
N%; 
Bonds and Stocks are valued in accordance with requirements of State of New York Insurance Department. 
delity On the basis of December 31, 1934 market quotations for all bonds and stocks owned, this company’s total admitted Assets 
; that and Surplus would be increased by $179,083.77. 
— Securities carried at $682,149.68 in the above statement are deposited as required by law. 
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On the Production “Firing Line” 








Commissions Are Plentiful In 


The Miscellaneous Casualty Lines 


By J. C. Heyer, 
Vice-President, Metropolitan Casualty 


Profit in the insurance agency business 
is determined by the simple formula of 
deducting all operating expenses from 
earned commissions. 

The amount of profit, assuming of 
course that overhead is limited within a 
reasonable figure, largely depends upon 
the wisdom applied in directing produc- 
tion energy. 

Building a truly profitable insurance 
agency requires something more than 
mere soliciting insurance; it demands 
concentrated effort, with a very definite 
plan of selling lines of business that will 
remunerate labor to the greatest possible 
degree. 

Two Kinds of Agents 


Survey of the insurance field discloses 
two classes of insurance agents—one 
building for the future, known to the 
public as the Insurance Man, and the 
other struggling with no constructive 
plan, referred to as “the man in the in- 
surance business.” 

The Insurance Man projects and di- 
rects his ability to earn through the 
means of time far into the future in or- 
der to gain the best yield in income over 
the long pull, just the same as the shrewd 
investor projects and directs surplus 
funds into securities that yield the great- 
est income with every degree of sound- 
ness over the long pull. 

It goes without saying that no agent 
can hope to become successful, regard- 
less of ability, under the long pull pro- 
gram or any other unless that agent aims 
production squarely in line with a very 
definite plan formulated so as to make 
possible the release of a full measure of 
determination. 


Greatest Field of Prospects 


Many insurance agents seem to have 
gained the impression that big commis- 
sion incomes are only in the making by 
way of soliciting large lines. This is not 
a fact, as is clearly evident from pasi 
insurance history, and as proof of this 
contention one need only investigate the 
commission earnings of insurance agents 
specializing in the development of aver- 
age renewable lines in the following 
classes of business: 

Personal Accident. 

Blanket Residence Coverage. 

Burglary Lines. 

Public Liability Insurance (all forms). 
Professional Liability Protection. 
Products Liability Insurance. 

Numerically these lines present not 
only the greatest field of prospects, but 
examination also discloses the fact that 
this field has the lowest percentage of 
insured risks, which proves conclusively 
that they offer the most fertile field. 

Space will not permit comment on each 
of these lines of business, so suppose we 
take under consideration one coverage 
of the several Burglary classifications, 
Residence Burglary, Theft or Larceny, 
and attempt to visualize sales possibili- 
ties by a practical common sense appli- 
cation. 

Planning having been admitted to be 
essential in good prospecting, it becomes 
necessary to determine a workable sched- 
ule of merit with a definite objective 
and then have the courage to follow 
through. 


The average town of five thousand 


population has at least a 10% prospect 
field, or five hundred prospects for Resi- 
dence Burglary, Theft or Larceny insur- 
ance coverage. 


Selecting Prospects 


It would seem reasonable to assume 
that the average insurance agent is suf- 
ficiently acquainted in the town or city in 
which he lives and works to select 20% 
of the most likely five hundred pros- 
pects, or one hundred, for the origination 
of a real Residence Burglary, Theft or 
Larceny sales campaign. 

First, card index each of the five hun- 
dred prospects with such information as 
will permit sorting into five groups of 
one hundred each, setting aside the se- 
lected most likely one hundred names 
which shall constitute group one. 

Group One: Prospects whose resi- 
dences are located in the most desirable 
residential sections and whose financial 
position would attract the burglar by rea- 
son of ownership of jewelry, costly rugs, 


expensive furs, silverware and high 
priced furnishings. 
Group Two: Prospects from infor- 


mation available and subsequently col- 
lected whose situation would prove next 
of importance as a mark for the burglar. 

Group Three, Four, Five: Each group 
classified by the collection of data on 
the three hundred prospects falling into 
these three groups during the sales cam- 
paign on Groups One and Two, so as to 
perpetuate the Residence Burglary, Theft 
or Larceny drive. 

Appreciating the fact that every active 
agent has many daily problems to solve 
in connection with essential details on 
fire and other lines of business, it is un- 
derstood that a full time Burglary sell- 
ing campaign would be out of the ques- 
tion. However, no agent could possibly 
alibi himself out of a working plan that 
directed solicitation on this line of busi- 
ness when systematically co-ordinated 
with his daily rounds. 


Burglary 


Prospects of Group One should be in- 






terviewed first, and the order of calls on 
each regulated by including a few in a 
practical daily arrangement of business 
until all five groups have been completely 
and satisfactorily covered. 

The average Burglary premium is $30, 
and failure to recommend this form of 
protection to your clients only leaves the 
door open for other agents to gain con- 
trol of such business as you now enjoy 
from such individuals. On the other 
hand, should you sell Burglary insurance 
to one of the other fellow’s clients it 
paves the way for additional business. 

Agents are overlooking rich opportuni- 
ties in this field-for increased commission 
earnings, as practically every property 
owner and tenant is a prospect. 

Burglary insurance renews year after 
year, and the commissions are the same 
on each renewal as the first year. 

Statistics inform us that burglaries and 
thefts are more frequent than fires and 


‘no home is immune to entrance by these 


criminals. The jewelry, silverware, rugs, 
furs, etc., of the middle class are just as 
tempting, if not more so, than the val- 
uables of the wealthy. 

The cost of protection, compared with 
the peace of mind afforded by a Burglary 
policy, is insignificant. One visit by a 
burglar to the home would cost the in- 
dividual many times the investment for 
protection. 

Learn the coverage of a Residence 
Burglary, Theft or Larceny policy thor- 
oughly and do your duty as the Insur- 
ance Man in the interest of the public 
in your field. 

Just a reasonable amount of work, 
coupled with some real determination, 
will do the trick, and a similar soliciting 
program on the renewable lines referred 
to in this article will form the foundation 
on which can be constructed a truly 
profitable insurance agency. 
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Re-Insurance Co. 
Robert C. Ream, President 
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above t are d i 
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$1,000,000.00 
2,574,975.70 
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E. M. ALLEN BACK FROM COAST 





California Developing Industrial Angles 
and Soft-Pedaling “Vacation 
Paradise” Feature 
E. M. Allen, executive vice-president, 
National Surety, returned this week 
from the Pacific Coast. He found im- 
proved conditions there, less emphasis 
being placed upon the tourist trade and 
the natural beauties of California. In- 
stead, there is marked development 
along industrial lines. Manufacturing 
activities along new angles are noted, 
especially in the silk business where so 
much raw material has been sent to the 
East to be manufactured. More of this 
manufacturing on the Coast is taking 
place. Mr. Allen was in San Francisco 
during Market Week, which was a great 
success. The real estate situation is 
showing considerable improvement and 
California cities are not so much wor- 
ried by municipal debts as are some of 
the towns in other sections of the coun- 

try. Banks are in good shape. 

A National Surety Corporation change 
has been made in Seattle where former- 
ly there was a branch office. Groninger 
& Co. have been appointed general 
agents and are taking over the branch 
office and setting it up as a surety divi- 
sion of the agency. J. H. Lobdell of 
the Groninger office has been made 
manager of the surety department. 





Congressman A. A. Waldron 


50 Years in Insurance 


Former Congressman A. A. Waldron, 
Philadelphia fire and casualty general 
agent, who is a frequent visitor to New 
York, has been in the business for more 
than fifty years. He is giving more at- 
tention to his insurance agency this year 
than in several years past due to the fact 
that he did not return to Congress this 
session. Better times are on the way, 
he told a reporter of The Eastern Un- 
derwriter. 

Representing several substantial fire 
and casualty companies the Waldron 
agency is housed in a good-looking build- 
ing of its own on South Fourth Street, 
Philadelphia, and his own private office 
is as spacious as that of any company 
president. For years he has been active 
in insurance federation work and now 
has associated with him G. R. Dette, one- 
time manager of the Pennsylvania fed- 
eration. 





NEW MEXICO GUEST LAW 
A guest liability bill has become law 


in New Mexico and is to be effective 
ninety days after adjournment of the 
state’s legislature. The law provides 
that “release from liability is not to ap 
ply if the accident shall have been 1n- 
tentional or caused by driver’s heedless- 
ness or reckless disregard of rights of 
others.” This is considered the first 


casualty bill to become law in this year's 
legislative sessions. 
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42% Surplus Gain 
Made by Pacific Ind. 


TOTAL 1934 INCOM FE. $5,149,530 
Report to Stockholders Points to 15.79% 
Increase in Net Premiums; Assets 


Up to $8,305,674 





Net premiums written by the Pacific 
Indemnity of Los Angeles during 1934 
totaled $4,897,143, representing an in- 
crease Of $667,848, or 15.79% over the 
1933 figures of $4,229,294, according to 
the report submitted to stockholders at 
the annual meeting of the company Feb- 
wary 21 by Lee A. Phillips, chairman of 
the board, and M. R. Johnson, president. 

Income of $252,387 from investments 
prought the total income of the com- 
pany for the year ended December 31, 
1934, to $5,149,530, and disbursements oi 
$4,311,328 left an excess of income over 
disbursements of $838,201. 

During the year there was an increase 
of $709,921 in normal insurance reserves, 
4 substantial part of which was due di- 
rectly to the increase of 15.79% in net 
premium writings for the year. In ad- 
dition there was a net charge to surplus 
of $20,496 on account of non-admitted 
reinsurance. After making these ad- 
justments, and releasing $317,785 from 
the contingent securities reserve, there 
was credited to surplus account $425,570, 
increasing the surplus from $1,005,493 to 
$1,431,063, a gain of 42.32%. 

8.43% Gain in Assets 

Admitted assets at $8,305,674 were up 
$646,006 or 8.43% over the $7,659,668 re- 
ported the previous year. 

Referring to the ratio of losses, in- 
cluding loss expense, to premiums 
earned, which increased 8.72% from the 
1933 figure to 59.6%, the report called 
attention to “astounding increase in the 
number of serious automobile accidents 
and fatalities throughout the United 
States. The repeal of prohibition was 
directly responsible for a sharp increase 
in accidents caused by drunken drivers,” 
the report continued. “The situation 
has finally aroused public interest, and 
the law enforcement agencies locally 
and nationwide are now taking cogni- 
zance of the condition. If this public 
interest can be sustained, and the law 
enforcement agencies will continue their 
campaign to curtail accidents, we shall 


directly feel the beneficial effects 
thereof. 

“The effect of the N. R. A. on cost 
of repairs and replacements has also 


All our other 


been an important factor. 
producing 


lines of business have been 
satisfactory results.” 

Earnings for 1934, after including 
equity in increased unearned premium 
reserve created during the year, totaled 
$231,256, equal to $1.54 per share. In 
addition, the release in the contingent 
securities reserve, amounting to $317,785, 
equaled an additional $2.12 per share. 
These two items total $549,042, equal tc 
$3.66 per share, and after eliminating 
the credit for equity in increased un- 
earned premium reserve, and adjusting 
non-admitted reinsurance, the increase 
in surplus, amounting to $425,570, was 
equal to $2.84 per share, resulting in an 
increase in the book value of the stock 
trom $16.70 at the end of 1933 to $19.54 
at the end of 1934. The liquidating 
value was increased by $3.51 per share 
and now stands at $25.67. 

A. B. Miller, president, California 
State Board of Agriculture, was elected 
a member of the board of directors. 
The board re-elected all officers and 
J. A. Van Roo, assistant secretary, was 
appointed comptroller and _ assistant 
treasurer, to fill the vacancy caused by 
the death of Frank E. Wright. Miss 
Otlie Wewerka was appointed assistant 
secretary. 





NEW HOOPER-HOLMES BRANCH 


The Hooper-Holmes Bureau has opened 
2 branch office at Phoenix, Ariz., in 
charge of W. W. Wilson, who has con- 
ducted the sub-office in that city for 


several years. 





U. S. GUARANTEE AHEAD 


1934 Surplus Increased $700,000; Under- 
writing Profit $421,191; Net Premi- 
ums, Assets Also Gain 

\ssets, surplus, net premiums and net 
underwriting profit all registered gains 
in the 1934 financial statement of the 
United States Guarantee. Total admit- 
ted assets were $9,822,528 as compared 
with the 1933 figure of $8,967,358. The 
1934 surplus was $3,222,866, an increase 
of $700,000 as compared with $2,546,341 
the year previous. And net underwriting 
profit last year was $421,191 as compared 
with $294,653. This makes more than 
ten years of continuous underwriting 
profit. Net premiums last year totaled 
$5,316,812, over $225,000 ahead of the 1933 
production of $5,091,667. 

_The sound investment policy of the 
United States Guarantee is indicated by 
the quality of its portfolio of bonds and 
stocks. United’ States governments 
amount to $2,316,008; state and munici- 
pals, $866,901 ; railroad bonds and stocks, 
$1,035,015 ; public utility bonds and stocks, 
$1,571,111, and miscellaneous bonds and 
stocks, $2,205,634. The liquidity of the 
company’s position is shown in its assct 
item of $1,051,004 cash in banks and of- 





fice. If the basis of December 31, 1934, 
market quotations had been used for all 
bonds and stocks, the total admitted as- 
sets and surplus of the company would 
have been increased by $179,083. 

President George H. Reaney in com- 
menting on the 1934 results reports an 
improvement in the bonding experience 
and an overall casualty loss ratio of 
slightly under 40%. Automobile casualty 
insurance experience produced a loss ra- 
tio of 50%. He is optimistic that this 
year’s business will continue to show an 
improvement. 


U.S. F. & G. Managers 
At Boston in Limelight 


Boston managers of the United States 
F. & G. have recently figured in the 
limelight. So recognition is given in the 
company’s monthly bulletin to Edward 
J. O’Neil who has been re-elected presi- 
dent of the Massachusetts Casualty Un- 
derwriters’ Association, and James P. 
Parker, who was re-elected chairman of 
the Insurance Council of Massachusetts 
for the fourth consecutive year, and vice- 
president of the Insurance Federation of 
Massachusetts. Mr. Parker is also a 
membcr of the executive committee of 
the Surety Underwriters’ Association of 
Massachusetts. 











United States Fidelity & Guaranty Co. 
with which is affiliated 
Fidelity & Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 








W. H. HALL’S SUDDEN DEATH 
Canadian Surety’s General Manager Had 
Served Company for Forty Years; 
Son With American Surety 
W. H. Hall, first vice-president and 
general manager of the Canadian Surety 
of Toronto, a subsidiary of the American 

Surety, died suddenly on February 25. 

Mr. Hall was 65 years old, had served 
the company for approximately forty 
years. He was a member of the Rotary 
Club and other civic organizations. He 
is survived by three daughters and a 
son, Charles H., who is an assistant sec- 
retary of the American Surety and the 
New York Casualty. 





MULLIGAN DROPPED DEAD 

John Mulligan, who has been in charge 
of the mail department of the National 
Surety Corp. for the past few years, 
dropped dead last Sunday night. 
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Amherst Psychological Tests Give New 
Drivers’ Proneness to Auto Crashes 


Casualty insurance safety experts and 
accident prevention-minded executives 
are watching with interest the progress 
being made at the Massachusetts State 
College, Amherst, in the psychological 
tests to ascertain the proneness of new 
automobile drivers to accidents. Just re- 
cently Dr. Harry R. DeSilva, who 
is conducting the experiments, gave some 
examination contests of a half dozen 
tests at the Boston automobile show, and 
they proved to be one of the most pop- 
ular features there. Dr. DeSilva’s 
apparatus consisted of actual sections of 
motor vehicles contributed by the Ford 
Motor Co. and parts of ordinary traffic 
signal apparatus. 

It was definitely indicated by these 
tests that many drivers have faults, such 
as slowness of response, inability to re- 
sist distraction or poor vision, that are 
of the kind that cannot be overcome by 
experience. Until such tests as will re- 
veal these flaws become official, the test- 
ing of thousands of drivers voluntarily 
under such conditions as exist at the 
Auto Show is expected to aid drivers in 
overcoming their weak points by making 
them known to the individual. 


Color-Blind and Alcohol Tests 

It is interesting that the famous Ishi- 
hara color-blind test is part of the ex- 
amination. There is a chart with circles 
of brilliantly colored dots and scattered 
among them are uniformly colored dots 
which to a normal person form numerical 
figures. There is also one dotted circle 
which reveals nothing to a person of 
ordinary vision but on which a numeral 
appears to a color-blind person. 

Included in the group was an exhibit 
showing the progress of investigations 
being conducted at the Massachusetts 
State College to develop a practical, sci- 
entific test to detect the presence of 
alcohol in a driver’s system. 

In conducting the tests the reactions 
of the subjects are recorded through 
elaborate electrical circuits and by finely 
adjusted and co-ordinated timing meters. 
Students and co-eds from the college 
direct the men and women being tested 
and tabulate the findings. 


Cope With Highway Dangers 

The driver who takes these tests faces 
practically every situation encountered 
on the highway. First he views a sec- 
tion of highway. Two miniature auto- 
mobiles are proceeding along it, one 
overtaking the other. Before the rear 
vehicle passes the other, both disappear 
behind a fence shutting them off com- 
pletely from view. This fence has num- 
bers painted on it, from 1 to 20. The 
subject is supposed to estimate at what 
number the second vehicle will pass the 
first. This test is designed to reveal 
a driver’s ability to estimate relative 
speeds, a quality which is absolutely es- 
sential for safe driving. 

The “indoor driver” is then transferred 
to a nighttime scene. In this test which 
is one of the most ingeniously con- 
structed of the entire group, the subject 
looks through an eyepiece into a closed 
box where he suddenly gets the effect of 
meeting another automobile with glaring 
headlights. A woman appears to be 
walking along the side of the highway, 
which is faithfully reproduced even to 
the heavy cable fence. The glare of the 
approaching vehicle can be varied rela- 
tively to the strength or weakness of 
another beam supposedly coming from 
that driven by the subject. The “driver” 
is graded according é0 his ability to see 
the pedestrian figure under varying con- 
ditions. 

In the brake reaction test the subject 
sits in a standard driver’s seat, grasping 
a standard steering wheel. His feet rest 
on regulation pedals, adjusted to cus- 
tomary tension. His right foot is on an 
accelerator button. Suddenly a traffic 
light flashes red, automatically starting 
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a time recorder. The subject is sup- 
posed to take his foot off the accelerator 
as quickly as possible and depress the 
brake pedal. As soon as the pedal goes 
down an inch or two it stops the time 
recorder. 

Steering Alertness 

In the steering test a _road-scape, 
painted in perspective, swings slowly 
back and forth in an aperture just in 
front of the test car’s “radiator cap.” 
The movement, actuated by cans, is ir- 
regular and strikingly realistic. The 
driver by turning the steering wheel is 
supposed to check the movement of this 
road-scape so that the radiator cap is 
always in the center of the road. Al- 
though the painted scene moves and the 
car is stationery, the optical effect is 
just the contrary. The adjustments are 
made so that the best driver can’t stay 
in the center of the road all the time 
and the most inexpert can give a fair 
performance. 

Another test reveals the driver’s ability 
to gauge quickly the relative motion of 
other vehicles. He peers through an 
eyepiece into what looks like a covered 
bridge. In it is a model automobile 
which the conductor of the test suddenly 
moves almost imperceptibly forward or 
backward. The subject is required to 
press a button either forward or back- 
wards as soon as he perceives which way 
the model is moving. 
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Many Badly “Glare-Blind” 


Dr. DeSilva in discussing the results 
of his tests with The Eastern Under- 
writer has found a great many people 
are badly “glare-blind” and don’t real- 
ize it until they take a “glare” test. 
The age for optimal ability in steer- 
ing a car, Dr. DeSilva has found, is, 
as might be expected, between 18 
and 25. He says: “Boys from 14 to 
17 years old were much poorer as a 
group in steering co-ordination. The 
decline in steering ability was very 
slow from 25 to 55. From 55 the de- 
cline was more rapid so that by 70 
years old the deterioration is quite 
marked.” 
| As soon as the weather clears up a 
driving field will be established on the 
Massachusetts State College campus 
and the activity will then be concen- 
trated on training drivers in full-sized 
cars. Thus Dr. DeSilva will discover 
whether his laboratory tests will 
measure the degree of training and 
improvement shown by his subjects. 
In this venture, he writes, “we have 
the assurance of co-operation from 
bus and trucking companies.” 











Anti-Social Aspects Of 
Compulsory Car Cover 


H. S. IVES TALKS UPSTATE 
Tendency to Mandatory Insurance Is to 
Increase Accidents as Merchant’s 
Experience Proves 


One of the chief defects of the com- 
pulsory automobile insurance plan is 
that it will not take care of all those 
legally entitled to relief, said Henry 
Swift Ives, Association of Casualty and 
Surety Executives, in two recent ad- 
dresses made in this state. He talked 
on February 20 to the Buffalo Associa- 
tion of Fire Underwriters. On the fol- 
lowing day he addressed the Syracuse 
Underwriters Exchange, making  sub- 
stantially the same talk in both cities. 

Mr. Ives estimates the total gross cost 
of automobile liability and property 
damage insurance to the motor vehicle 
owners of this state under the provi- 


sions of the bill now before the state 
legislature as $140,000,000 annually to 
begin with. Other itcms which auto 


owners will pay are $61.000,C0) for gaso- 

line tax and about $43.000.000 in the 

shape of registration and other feces. 
Anti-Social Results 

Based on the Massachusetts experi- 
ence it can be demonstrated, said Mr. 
Ives, that a compulsory automobile law 
in this state would inevitably produce 
the following undesirable and anti-so- 
cial results, among others: 

It would increase accidents. 

It would lead to laxity and indiffer- 
ence in the enforcement of traffic laws 
and safety regulations. 

It would promote fraud 
eering as to claims. 

It would not accomplish its advertised 
objective of providing universal 100% 
security for those with just and legal 
claims. 

It would inject politics into the mak- 
ing of insurance rates. 

It would inevitably increase insurance 
rates. 

It would enormously increase litiga- 
tion and court congestion. 

It would compel insurance companies 
to accept undesirable risks. 

Massachusetts Experience 

Mr. Ives continued: “The tendency of 
compulsory insurance to increase acci- 
dents is plainly shown by Massachu- 
setts statistics. In 1926, the year be- 
fore the Massachusetts law took effect, 
838,111 automobiles caused 681 deaths, 
25,351 injuries and 27,436 collisions, ac- 
cording to the official records. In 193 
the 946,240 registered cars caused 921 
deaths, 53,055 injuries and 43,575 colli- 


and _ racket- 


sions. These figures need no elabora- 
tion. They are conclusive in establish- 
ing the fact that accidents have 


materially increased under the compul- 
sory liability insurance law. 

“It seems to me that any plan for the 
more adequate financial compensation of 
highway accident victims ought to be 
junked unless it can be clearly demon- 
strated that it will materially decrease 
accidents. There can be no excuse for 
the adoption of an expensive, compli- 
cated and unfair general scheme of in- 
demnity which makes prevention more 
difficult and which tends to increase hu- 
man suffering. Certainly there is today 
enough misery resulting from careless 
and reckless driving and traffic law vio- 
lations without throwing this accident 
provocative monkey wrench into the 
machinery of prevention and law en- 
forcement. * * * 

“Despite the efforts of an efficient 
state motor vehicle department, there 
has been a marked tendency in Massa- 
chusetts to subordinate compensation to 
punishment for traffic law violations. In 
some of the best regulated communities 
it has been found that almost inevitably 
the injured person refuses to sign a 
complaint when assured of a financiai 
settlement. This condition is not pe- 
culiar to Massachusetts, but it is more 
acute there because everyone knows 


everyone clse is supposed to carry in- 


ee 
surance. To prevent such compromises 
in some instances investigating officers 
are instructed to file the complaint. 
themselves. 

“In general, however, the tendency jg 
to substitute dollars for jail cells as the 
penalty for reckless driving. When the 
end sought is reparation and indemnity 
it is altogether logical that prevention 
and punishment become subordinate ob- 
jectives in both the public and the off. 
cial mind. The principle is, in mog 
cases, the same as that which condones 
larceny when restitution is made. 

On Par With Primitive Custom 

“The whole compulsory — insurance 
scheme is about on a par with the prim. 
itive custom of permitting the purchase 
of immunity for misdeeds. Its adyo- 
cacy is, in effect, a confession that our 
supposedly highly developed civilization 
cannot master the highway accident 
problem, and that it is therefore neces. 
sary to revert to the legal code of bar- 
baric tribes in which compensation was 
the estabiished policy for injuries, and 
prevention through community enforced 
restraints was unknown. It ought to be 
obvious that when drivers, police off- 
cials and the public generally begin to 
recognize that under compulsory liabil- 
ity insurance highway accidents are 
more of a private matter than a public 
affair, and that the state has provided 
a system of assured private compensa- 
tion when liability is proved, the natural 
reaction will be to consider this compen- 
sation in lieu of all other penalties, 
and especially those which might be im- 
pany by the enforcement of the public 
aw. 





DRIVERS’ LICENSE BILL 


Measure in Mo. Senate Supported by 
St. Louis Traffic Commission; 
Has $1 License Fee 

In Missouri a drivers’ license bill pre- 
pared by Circuit Attorney Franklin Mil- 
ler of St. Louis and supported by the 
traffic commission of Mayor Bernard F. 
Dickmann of that city has been presented 
to the state Senate. It provides for the 
examination of all applicants for drivers’ 
licenses and for suspension of a license 
for violation of a citv traffic ordinance. 
The license fee would be $1 for every 
three years. 

This bill is far more stringent than the 
Automobile Club of Missouri bill that 
was perfected by the House of Repre- 
sentatives on January 30. That bill car- 
ries only a fifty cent fee for three years 
and two convictions within a year on 
charges of reckless driving would be nec- 
essary before the license could be sus- 
pended. 





Decision on Mo. Silicosis 


Damage Suits Sustained 


The United States Court of Appeals 
has sustained the juridiction of the Fed- 
eral courts in the numerous silicosis dam- 
age suits brought against the St. Joseph 
Co. of Flat River, Mo., by miners for- 
merly employed by that company. The 
decision upholds a ruling of United 
States District Judge C. B. Faris, who 
held that the company was legally entitl- 
ed to defend the suits in the Federal 
courts on the grounds of diversity of 
citizenship, inasmuch as the concern is 4 
New York corporation. 

The decision was based on a damage 
suit broucht by Edward P. Leonard, a 
former miner, who is seaking $30,000 on 
the grounds that he contracted silicosis 
while working in the company’s mine, 
and affects the status of several hundred 
similar suits pending against the concern 
and several other corporations that are 
incorporated in other states and doing 
business in Missouri. 


ONTARIO’S JANUARY ACCIDENTS 

There were 4,376 accidents reported to 
the Workmen’s Compensation Board of 
Ontaria in January compared with 4,328 
for December and 3,807 for January 0 
last vear. Total benefits awarded amount- 
ed to $506,070, of which $409,525 was for 
compensation and $96,545 for medical aid. 
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“Attractive Package” Idea 
Applied to Ins. Policies 


Creating a smart exterior appearance 
jor package goods as a psychological aid 
to public acceptance is not exclusively 
confined to tangible commodities. For 
recently the Maryland Casualty has an- 
nounced a new, colorful, exterior for all 
its insurance policies, adapting the “at- 
tractive package” idea to its product. 

Said Silliman Evans, Maryland’s pres- 
ident: “In recent years the idea of sell- 
ing things in attractive containers has 
spread so widely that today the outside 
appearance of a package product has 
come to be recognized as an important 
factor in public acceptance. 

“It is felt that a Maryland Casualty 
insurance policy, which is a document of 
yalue, should on first sight convey to the 
holder an impression of worth. In the 
new design an effort has been made to 
express in tangible form the real but in- 
tangible value of insurance. 

“The policy is looked upon as_ the 
‘yackage’ that contains the Maryland 
product—insurance protection.” 

The policy design features an outside 
border finely engraved, resembling that 
of a high-grade security, lithographed in 
green. This border consists of an end- 
less chain of miniature Maryland seals, 
signifying security. Inside, underlying 
the printing of the actual policy terms, 
isa large Maryland seal, also in green. 


RE-ELECT OFFICERS, TRUSTEES 
All officers, trustees and board mem- 
bers of the Workmen’s Compensation 
Reinsurance Bureau were re-elected at 
the recent annual meeting. A. Duncan 
Reid, Globe Indemnity, is president and 
J. W. Morrison is secretary. Trustees 
include Henry Collins, Ocean Accident, 
and Jesse S. Phillips, Great American 
Indemnity ; members of the board of gov- 





‘ ernors include Jas. L. D. Kearney, Hart- 


ford Accident; J. M. Haines, London 
Guarantee & Accident; F. J. O’Neill, 
Royal Indemnity, and Lamar Hill, F. & C. 


EDWARD J. GORMAN’S CHANGE 





Leaves Employers’ Liability for N. Y. 
Office of Fidelity & Deposit; His 
Background 
Edward J. Gorman, one of the bright 
young men in the metropolitan surety; 
fraternity, starts March 1 his new work 
in the production department of th- 
Fidelity & Deposit’s New York branch 
He has resigned his post with the Em- 


ployers’ Liability New York office ‘o 
make this new move. 
A Brown University graduate, Mr. 


Gorman’s first experience was with the 
United States F. & G. in Buffalo as a 
special agent following which he served 
that company in Boston in a similar ca- 
pacity. After some Vermont experience 
he came to New York, studied law ev-- 
nings at Brooklyn Law School, won his 
degree in 1930, and although admitted to 
the New York bar has never practiced 
law. 

Since 1930 Mr. Gorman has been with 
the Employers’ Liability in the surety 
department of its New York office doine 
both surety production and underwritin«. 





TRAVELERS GENERAL AGENTS 





Charles L. Crane Co. of St. Louis Select- 
ed; Agency Will be Fifty Years 
Old in 1936 
The Charles L. Crane Co. of St. Louis 
has just been appointed general agents 
of the Travelers for all casualty lines. 
This agency is headed by A. L. McCor- 
mick, a prominent figure in the National 
Association of Casualty & Surety Agents. 

As general agents of the Travelers the 
agency will operate independently of the 
company’s St. Louis branch. Well known 
throughout the Middle West, Charles L. 
Crane Co. will observe its fiftieth anni- 
versary next year. 





ON MEDITERRANEAN CRUISE 

Nathan Joseph and Henry Sobel, bo‘h 
prominent insurance brokers in New 
York, are on a Mediterranean cruise. 


Recent Albany Bills 


The following bills have recently been 
introduced in the New York legislature: 

Assembly bill introduced by Edward S 
Moran, Jr., Democrat of Brooklyn, and 
referred to insurance comuinittee, which 
would add a new section 326-a to the 
insurance law, permitting a domestic mu- 
tua! casualty company organized prior 
o 1925 and maintaining surplus of at 
last $250,000 to receive from its mem- 
bers cash premiums in advance without 
contingent liability. 

Assembly bill introduced by Christo- 
pher C. McGrath, Democrat of the 
Bronx and referred to judiciary commit- 
tee, which would add a new section 53 
to the membership corporations law, per- 
mitting corporation not organized for 
profit but maintaining a sick and death 
benefit fund and whose membership is 
composed entirely of members of New 
York letter carriers association, to ex- 
ercise powers of a credit union. 

Assembly bill introduced by Edward 
S. Moran, Democrat of Brooklyn, and 
referred to insurance committee, amend- 
ing Section 341, insurance law, by pro- 
viding no mutual automobile casualty in- 
surance corporation shall be organized 
unless at least 300 persons owning at 
least 600 automobiles have agreed to take 
insurance, annual premium cost of which 
shall not be less than $350,000 instead of 
$200,000 as at present. 

Senate bill introduced by John T. Mc- 
Call, Democrat of New York City, under 
which distributors of motion pictures 
would pay a $5,000 annual license fee 
and file a surety bond or insurance pol- 
icy of $100,000, while exhibitors would 
pay an annual license fee of $1,000 and 
file a surety bond or insurance policy. 

Assembly bill introduced by D. Mal- 
lory Stephens, Republican of Putnam 
County, and referred to labor committee, 
amending Section 90, workmen’s compen- 
sation law, by providing that the state 
insurance fund shall be applicable to 
payment of expenses necessary. 


Senator Radcliffe Talks On 
Roosevelt in Philadelphia 


Insurance Commissioner Owen B. Hunt 
of Pennsylvania made his first public 
appearance this week since his recent 
appendicitis operation at the annual ban- 
quet of the Insurance Society of Phila- 
delphia. He was to have been one of 
the two speakers, but his trip from At- 
lantic City, where he has bcen conva- 
lescing, had tired him out and he merely 
expressed his gratification at being pres- 
ent and thanked the crowded ballroom 
of the Penn Athletic Club for the hearty 
ovation it tendered him. 

United States Senator George L. Rad- 
cliffe of Maryland, who has been first 
vice-president of the Fidelity & Deposit, 
turned out to be the onlv speaker of the 
evening. He did not, however, talk about 
insurance. A personal friend of Presi- 
dent Roosevelt for many years, he was 
asked to talk about the President. And 
he did. 

W. Stanley Kite, resident vice-presi- 
dent, Hartford Accident. was g neral 
chairman of the committee in charge of 
the affair. 





E. C. STONE AT DOOLEY DINNER 





Employers’ Group Middle Dept. Manager 
Observes Twenty-fifth Anniversary 
With Organization 

With Edward C. Stone, United States 
manager of the Employers’ Group, pres- 
ent to extend his felicitations in person, 
agents and brokers of the Pennsylvania 
middle department gathered at the Penn 
Athletic Club, Philadelphia, last Saturday 
night to honor H. Jordan Dooley on his 
twenty-fifth anniversary with the com- 
pany. 

The dinner boasted just one speech- 
that of Albert Bird of Bird, Ford Co. of 
Wilmington, Del., who aas represented 
the company for thirty years, when he 
presented a grandfather’s clock to Mr. 
Dooley on behalf of the agents. 
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Scottish Auto Company 
Ordered to Wind-Up 

THE ANGLIAN OF GLASGOW 

Lloyd’s Comes to Aid of Policyholders 


by Offering New Coverage at Spe- 
cially Reduced Rates 





The winding up of the Anglian Insur- 
ance Co. of Glasgow, which wrote au- 
tomobile insurance through more than 
thirty branches in England, Scotland and 
Wales, has been ordered by the Edin- 
burgh court of session. The company 
was formed in 1929 to take advantage of 
the increased business expected as a re- 
sult of the road traffic act clause bring- 
ing into effect compulsory automobile 
insurance. The winding up order was 
made on a petition presented by the 
Board of Trade. According to the pe- 
tition the company is insolvent to the 
extent of £23,000 ($115,000). 

Formerly known as the Omnibus & 
General Insurance Co., the Anglian had 
a capital of £100,000 in 4s. shares, of 
which 205,000 had been taken up. It was 
stated that the company‘s balance sheet 
for 1933 shows that when certain items 
classed as assets, such as preliminary 
expenses, establishment charges and 
profit and loss account, totaling £63,500 
($317,500), are eliminated, the company 
has lost the whole of its paid-up capital. 


No Reserve Fund 


Apart from specific reserves to meet 
estimated liabilities in respect of claims 
intimated and for unexpired risks on 
current policies the office has no general 
or other reserve fund. In addition, cer- 
tain of the other assets shown in the 
balance sheet, and in particular its inter- 
est in a subsidiary company, are stated 
to be overvalued. If the balance sheet 
were adjusted accordingly the deficit re- 
ferred to would be considerably increased. 

A statement has been issued by the 
Board of Trade warning policyholders 
that, as a result of the winding up order, 
risks under the motor vehicle policies 
issued by the Anglian are now uninsured. 
Holders must therefore insure immedi- 
ately elsewhere to comply with the road 
traffic act. 

Lloyd’s to the Rescue 

The loss thus caused to policyholders 
will be largely reduced as a result of 
offers of new insurances made by Lloyd’s 
syndicates. The Renown Syndicate, 
through the firm of Morton Mawray (In- 
surances), Ltd., has offered to Anglian 
policyholders a pro rata rebate up to 60% 
of the Anglian premium against new in- 
surances effected with the syndicate. 
Premium loss will therefore be limited 
to 40% in the case of motorists who have 
only recently effected insurances with 
the Anglian. 

A similar offer has been made by the 
Bell Syndicate. Under this arrangement 
insurances totaling £3,500 were immedi- 
ately transferred in Manchester. In the 
Manchester district policies totaling 
£350,000 are affected by the Anglian liqui- 
dation. The arrangement is based on the 
expectation that by bearing the loss at 
the present time the syndicates will be 


able to retain this business in future 
years. 
It has frequently been stated that 


Lloyd’s suffer through being unable to 
advertise, but the offer of specially re- 
duced rates to policyholders in a liqui- 
dating office is an indirect form of ad- 
vertising and is no doubt of immense 
publicity value to Lloyd’s syndicates. 


JERSEY CAUSE ORDER 


Vice Chancellor Backes of New Jersey 
has ordered creditors of the defunct Jer- 
sey Mutual Casualty of Newark to show 
cause before him March 11 why the third 
and fourth intermediate accountings of 
Lloyd G. Beatty, receiver, should not be 
approved. 

The last accounting shows receipts of 
$71,698.17 and disbursements of $57,732.89, 
leaving a cash balance of $13,965.28. Oth- 
er valuables, such as real estate and se- 
curities, are $78,604.38, making total assets 
of $92,569.66. 








DROP CASUALTY LINE 





Ontario Auto Company Unsuccessfully 
Wrote Below Tariff; To Confine Its 
Activities to Fire Insurance 
Portage la Prairie Mutual of Ontario 
will gradually withdraw from automobile 
and casualty insurance writing in Canada 
and concentrate on fire business, casualty 
risks at present on its books being al- 
lowed to lapse as they expire, it was 

reported here to-day. 

Poor experiences with these types of 
business during the past few years is 
understood to be the cause of this de- 
cision on the part of the company. 

Prior to 1930, when the company ob- 
tained a Dominion license, the Portage 
Mutual concentrated on fire insurance, 
the bulk of its business being farm prop- 
erties. In 1930 an expansion program 
was launched throughout the Dominion. 
A large volume of automobile business 
was written at rates somewhat below 
those of the board companies. Last year, 
due to heavy losses the company started 
to write at tariff rates and eliminated 
a considerable volume of business writ- 
ten in the form of “synthetic fleets.” It 
was hoped that by adopting the higher 
rates the volume of unsatisfactory busi- 
ness would be reduced. This, however, 
was not the case and the decision to 
abandon the writing of automobile and 
casualty insurance has just been made. 


Hartford S. B. Made Big 
Gain in Surplus in 1934 


The Hartford Steam Boiler Inspection 
& Insurance produced during the year 
1934, written premiums amounting to 
$5,867,443, a gain of $1,458,206 over the 
writings of 1933. 

The unearned premium reserve of 
$7,628,631 marked an increase of over 
$1,001,000 in this item compared with last 
year’s figure. Losses incurred were $848,- 
023. The gain from underwriting and 
other operations was $50,645. Net in- 
terest and rents earned during the year 
were $661,242.33. 

The company’s total admitted assets 
were $17,873,053. Among them bonds not 
in default were valued on an amortized 
basis and other bonds and all stocks at 
the fair market value as of December 
31, 1934 in accordance with the require- 
ments of the commissioners’ convention. 
After the payment of $840,000 in divi- 
dends, the surplus over all liabilities on 
that date was $6,130,345, a gain of $997,- 
662 over that at the end of 1933. 


Godshall Report 


(Continued from Page 38) 
The bill is now in the labor 
committee. 


Similarly, Assembly 292, requiring 
companies to secure payments of liabili- 
ties under compensation policies in New 
Jersey by posting securities, is being 
held in abeyance pending suitable solu- 
tion for payment of compensation 
awards by defaulting companies. 

As to Assembly 198 and Senate 121, 
both guest liability bills, Mr. Godshalli 
said he would like to see them come 
out of committee, “but I am afraid they 
are doomed to the graveyard.” 


Legislative Probe Sought 


Mr. Godshall was much opposed to 
Joint Resolution No. 6 which would cre- 
ate a legislative committee to probe the 
practices’ of insurance companies other 
than life companies and said that “if 
this bill gets through it will be a very 
disturbing factor.” 

Among other significant measures 
mentioned were: Assembly 313, permit- 
ting the banking and insurance com- 
missioner to inquire into the reason- 
ableness of premium rates charged by 
companies writing compulsory insur- 
ance, and Assembly No. 1, 2 and 3, which 
revamp the compensation act. The state 
compensation bureau would be trans- 
ferred from the department of labor to 
a newly created industrial accident com- 
mission under civil service laws. 








companies. 


A. R. Lawrence 


(Continued from Page 38) 

are not under the compensation law in 
this or any state where occupational dis- 
eases are enumerated. I cannot help 
but feel it to be a fact that so long as 
this question remains unsettled it will 
tend to complicate orderly underwriting 
of risks and handling of employers’ 
problems. For just as long as claims for 
injury to health are actionable for injury 
under the common law there will be 
uncertainty. Handling of these cases 
through action at law depend upon so 
many variable and unpredictable factors. 
We have not the basic differences of 
procedure between federal and_ state 
courts but have the measure of skill of 
attorneys on both sides, the competence 
and experience of expert witnesses and 
the jury element as well. 

A great deal would be accomplished, 
in Mr. Lawrence’s opinion, if silicosis 
could be placed under the compensation 
act with provision definitely made by 
law for its prevention, control and com- 
pensation. The speaker in advancing 
this thought indicated his favorable at- 
titude toward Assembly bills 142, 143 
and 144 which would amend the compen- 
sation act in these respects. 


Compensation Reserve Fund Plan 


Mr. Lawrence’s approach to the prob- 
lem of how best to provide for compen- 
sation awards in event of defaulting 
carriers indicated that he had given con- 
siderable thought to the question. “It 
may be held by some,” he remarked, 
“that pressure for measures such as 
monopolistic state funds is a reflection 
of a trend of the times toward social 
security.” Quite frankly he further said 
the record of private carriers in meeting 
compensation payments was not as good 
as that of self insurers; that private 
carriers have failed in good as well as 
bad times. “We have laws safeguard- 
ing claimants but they are inadequate, 
in my opinion. I would estimate that 
defaults have amounted to about one- 
half of 1% of the total number of com- 
pensation claims paid since 1912, and 
that most of these defaults have come 
in recent years.” 

In a legislative effort to remedy the 
situation both state fund and _ special 
bills have been introduced in the New 
Tersey legislature this session. In Mr. 
Lawrence’s opinion “it would not be 
much point in discussing the matter if 
these measures were the only way of 
meeting it. In New York State, for ex- 
ample, the casualty companies have 
found that they can afford to accumu- 
late a reserve without a tremendous tie- 
up of funds. I believe the New York 
plan if it is made law can be studied to 
advantage and if it meets the test could 
be adopted here.” 


ORDER VA. RATE REDUCTION 








Instead of Approving Companies’ Peti- 
tion to Raise Compensation Rate 
Level Commission Makes 5% Cut 
Petition of companies writing work- 

men’s compensation in Virginia for au- 
thority to revise rates with resultant 
slight increase in the general level has 
been refused by the Virginia corpora- 
tion commission which decreed new 
schedules carrying an average reduction 
of 5%. The commission rejected a pro- 
posal of the carriers for a 5% contin- 
gency loading. and a proposal to estab- 
lish loss constants unon risks with an- 
nual premiums of $300 or less saying 
that this would constitute avoidable dis- 
crimination within the same degree of 
risk. The order continued: 

“Tt appearing from the evidence that 
the indicated projection of medical loss 
ratio does not extend 24.5% and the 
commission having previously approved 
the projection of medical loss ratio in 
principle is of the opinion that it should 
he applied in the instant case and also 
that a profit of 2%4% should be allowed 
and that the consequent indicated reduc- 
tion of 5% in rates over all should be 
affected.” ‘ 


Ohio State Fund 


(Continued from Page 38) 
vey and made a part of the committee, 
report. 

4. “That there has never been any 
regular and systematic checkup of the 
administration of the law by succeeding 
governors. 

5. “That because of political infy. 
ences, lack of constructive and intel]. 
gent development and __ businesslike 
methods, until very recently, and jp 
some instances dishonest personnel, the 
administration of the law has not been 
efficiently managed and directed, ang 
certain of its methods and_ procedure 
can only be characterized as loose, jr. 
regular and unsuitable. 

6. “That because of inadequate and 
in some cases, inefficient staff, investiga. 
tion for the development of all fact; 
concerning injuries has frequently been 
very inadequate, lacking in thorough- 
ness and accuracy, resulting in great de- 
lay and unnecessary cost, also there has 
been much negligence in answering 
communications, 

Medical Exams Held Unsatisfactory 


7. “That medical examination and in- 
vestigation, which constitutes one of the 
most important functions in the render. 
ing of satisfactory service and the de- 
termination of claims, has frequently 
been inefficient and unsatisfactory, caus- 
ing serious delay, excessive cost, and 
meriting the just criticism of claimants 
and employers. 

8. “That the disabled worker must be 
relieved of the need of employing coun- 
sel, as has become very generally the 
case in recent years, and should be 
protected against being victimized. 


9. “That there has been no satisfac- 
tory enforcement against recalcitrant 
and dishonest employers. 

10. “That many millions of dollars 


which should have been contributed to 
the fund have been lost because of in- 
adequate and incompetent administrative 
staff. 

11. “That the state, principally the 
highway department, is badly delinquent 
in the payment of its premium obliga- 
tions to the fund, also certain counties 
and municipalities.” 

Taxation Feature Considered 

Mr. Wilson said the above quotation 
from the Ohio committee’s report con- 
clusively disposed of the Ohio plan. 
And after observing that “reports of in- 
vestigating bodies in other monopolistic 


states are along the same’ general 
lines,” he turned his attention to the 
taxation phase of the subject. He re- 


marked: 

“The average taxes of all kinds paid 
by private insurance carriers in_ the 
United States are approximately 24% 
of premiums. Applying this average rate 
to the nearly ten million dollars of com- 
pensation premiums written in New Jer- 
sey in 1933, the last year for which rec- 
ords are available, would mean the loss 
of approximately a quarter of a million 
dollars in taxes to a state that is sorely 
distressed to find funds to meet the 
ever-increasing cost of its operating re- 
quirements. 

“To this item we would have to add 
the decreased taxpaying ability of the 
thousands of agents, brokers and com- 
pany employes residing in the state. 
There is little question that a non-com- 
petitive fund would increase the prob- 
lems and expenses of the employers 
also. 

“In many of the states operating un- 
der state funds it is necessary to em- 
ploy the services: of private “service 
companies” in addition to paying the 
premiums charged by the fund. These 
additional and collateral expenses are 
necessary to insure the proper classi 
fication and rating of risks and to se- 
cure the payment of the injured work- 
men’s claims. 

“The taxpayer is now burdened al- 
most to the limit of his endurance. We 
do not think he would welcome a new 
levy to make up deficiencies, and to cov- 
cr the numerous administrative costs 
that these plans usually entail.” 
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THE TRAVELERS 


L. EDMUND ZACHER, President 


HARTFORD 


Annual Statements 





CONNECTICUT 


THE TRAVELERS INSURANCE COMPANY 
(Seventy-first Annual Statement) 
RESERVES AND ALL OTHER LIABILITIES 


ASSETS 








December 31, 1934 





U.S. Government Bonds . . $181,661,098.00 Life Insurance Reserves . $618,384,722.24 
U. S. Govt. Gtd. Bonds 4,596,200.00 Accident and Health Insurance 
— ae Bonds. 74,349 ,041.00 Reserves 9,248,310.74 
ailroad Bonds and Stocks 64 ‘091, 173.00 
Public Utility Bonds and Stocks 60 °357, 596.00 Workmen's Compensation and 
es Liability Insurance Reserves 45,035,819.95 
Other Bonds and Stocks 36, 881 629. 00 773.02 
First Mortgage Loans. 78,234,156.72 Reserves for Taxes. . «| 3,192,723.0 
Real Estate—Home Office 12,386,943.61 Other Reserves and Liabilities 2,285,875.89 
Real Estate—Other . . , 40 007 ,429.64 Special Reserves 8,846,861.59 
Loans on Company’s policies . 282, "347.37 
Cash on hand and in Banks 13 649, 696.14 Capital . . $20,000,000.00 
Interest accrued 9,235,784.55 ‘ann 
Premiums due and deferred 25,656,635.80 Surplus . . 17,004,960.80 
All Other Assets 609,543.40 37,004,960.80 
ToTAL . $723,999,274.23 ToTAL . - $723,999,274.23 











THE TRAVELERS INDEMNITY COMPANY 
(Twenty-ninth Annual Statement) 
RESERVES AND ALL OTHER LIABILITIES 


ASSETS 


U. S. Government Bonds . 

Other Public Bonds. 

Railroad Bonds and Stocks 

Public Utility Bonds and Stocks 

Other Bonds and Stocks 

First Mortgage Loans . . 

Cash on hand and in Banks 

Premiums in Course of Collec- 
tion 

Interest accrued 


$3,785,039.00 
2,063,358.00 
2,149,592.00 
1,194,167.00 
9,279, 509.00 
327,500.00 
1,663,753.53 


1,735,300.40 
97,541.43 





Tora. 


$22,295,760.36 





Unearned Premium and Claim 
Reserves . 

Reserves for Taxes . 

Other Reserves and Liabilities 

Special Reserves 


Capital . . $3,000,000.00 





Surplus .. 5,567,108.88 
TOTAL 


$7,790,017.25 
394,543.45 
549,307.52 
4,994,783.26 


8,567,108.88 





$22,295, 760.36 








THE TRAVELERS FIRE INSURANCE COMPANY 
(Eleventh Annual Statement) 
RESERVES AND ALL OTHER LIABILITIES 


ASSETS 


U. S. Government Bonds . 

Other Public Bonds. . 

Railroad Bonds and Stocks. 

Public Utility Bonds and Stocks 

Other Bonds and Stocks 

First Mortgage Loans .. 

Cash on hand and in Banks 

Premiums in Course of Collec- 
tion ‘ 

Interest accrued 

All Other Assets 


Tora. 


$8,239,000.00 
482,000.00 
1,483,400.00 
3,352,000.00 
1,609, 100.00 
250,000.00 
1,535,748.88 


1,368,002.89 
139,696.13 
14,168.50 





$18,473,116.40 





Unearned Premium and Claim 
Reserves ; 

Reserves for Taxes . , 

Other Reserves and Liabilities 

Special Reserves 





Capital . . $2,000,000.00 
Surplus . . 2,558,842.87 
TOTAL 


$11,413,927.90 
411,500.28 
105,800.34 
1,983,045.01 


4,558,842.87 





$18,473,116.40 


¢ Additional information about The Travelers Companies, including complete lists of securities, tor 
i is set forth in The Travelers Year Book for 1935. Copies will be supplied upon request. 


ALL FORMS OF LIFE, CASUALTY AND FIRE INSURANCE AND ANNUITIES 





























ANNUAL STATEMENTS 
December 31, 1934 
AETNA LIFE INSURANCE COMPANY 
AND AFFILIATED COMPANIES 


MORGAN B. BRAINARD, President 


85th Annual Statement 
Etna Life Insurance Company 


Capital Stock $15,000,000 


ASSETS 


Cash on hand and in banks....... 
Real estate ag Home Office Building) 35 ,435,451.29 
Mortgage loans ; 53,346, 548.17 
Loans on collateral... : tess aoa 145,000.00 
*Bonds and stocks. , 254, 135,048.52 
Loans secured by policies of this Company . 73,357 ,292.74 
Premiums in course of collection and deferred 


. $ 21,782,863.09 


premiums... . 17, 128,545.08 
Interest due and accrued 10, 160,734.75 
Other assets . aa 80,599.43 





Total admitted assets............. $465,572,083.07 
LIABILITIES 


Reserve under policy contracts . 
Premium reserve, Accident and Liability De 


$386 , 959,875.55 





partment ES, POTS ARSED to TE 8, 853,873.44 
Reserve for claims awaiting proof and not yet 
ue. .  11,171,677.62 
Reserve for liability and workmen’s ‘compen- 
sation claims... . . 15, 169,723.00 
Reserve for dividends payable to policyholders 6,590, 144.96 
Premiums paid in advance and other liabilities 
to policyholders ty Ca ramets Hie tbe 3,467, 250.74 
Total liability under policy contracts . ... $432,212,545.31 
Reserve for taxes not —s due. Paecoaca 2,524,351.46 
Miscellaneous liabilities. . 4, 364,709.22 





Total liabilities . . $439, 101,605.99 
Surplus to policyholders: 

Capital. . ia ... $15,000,000.00 

Surplus. . : 


NG cas ako dr er bod era’ aw Bbw ae $465 ye ‘ 


25th Annual Statement 
The Standard Fire Insurance Company 
Capital Stock $1,000,000 
ASSETS 





Cash on hand and in banks. . $ 689,291.39 
*Bonds and stocks. . 3,470,079 .27 
Agents’ balances 270, 833.64 
Interest due and accrued . 36,056.96 
Other assets eiyaiee 9,274.24 
Total admitted assets............. $4,475,535.50 
LIABILITIES 
Premium reserve... $1, 720,624.86 
Losses in adjustment 132,855.52 
Reserve for taxes wee 94,605 . 89 
All other liabilities.......... 59,379.12 
: Sa aac Fe $2 ,007 , 465.39 
Surplus to policyholders: 
Capital... . ... $1,000,000.00 
Surplus. . Re ha Sdaies 1,468,070. 11 
———————__— 2,468,070. 11 
| A A A Aone ee ee nee ee ~ $4,475, 535.50 


28th Annual Statement 


The Atna Casualty & Surety Company 
Capital Stock $3,000,000 


ASSETS 


Cash on hand and in banks. . cevccncee § 3,096,501.06 
Real estate ad by foreclosure......... 388,919.00 
Mortgage loans. eee wane dieses Gas 737 , 984.64 
*Bonds and stocks. 23,702 ,858.70 
Premiums in collection . 3,435,450.76 
Interest due and accrued .. ee Be 246,855.75 
Bens ee oe a watalaate 409 523.17 
Total admitted assets............. $32,018,093.06 
LIABILITIES 
Premium reserve . $9 ,904 , 456.11 
Losses in adjustment. . Ne roars sere 7,046, 450.68 
Commission reserve...................---- 597,171.15 
eee Ee eee eee 605 ,042. 87 
NS era 1,401,110.51 
Total liabilities. . “$19, 554,231.32 
Surplus to policyholders: 
Capital . . bad ..... $3,000,000.00 
Surplus. . caccsenes> SG: oe 
— 12,463, 861.74 
MNES < 205: sia an Ralaceacls) ni Riwbe Shevd atigcaedl "$32,018, 093.06 


22nd Annual Statement 


The Automobile Insurance Company 
of Hartford, Connecticut 
Capital Stock $5,000,000 


ASSETS 


Cash on hand and in banks. Sweats $ 2,797,082.08 
Real estate ~~ ed alle foreclosure......... 84,725.00 
Mortgage loans. . eT 25,800.00 
*Bonds and stocks. . 13,095 613.27 
Agents’ balances. . 1,744,423.09 
Interest due and accrued _ Pe eGo ah 96 , 804.30 
RS if hres We oo eli, 523,843.46 


Total admitted assets............. $18, 368 , 291.20 


LIABILITIES 
OLE TEES $5,155,418. 66 
Losses in adjustment . 1,319, 600.38 
Reserve for taxes........ 438,182.18 
All other liabilities... . icici cb unions ae ores 337,410.61 
oa oh apere arta wa 1, 450,000.00 
Total liabilities . . Se he aA $8,700 611.83 
Surplus to policyholders: 

Capital . . ag _.... $5,000,000.00 
Surplus. . 4,667 ,679 . 37 
——_—_—_—_— 9 ,667 ,679 . 37 
MER Te coe Sune ocmaaecummeres "$18, 368,291.20 


*Bonds not in default are carried at amortized values; bonds in default and stocks are carried at market values except stocks of affiliated 
companies which are carried at their own book value. 





Paid to or for policyholders since orgamization.............sseeceeeeceeees 
Total income — all companies — 1934..........ccccccccccccccecccecccecs 
DOR Lee DOD EEE BOE Oh Bic cncncedcccéoccccoccceddoccacsccens 
EE EOE ELT POE TOT CET DS. SET HE TE Ee 


$1,444,941,342.70 
159,880,820.78 
752,535,772.00 
3,400,504,967.00 




















—————___—. 
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